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= OFFICES COMBINE IN NEW PHOENIX KODAK CO.’S RETIREMENT 
Sef $2,000,000 AGENCY PACT jj) AND DISABILITY PLAN 
+ FOPan, pee ae Assurance Company, Ltd. System Worked Out by Metropoli- 
eat Leterman & Gates Pool of London tan Life Called Most Com- 
“aa Their Forces Ps prehensive Attempted 
ae BIGGEST THEATRICAL AGCY. 150 William Street, New York ON CONTRIBUTORY BASIS 
dt PO IS A Corporation which has stood the test inthis ‘ied, 0: nese 
pase ces Hav i i il slekas sc." 
sal "Sacco os Bote ts of imag gee of successful business] Dy Parent 
train : lute security. 

Following the visit to New York of Pe ene The stockholders of the Eastman Ko- 

Messrs. Behrendt and Levy of the Beh- 


Excellent Service and Facilities dak Co. have approved the retirement 


- Pay onan che halen and disability plan for the 20,000 em- 
rendt-Levy Co., r 


>” ployes of the company which was worked 
of the HB best known agencies on the Pacific ceed out by the Metropolitan Life. The plan 
ie? Coast, it is announced that the Behrendt- ee starts to function July 1. On that date 
-. Lan- 


iis Ca. and Sidition, Lemos 6 every employe entitled to a wage divi- 


3 dend thi i 
despite # Gates, Inc., insurance brokers at 134@ Indemnity Company cud’ Sods ee vlan which has beat % 


; use — 1912, will receive a certificate 
onents. ° lidated ay is the Met itr i 7 
Park Broadway, New York, have consolidate 150 William Street, New York issued by the Metropolitan Life show 
in that their interests and a $2,000,000 corpora- 


ing the exact benefits to which he is 
| figure [/™ tion will be formed to take over the 


entitled and every six months a memo- 
. randum will be given the employe of his 
two firms. They will continue to oper- benefits at that date. 
ate, however, in their respective commu- 










































































The plan is contributory and 4nvolved 
KEN nities under the old name. an initial payment of $6,500,000. The in- 
e Great This will be an announcement of wide Pose a not ss Se gh the wage 
as been interest to the motion picture and the- pertinent. oi ve ich -— pay- 
» Frates @@ atrical fraternity in particular, as both celle ta disabilix a So } nt pe 
)kla., 8% concerns have specialized on that end of he ier aiaes Geena ¥, pan is pre jo 
depart J the business although both write a wide 1 pa Seg meeagyr m7 ea over waaee- 
1e - + om of insurance. The Behrendt- BRING ON YOUR BIG CASE! The couieiamie Sioiuee ane Te - 
een wilh evy Co. has on its books many of the : rye x 
for the fi most famous fegures in the movies, the- rr ile a ee - od 
was with Po and world of sport and so have nasoiiatheis Pp 8 = yee 
years. Stebbins, Leterman & Gates. Arthur W. wi - ; 
Stebbins has made frequent visits to the f ae a a limit, plus our psn, pai “io What the Plan Covers 
* ATED al and Mr. Behrendt has come here acilities, enables our representatives to - e the As approved by the stockholders at the 
ry atito en. : : largest case. And there are no delays. While others recent meeting, the benefits and condi- 
ss_in the J] Some i yoy ogg oe Se are fiddling around about their reinsurance, the Penn tions are as follows: 
eek by’ rendt, Levy Co. A. Retirement Annuity— 
aeht, this The Behrendt-Levy Co. is general Mutual has already acted, rounded up the necessary 1. Male Employes: — 
sy a volt agent for the Independence Indemnity, coverage, and has issued, Split-Second Service! A retirement annuity, payable in 
limits of J and among the fire companies represent- 1 d te ad h f monthly instalments after 20 years of 
he secre (™ ed are the Hanover, Stuyvesant, Nor- Dollars are not destroyed by delays when one of our service at age 65, as follows: 
> pass on wich [ nion, Home Fire & Marine, Phila- metropolitan General Agencies has your case. (a) For service before January 1, 
~el or te MM delphia Fire & Marine, Fireman’s Fund, 1929, an annuity equal to 1% of his sal- 
Insurance Co. of North America and In- - : ary at the rate paid in 1928 multiplied 
dependence Fire. Recently, the office Here’s the list:— by the number of years of service prior 
ARSH has been writing considerable aviation to January, 1929. 
M: i business as it has a well organized de- res : (b) For future service, an addition- 
as nam Partment for aviation insurance. At one al annuity equal to 2% of each year’s 
vice-pre time the Behrendt-Levy Co. owned part salary from January 1, 1929, to date of 
sari the Insurance Exchange a J. Elliott Hall, 50 Church Street, CORtlandt 7800 ee a ae ee 
WwW! 0S Angeles which was constructed a sty 2 P retirement date. 
rtment . few years ago. Later it sold out this McWilliam & Hyde, 285 Madison Ave , CALedonia 3720 2.» Female Employes: } 
scecded YE interest. The Behrendt-Levy Co. has a John A. Stevenson, 150 Broadway, RECtor 2090 ve- A retirement annuity, payable in 
. the Pitt branch in San Pedro, Cal. ‘Ralph G. Engelsman, 2 Park Avenue, CALedonia 1872 monthly instalments after 15 yeats of 
Accident # Sam Behrendt has a tremendous ac- J. A. Goulden & Son, 80 William Street, JOHn 1030 service at age 60, as follows: 
Maintance. Many people regard him as Rooney & Veriilye, 141 Broadway, BARclay 0264 (a) For service before January 1, 
ING the Most picturesque agent in America, David B. Adler, 1775 Broad CIRcle 7162 1929, an annuity equal to 1% of her sal- 
sant anime certainly as one of the fastest thinking. npberaeptinncnae sania “ne ary at the rate paid in 1928 multiplied 
oe he tif CS Popularity in the great motion pic- Jos. A. Eckenrode, 26 Court St., Brooklyn, TRIangle 0178 by the number of years of service prior 
of | ting d ttre colony of Los Angeles is extraor- to January, 1929. 5 Se 
% “write inary. He is said to be a remarkable (b) For future service, an additional 
eh udlong interview man and has sold millions Wn. A. Law, President annuity equal to 2% of each year’s sal- 
“will intro ee of all kinds over the tele- - Wm. H. Kingsley, Vice-Pres. Hugh D. Hart, Vice-Pres. = apart Poe an, pene re 
He started with the Los Angeles Light tirement date. 
TOR frower Co. when very young and his * = eae apt aii 
REC ‘St work in selling insurance was in ; . Death benefit equal to six months 
we ail “tting burglary, the premiums averag- The Penn Mutual Life Insurance Company salary, payable to the beneficiary named 
Surety, ie $12.50 each. Next he took on acci- Philadelphia, Pa. by the employe, for each employe who 
smpony Mg ent and health from which he jumped a Founded 1847 had completed six months and less than 
= ito fire insurance and soon got busi- five years of service. 
"ess of public utilities companies. When 2. Death benefit equal to one year’s 
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The New Home of the. 


AEtna Life Insurance Company 


HE new home of The tna 

Life Insurance Company and 

Afhliated Companies is now under 
construction at Hartford Connec- 
ticut. The design —by Jas. Gamble 
Rogers, noted architect and designer 
of the Harkness Memorial Quad- 
rangle at Yale University —calls fora 
massive structure of red hand-made 
brick with white stone trim resting on 
a brownstone base and capped by a 
sentinel-like cupola of New England 
Colonial style. It will be 650 feet 
wide, 262 feet deep, and 243 feet 
high. It will be back 230 feet from 


the street. Upon its completion, 

this magnificient structure will 

bring under one roof again for the 
first time in fifteen years, the home 
office organization of all the ‘Etna 
and Affiliated Companies. Butina 
larger sense the edifice will represent 
the Etna’s entire field organization, 
its financial position of prominence, 
and its 80 years of constructive in- 
surance service. It will be a signifi- 
cantarchitectural 
expression of all 
that the Atna 
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Aetna | Life 


Insurance Company 
stands for today. Hartford 


Conne@ticut 
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Personality Sketches Of Men Jn 


Prudential’s 


Bond Department 


ice-President John W. Stedman Describes Those Who Help Handle 
Investments of $842,000,000; Company’s 5% Yield On 
Total Security Holdings 


In his talk at the recent field confer- 
nce of The Prudential John W. Sted- 
an, vice-president in charge of invest- 
rents, gave an intimate picture of some 
tthe leading personalities in the bond 
vision, which is responsible for security 
vestments amounting to about $842,- 
0000 at the present time, or 42% of 
he Prudential’s total assets. Among 
her things he said: 

These securities of $842,000,000 net a 
urn of about 4.90% and include, for 
ie first time, as a result of purchases 
tiated in January, 1928, over $30,000,- 
y) worth of seasoned preferred stocks 
well-managed railroad, public utility 
d industrial companies of the strong- 
st credit. As securities of this charac- 
rare scarce and cannot be purchased 
any quantity without advancing prices 
b unattractive levels, this new depar- 
re will, I predict, provide only limited 
d rather unsatisfactory employment 
rour funds. However, the exemption 
om Federal income tax of. dividends, 
das a result of a decision of the 
preme Court last June, the exemption, 
so, of interest on United States Gov- 
mment, state, county, and municipal 
nds, has the practical effect of increas- 
g the yield on a large portion of our 
estments. After making allowance for 
is exemption, I think I can be safe in 
timating the average yield on our total 
curity holdings to be about 5%. 

A Canadian Company’s Investments 


‘This is a pretty fair return, but it is 
ch below the rate earned last year by 
e of our large Canadian competitors 
ich inaugurated five years ago a pol- 
y of investing extensively in common 
pcks. The success to date of this pol- 
ymakes it interesting to speculate as 
what would be the situation today if 
the legal reserve life insurance com- 
nies of the United States had for the 
it five years, state statutes permitting, 
sued the same policy to the same ex- 
t 


Out of approximately sixteen billions 
assets at the end of last year these 
panies, instead of having nearly sev- 
billion in mortgage loans, would have 
d only one and a quarter billions, 
lle their common stock holdings, 
ich were negligible, would have to- 
td the huge sum of eight and a half 
lions. You can imagine the economic 
t political consequences. Of course 
erest rates on mortgage loans would 
fn have gone as high as the usury 
's would allow, and onerous bonuses 
{commissions would have been exact- 
in addition; while simultaneously the 

on sound and seasoned common 
KKs, even in a bear market, would 
it declined to that of long-term gov- 
iment bonds. 

ven before the storm of public opin- 
ad moved legislative committees in 
rly every state to investigate the cost 
housing, it would be apparent that the 
investment policy would have to be 
ndoned. because when put into prac- 
t by all the insurance companies of 
rth America it would defeat its own 
Pose. This is reductio ad absurdum, 
It does explain the cause of a large 
tion of the wide difference between 
Mcome return and our Canadian 
Petitor’s, 

N Monday’s session announcement 
fmade that our mortgage loans had 
“ed the billion dollar mark. We all 
leet Mr. Duffield’s public-spirited 
harks in this connection, to the effect 


that he knew of no better way in which 
The Prudential could serve the people of 
this country and the Dominion than to 
encourage citizens to own their own 
homes and to bring up families in this 
American idea. 


An Item of $140,500,000 


“Last year the bond department on 
the authority of the finance committee 
invested $140,500,000, or at the rate of 
about $2,700,000 per week. Operating on 
the principle that the collective capital 
of The Prudential’s great family of hard- 
working, self-sacrificing men and women 
should be made to earn the highest re- 
turn consistent with safety, we succeeded 
in the face of rapidly rising prices and 
low money rates, in obtaining an aver- 
age gross yield not taking into account 
the benefit of tax exemption of 4.76%. 

“The putting out each week of $2,- 
700,000 involves, of course, an alert at- 
tention to market opportunities, and an 
immense amount of thorough and care- 
ful, yet rapid, investigation and analysis 
—rapid, because in an active and rising 
bond market we are often given barely 
forty-eight hours to reach a judgment on 
some proposition in which time we must 
discover, either the nigger in the wood- 
pile or the hidden assets. We must prick 
some bubble of inflated valuation, un- 
ravel a tangled skein of corporate rela- 
tions, and recast, revise and renew the 
record of financial transactions covering 
a period of perhaps over ten years. Also, 
because vigilance is the price of security. 
the bond department is endlessly engaged 
in the work of studying the effect of 
changing economic conditions and the 
variations in managerial ability upon ev- 
ery investment in our long list. 


Personnel 

“After this outline of the bond depart- 
ment’s responsibilities and activities, it 
has occurred to me that you might be 
interested in hearing something about 
the manner in which it is organized and 
something about its personnel. In num- 
bers it is one of the smallest in the 
Home Office. Before I speak of the 
present staff, I want to say a few words 
about their predecessors. In ‘January, 
1916, I picked Rudolph Diamant to be 
the department’s first statistician. Dia- 
mant was the most remarkable analyst 
I have ever known—an _ indefatigable. 
rapid and accurate worker—endowed 
with a brilliant mind and great intellec- 
tual power, and with a heart of gold. On 
this second anniversary of his death I 
would pay to his memory this brief but 
feeling tribute. 

“Tn the summer of 1918-I induced Rob- 
ert Bradley to leave Wall street to help 
handle our job. He becatne manager of 
the bond department in very short order, 
and three years ago last January he was 
promoted to the treasurership of the 
company. 

“Tt was not so many years ago that 
another man named Bradley, Charles B.. 
a lawyer by profession, prepared a brief 
for the bond department at a critical 
juncture which so impressed our legal 
officers that he, too, was requested to 
report to a new chief, Alfred Hurrell, and 
he is now our general solicitor. 

“Last summer my right-hand man, 
Dwight Beebe. a Yale boy, who as a 
captain of field artillery and was gassed 
at St. Mihiel and wounded in the Ar- 
gonne was, elected second vice-president 
and financial manager of the Mutual 
Life. This was a severe jolt, for Beebe 
was an exceptionally able young man. 
Just previous to Beebe’s departure, his 
assistant, a Cornell boy of great promise, 
young George Munsick, by name, ac- 


cepted a handsome offer from a big Wall 
Street trust company. 

“Beebe’s successor, the present man- 
ager of the bond department, is Ralph 
Rainsford. About him I shall simply say 
that he is a graduate of Harvard Col- 
lege and Scientific School and has had 
twenty-five years’ experience as a min- 
ing, public utility and industrial engi- 
neer with some of the leading concerns 
of the country. He is responsible to 
me for the co-ordination of the work 
and for the efficient functioning of the 
organization, taking an active and im- 
portant part in passing on all investment 
propositions, which in my absence he 
presents and explains to the finance 
committee. 


Three Specialists 


“Next we come to three specialists, the 
heads of three main investment divi- 
sions. Frank H. McGuigan, with the de- 
gree of Mechanical Engineer from Mas- 
sachusetts Tech. is our railroad expert, 
who keeps his eye and mind, trained by 
twenty-five years of practical railroad 
experience, on our $332,000,000 of steam 
transportation. With the help of a ju- 
nior statistician, Dan Moore, he analyzes 
revenues, the figures that indicate traf- 
fic conditions and whether or not the 
railroad is being properly maintained and 
efficiently operated. as the monthly re- 
ports come in; and for spells aggregat- 
ing perhaps three months out of twelve, 
he is out on the road inspecting the 
track, terminals and rolling stock and 
talking with the engineering, traffic and 
accounting officers from Maine to Cali- 
fornia. from Minnesota to Florida. It is 
also his job to follow legislation and the 
hearings and decisions of the Interstate 
Commerce Commission, the condition of 
the different crops, the booms and de- 
pressions in major industries, such as 
coal, oil, steel and construction, and to 
gauge, as well as may be, the effect on 
our investments in steam transportation. 

“Franklin JT. Howes is our public util- 
ity expert. He was graduated from the 
University of Michigan with the degree 
of electrical engineer twenty-five years 
ago, and was before he came to us first 
chief, and later consulting engineer of 
an electric light and power and gas com- 
pany serving a city of nearly 350,000 in- 
habitants. It is his duty to apply his 
practical experience and technical knowl- 
edge in interpreting the financial and op- 
erating statistics which are periodically 
reported to us by the 159 public utility 
companies in which we have invested 
$228,000,000. In this study he has for 
assistant a iunior statistician, Henry 
Tatlock. In addition he must devote con- 
siderable time to visiting the different 
companies to learn their local problems, 
the character of their managements, the 
nature of the territory served, their pub- 
lic relations, the physical condition of 
their properties and their plans for ex- 
pansion. Like Mr. McGuigan, he, too, 
must follow legislation and the hearings 


_and decisions of the Public Service Com- 


missions in the various states. 

“Our third specialist is Albert I. Stiles, 
a graduate of Leland Stanford and a 
civil engineer by profession. In follow- 
ing his profession he has had many and 
varied contacts, not the least available of 
which being the analytical work he did 
for banking and fire insurance interests 
in New York. The $60,000,000 invest- 
ment over which he has_ supervision 
though much the smallest of the three 
main divisions, embraces a variety of 
businesses: steel, pig iron, copper, brass, 
oil, rubber, hard coal, packing house 
products, electrical machinery and sup- 
plies, soap, radiators, corn products, 
automobiles and tin cans, but no textiles. 
As industrial corporations are neither 
monopolies like the electric, gas and tele- 
phone companies. nor partial monopolies 
like the railroads, both of which are 
regulated by governmental commissions, 
and limited as to income, their earnings 
are far less stable because their profits 
are affected not infrequently by marked 
and rapid changes in those two compel- 
ling factors—supply and demand. For 
this reason the little cloud no bigger 


than a man’s hand hovering in the busi- 
ness sky, low down near the horizon, 
must be closely watched and the barom- 
eter frequently consulted if the invest- 
ment ship is to be reefed down to the 
proper spread of canvas to weather 
either a short still squall or a long, hard 
gale. Just now the little cloud Mr. Stiles 
is trying to read for indications is the 
testimony being given at hearings before 
the Ways and Means Committee of the 
House of Representatives, bearing on a 
revision of the tariff. 

“If you are at this point beginning to 
think I give jobs in the bond depart- 
ment only to engineers, please remember 
that many of you helped to put the first 
engineer in the White House! With the 
technical knowledge and practical expe- 
rience of an engineer as a basis, a man 
of character and common sense can with 
some guidance soon become a valuable 
investment analyst. The Prudential is 
the only one of the large life insurance 
companies to organize along this line. 

“When young George Munsick left us 
I engaged from Wall Street a young 
man, Lewis P. Mansfield by name, a 
graduate of Harvard, who was familiar 
with municipal ‘credit, to become our 
buyer. He spends his days in receiving 
countless telephone and personal calls 
from bankers’ representatives, in reject- 
ing and accepting, after ccnsultation 
with Rainsford or me, their offerings of 
securities, in watching the trend of the 
market, and keeping such close tab on 
quotations that we miss no bargains. Be- 
tween times he works up municipal sta- 
tistics, thereby enabling us to judge from 
the value of the property, the character, 
size and employment of the population. 
whether some city, town, county, road 
and school district can safely bear its 
tax burden.” . 





FLOWERMAN A GEN’L. AGENT 





Appointed for Northern N. J. by Fidelity 
Mutual Life; Was Formerly in 
San Francisco 

The Fidelity Mutual Life this week 
appointed J. N. Flowerman as its gen- 
eral agent for northern New Jersey. 
This is a newly opened office for the 
company, the territory having formerly 
been under the jurisdiction of the F. A. 
Wallis general agency, New York City. 

Mr. Flowerman joins the Fidelity Mu- 
tual Life after some little time spent 
in San Francisco, Cal., as assistant 
agency manager for the Equitable Life 
Assurance Society. He has been in the 
business for about fifteen years. 

Since coming to Newark a few months 
ago Mr. Flowerman has made many con- 
tacts due to his activity in a big hos- 
pital drive. 





VAN ALST, JR., APPOINTMENT 





Names Walter I. Metz as Supervisor for 
Westchester County; Formerly 
With Metropolitan 


R. A. Van Alst, Jr., general agent of 
the Berkshire Life, New York, has ap- 
pointed Walter I. Metz as supervisor of 
Westchester County for the Van Alst 
agency. 

Mr. Metz has resided in Mt. Vernon 
for the past thirty-two years and served 
during the world war with the U. S. 
Navy. On January 2, 1919, he went with 
the Metropolitan Life with the group ia- 
surance division. Mr. Metz continued 
with the Metropolitan in various posi- 
tions until April 13, 1929. 





25 YEARS WITH EQUITABLE 

Archibald B. Moffatt of the J. J. Wil- 
son Agency of the Equitable Society in 
New York has been with the company 
for twenty-five years. On his service 
anniversary his colleagues turned in 209 
applications for over $1,300,000, written 
in the six days preceding a luncheon 
given to him at the Paramount Hotel. 





J. B. Sharp, agent for the National 
Lincoln Life at Fulton, Mo., died re- 
cently. He was associated with the L. 
C. Deeason agency at Hannibal, Mo. 
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When The Sun Is Shining 


Size of Policy Seems Large in Fair Weather; But It Can’t Be Large 
Enough When the Clouds Come 


At the recent convention of The Pru- 
dential field force in Newark a sales dia- 
logue, which made one of the hits on the 
program, had as its actors A. E. N. 
Gray, supervisor of the new Ordinary 
Agencies’ group as the prospect, and 
Frank Kineke, assistant actuary, as the 
agent. The dialogue follows: 

Agent—Hello, Bert. 

Prospect—Hello, Frank. Listen, Frank. 
I’m too busy to talk to you now. How’s 
your golf game? Are you going to play 
Sunday ? : 

Agent—Bert, why is it you’re never 
too busy to talk golf, but always too 
busy to talk life insurance ? 

Prospect—Because all we do is argue 
about it and we never get anywhere. 
You’ve got your opinion and I’ve got 
mine, and we’re both going to stick to 
em. 

Agent—In words of one syllable, just 
what is your opinion? 

Prospect—I can do better with my 
money than your company can. I don’t 
think life insurance is a good invest- 
ment and that’s all there is to it. 

Agent—Do you think an umbrella is a 
good parasol? ; 

Prospect—It’s a darn good parasol 
when you haven’t got a parasol. 

Agent—And do you think a parasol is 
a good umbrella when you haven’t got an 
umbrella ? 

Prospect—No—not so good. 

Agent—Why not? 

Prospect—Because it doesn’t give as 
much protection and a heavy shower is 
liable to ruin it. 

Agent—Then an umbrella not only 
protects the wearer but also saves the 
parasol ? 

Prospect—Yes, of course it does. 


Agent—Don’t you think, then, that no 
matter how many parasols a man buys 
his wife he ought to provide her with 
at least one good umbrella? 

Prospect—Say, anybody would think 
you were selling umbrellas. 

Agent—That’s just what I want you 
to think, because what you’ve just been 
saying about umbrellas is true about life 
insurance. 

Prospect—Then you'll. admit that life 
insurance isn’t an investment after all? 

Agent—Will you admit that life insur- 
ance is a good umbrella? 

Prospect—Yes, I like that idea. 

Agent—And isn’t an umbrella a good 
investment ? 

Prospect—All right—you win. How 
big an umbrella do you think I ought 
to have? 

Agent—At least $50,000. 

Prospect—Gosh! That’s not an um- 
brella, that’s a tent. 

Agent—Umbrellas always look big 
when the sun is shining. 





MOTHER OF B.N. MILLS DIES 

Mrs. J. S. Mills, mother of Secretary 
B. N. Mills of the Bankers of Iowa, died 
recently in Salem, Ore., where she and 
Mr. Mills. moved from Des Moines sev- 
eral years ago. 

Mrs. Mills was born on July 2, 1858, 
in Rock Island County, Illinois, and lived 
most of her life in Iowa. She and Mr. 
Mills were pioneer residents of western 
Iowa, and they lived for many years at 
Harlan, Iowa. Subsequently, they lived 
in Centerville, Mason City and Des 
Moines, moving from Des Moines to 
Oregon. 





Protection for the 


Professional Income 


For several years, The Guardian has made available 
the broadest protection yet developed for the man of 


professional training. . 


Its unique Professional 


Disability clause provides for a replacement of profes- 
sional income when suspended by the insured’s inability 
to continue his usual professional duties. . . Just 
another tool in the Guardian Salesman’s kit, —as 
progressive as it is valuable to both Agent and insured! 


THe GuarpIiANn Lire 
INsURANCE CompaNy OF AMERICA 


“The Company that Guards and Serves” 


50 UNION SQUARE 


New York City 


INSURANCE COMPANIES 
ARE 
INVESTMENT TRUSTS 


Insurance companies are really huge in- 
vestment trusts and as such their stocks 
are often compared as investments with 
the stock of investment trusts proper. To 
our mind, insurance stocks possess several 
obvious advantages as set forth herewith. 


SEASONED MANAGEMENT 


The investment policies of the insur- 
ance companies are guided by the 
officials and directors. The officials are 
men long trained in finance and the 
directors are made up of substantial busi- 
ness men, bank presidents, and other 
executives. 


PREMIUMS AVAILABLE 
FOR INVESTMENT 


An insurance company can invest not 
only its capital and surplus but also it’s 
premiums which amount to very large 
sums. To cite an outstanding example, 
The Home Insurance Company now 
shows total net premiums of over 
$45,000,000. 


UNDERWRITING PROFITS 


Insurance stockholders also benefit in 
that their stocks give them not only an 
interest in one of the highest type of in- 
vestment trusts but also gives them a 
participation in the profits from under- 
writing, which due to better conditions 
in the business and better underwriting 
methods, have generally shown a sub- 
stantial profit for the past two years. 


On request our Booklet 
“Insurance Stocks—Facts and Figures’’ 


Zon 


Perez F. Huff Co., Inc. 


Members Unlisted Securities Dealers Association 


75 Marwen Lane, New Yorx 
Telephone Beekman 6480 
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Woods Agcy. Man Talks 
Deliveries And Increases 


PROCEDURE IN 





PITTSBURGH 


M. B. Cohill Advocates Ordering Addi- 
ticnal $1,250 or $1,500 on $1,000 
Policy Sale 








Maurice B. Cohill, assistant manager 
of the Edward A. Woods Co., Inc., Pitts- 
burgh, recently wrote an article on de- 
liveries and increases for the publication 
of the Pittsburgh Life Underwriters’ As- 
ciation. Among other things he said: 

‘It is a pretty safe rule of conduct 
where a man has applied for $1,000 of 
insurance to order an additional policy 
of at least $1,250 or $1,500. Where a 
man has ordered $2,500, it is always well 
to order an additional $2,500 with an ir- 
regular premium of six months and an- 
nally thereafter. This makes an op- 
portunity to deliver two policies of $2,500 
each coming six months apart in premi- 
um payments without the need of a 
semi-annual rate except on the first pay- 
ment. On having ordered $5,000, it is 
always well to order another $5,000, or 
it may be on having ordered $5,000 on 
he Ordinary Life plan, an additional 
$5000 should be ordered on the term 
plan, etc. : 

Looking Into Client’s Affairs 

‘It should be clear that the delivery 
of the policy offers a splendid oppor- 

ity to go very carefully into a man’s 
affairs and show him the desirability of 

—_ policy which has been is- 
pued. 

‘In making the delivery of the policy 

tis anything but desirable to attempt 

0 read every word of it, but attention 
an be called to each paragraph head, 
ind in a very few words the policyholder 
an be apprised of the contents of each 
paragraph. The correctness of proper 
hames and modes of settlement should 
be discussed. A possible discussion of 
ust arrangements should be talked 
bver where any substantial amount of 
msurance exists. It is natural that the 
prospect should be cautious and some- 
that reluctant at the time he makes ap- 
lication for insurance, but usually if he 
as passed an examination and has be- 
ome used to the idea of insurance, he is 
lamuch better frame of mind to con- 
ince that he should have more insur- 
nce, 

“At the time of closing an application, 
he less one discusses with the prospect 
he better. To get into a discussion of 
tusteeships, modes of settlement and 
hat-not delays decision and diverts con- 
ideration from the main idea, which is 
get some life insurance in force. 

: Often Too Much Talk at Start 

Often a case may be lost entirely or 
Ompetition invited because of a too in- 
ved discussion at the outset. We 
ould close on the lines of least resist- 
mee and then, after having established 
fidence, advice may be more safely 
ered and the change of the mental at- 
lide of a prospect after having been 
Kamined furthers the cause of new in- 
Tance and additional insurance. 

0 be sure, trusteeships, modes of 

ttlement or anything else that has a 
‘ating on a sale should be discussed, 

Necessary, to consummate a sale. In 

cases, judgment should be used as to 

at is said or done in the original in- 
view, 

The burden of this paper, however, 
‘0 emphasize the fact that the de- 

tty of insurance makes an opportunity 
ta further sale. 

Most of us have enough human na- 
rin us to want what is hard to get, 
that, if the applicant can get some 
"ception of his good fortune in having 

‘sed an examination when such a large 

ttentage of applicants are ineligible, it 
8 in the delivery of the additional 
iY or policies. 
“oreover, if an attempt is made to 
' = much insurance at the outset, the 
bieant may get the idea that he is be- 
© Crowded or oversold.” 







































Conscience Funds 


These repositories for guilty minds 
are common enough, but there is one 
type that differs from others. 


It is the fund provided by a family head 
who buys life insurance merely to ease 


his conscience. 


The difficulty is that a man so goaded into 
his duty never buys enough, and _ his 
dependents find themselves —if he is 
taken away — facing life with bread 
and butter money. 


Nothing fair about that! 


The Prudential 


Insurance Company of America 











Home Office: Newark, New Jersey 
Epwarp D. Durrsyp, President 

















Star Program Planned. 
At Capital This Year 


TO REPEAT DETROIT SUCCESS 





E. S. Brashears Tells of Plans; Wash- 
ington General Agent Addressed 
Buffalo Association 





The same program committee which 
planned the Detroit convention of the 
National Association of Life Under- 
writers—said by many of the leaders in 
the association to have been the most 
effective program to date—are at work 
on the Washington convention program 
for next September which it is predicted 


will outshine the Detroit effort, accord- 
ing to E. S. Brashears, general agent 
for the Union Central Life at Washing- 
ton. Mr. Brashears was in New York 
last week on his way from Buffalo where 
he addressed the Buffalo Life Under- 
writers Association. 

“The business of life insurance has 
developed many towering figures,” said 
Mr. Brashears before the Buffalo Asso- 
ciation, “but the men who are writing 
the history of the business today, both 
in the home office and agency depart- 
ments are the biggest men yet developed 
by the life insurance business, and the 
leaders of tomorrow will, I firmly ‘be- 
lieve, be bigger men than the leaders of 
today. And yet, with the rapid progress 
which today we are making there are 
still a great many men who fail to real- 
ize the opportunities which are theirs or 
who, realizing it, fail to measure up to 
it intellectually or physically. 

“There are a great many of us who 
are walking beside great opportunity 
and who absolutely fail to see the 
method by which we can get ahead of 
our impediments and grasp the oppor- 
tunity. Life insurance today is having 
more collective, constructive thought 
poured into it than any other business. 
It’s relationship to American life is 
broader, deeper and more important than 
most of us can conceive. Our food prod- 
ucts are largely grown on life insurance 
money, the contribution being measured 
by the farm loans of the nation. Those 
food products are being largely trans- 
ported on life insurance money, the con- 
tribution being measured by life insur- 
ance holdings in railroad investment. 

“Our office buildings, our homes, are 
financed by life insurance money and 
when the great calamity of war hit our 
nation and we all paid large tribute to 
Mars, life insurance grew by leaps and 
bounds and the victory rested in large 
measure on the stimulus given by the 
life insurance companies in the invest- 
ment of their funds in prompt response 
to the country’s need. The mind of the 
public today, due in part to these con- 
tributions, but, of course, in larger part 
to the function which gives rise to these 
finances, is turning to the life insurance 
institution and I want to remind you 
that this turning of the public mind 
brings to us great privileges, but I want 
to remind you also that with privi- 
leges come responsibility. To him who 
hath privileges shall be given responsi- 
bilities and from him who hath not re- 
gard for those responsibilities, shall be 
taken even the privileges which he hath. 

“The business of life insurance ean 
never go back, except it be at the hands 
of the men who have the institution in 
charge. You and I may contribute to 
the constantly advancing force of our 
business, or, by our failure, we can hin- 
der that advancement. To serve our 
purpose well, we need four things: Edu- 
cation, energy, ethics and enthusiasm. 
Not one of these can be overlooked, if 
we keep pace with the growth of our 
business. The life insurance man of 
today must constantly, through educa- 
tion, broaden his grasp, not only of life 
insurance, but also of the affairs of 
business in which he is so constantly 
called upon to act as an advisor. Hav- 
ing gotten the knowledge he must apply 


(Continued on Page 6) 
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Western and Southern 
Executives Advanced 


TWO NEW  VICE-PRESIDENTS 

Richard A. Ryan and J. F. Ruehlmann 

Long With Co.; C. C. Stayman, I. E. 
Sanford and A. Payton Advanced 








The directors of the Western and 
Southern Life of Cincinnati, at a meeting 
last week made a number of promotions 
in the executive staff, creating two new 
vice-presidents. 

Richard A. Ryan, treasurer, was made 
vice-president. Mr. Ryan became treas- 
urer of the company in 1910. 





R. A. RYAN 








Let us acquaint 
you with the 
PRUDENTIAL’S 
new policy 
MODIFIED LIFE—3— 
Something really new 
and big in value 

for your applicants. 
Going big, too 

Phone John 4247—8 
Ask for me or for 

Mr. Clayton. 





HENRY L. ROSENFELD, 
Manager, 
Prudential Insurance 
Company. 
46 Cedar Street. 





John F. Ruehlmann, secretary, was 
also elected to a vice-presidency. Mr. 
Ruehlmann entered the service of the 
company in 1914, became assistant secre- 
tary in January, 1916, and secretary in 
January, 1919. 

Clarke C. Stayman entered the Indus- 
trial Department of the company in Sep- 
tember, 1912. One year later he was 














J. F. RUEHLMANN 


transferred to the treasury department 
and subsequently became assistant treas- 
urer. He now succeeds Mr. Ryan as 


the treasurer of the company. 

I. Edgar Sanford, formerly assistant 
secretary, has been elected secretary. He 
entered the Western and Southern serv- 





Cc. C. STAYMAN 


ice as a clerk on August 1, 1902, and his 
rise has been steady to his present ex- 
ecutive position. 

Albert Payton, the new assistant sec- 
retary, began with the Western and 
Southern as an agent July, 1919. He held 
various field and home office positions 
which earned for him his promotion. 

The company’s rapid strides in the 
insurance field and expansion program 
necessitates preparations for the future. 
For the three months of 1929 the com- 
pany has surpassed the entire 1928 new 
business production. This volume of 
business has been partly due to the pres- 
ent system of extensive agency educa- 
tion. 





The Pacific Mutual’s branch office in 
Pittsburgh has moved from the Union 
Trust Building to No. 904 Clark Street. 


Allen M. Klages is the manager. 





Capital Program 


(Continued from Page 5) 


it with energy. He must be instant in 
season and out of season. His time must 
be precious time and he must follow 
some code of ethics or the time may be 
wasted. 

Dangerous Tendency Checked 

“A few years ago there developed, in 
this country, a dangerous tendency on 
the part of those who were not regu- 
larly affiliated with life insurance insti- 
tutions, who, under the name of ‘ab- 
stractors’ advertised to give service to 
the insurance public. The life insurance 
men of the country rose up and by at- 
titude and legislation, stamped out the 
abstractors, yet today some men, who 
believe themselves to be progressive life 
insurance men, under the guise of serv- 
ice, twist policies, at a loss to the com- 
pany, the policyholder and the other 
agent and to the sole profit of their 
own purse. This, I believe to be one of 
the greatest evils against the ethics of the 
business today and the worst part about 
it is that the tendency seems to be on 
the increase. 

“Life insurance men should find a 
way .to stop it. 

“And then we all realize, I believe, 
that the mind of the public is with us be- 
cause of our enthusiasm, not alone for 
our company but because of our en- 
thusiasm for the business. Only a few 
days ago, in Washington, a prominent 
business man said to me, when he had 
asked me about one of my competitors, 
and I had boosted him, enthusiastically, 
‘You know, that is the thing I like about 
the life insurance business. Every able 


‘cere respect for every other. 


life insurance man seems to have a gj 
I wish m 
business had the same quality.’ Our 
thusiastic support of the institution , 
life insurance, collectively, keeps our ¢ 
portunities constantly growing.  Thed 
things are receiving constant impetus } 
the organized effort of the field. 

“The Buffalo Life Underwriters As 
ciation and the National Association ( 
Life Underwriters, of which it is a pay 
has done more to advance the cause; 
life insurance than all the other ij 
insurance efforts combined, for the pi 
lic knows the business of life insurang 
not by its companies, but by its agen 
and the banded force of the agency « 
ganization is driving the business fy 
ward, increasing its scope of service y 
producing, constantly, bigger men. 

“Twenty-five years ago the connectiy 
of an ex-President, with the business; 
life insurance, as a_ trustee for t 
Equitable, created tremendous commer 
Today, the fact that both Coolidge a 
Smith are a part of the life insuranj 
organization, are just cause for passis 
comment. Twenty-five years ago ay 
thema was the part of life insuran 
today it is encomium, and I amy 
minded of a negro preacher, who seri 
as a locker boy, in one of our Wat 
ing country clubs, who has the tn 
propensity of a negro preacher, in tH 
use of large words. A few days a 
one of our members said to him, ‘Gu 
morning, John, have you had any a 
comiums this morning?’ to which Jo 
replied, ‘No sah, boss, not any ence 
iums but I received lot of anathemas’ 

“The world is changing, formerly 4 
ceiving anathemas, now we receive 4 
comiums.” 








THE PERSONAL FACTOR 


Personality and Ability Determining El- 
ement in Closing Sale, Says R. W. 
Stevens, Pres. Illinois Life 
President Ray W. Stevens of the IIli- 
nois Life lays particular stress in the 
current issue of the Bulletin, the com- 
pany’s publication, on the fact that many 
of the agents lose sight of the fact that 
personality and personal ability plays a 

large part in the closing of a sale. 

He says that some life insurance com- 
panies and agency managers try to de- 
lude agents with the belief that it is the 
company represented rather than the 
company’s representative that is the con- 
trolling factor in the insurance interview, 
but such sophistry, he says, is an insult 
‘to men of sufficient selling ability to suc- 
ceed as life insurance salesmen. 

“To my way of thinking,” Mr. Stevens 
says, “the one thing of most vital im- 
portance to the success of the salesman 
is the making of a good first impression 
upon the man whom he approaches. 
Without specifically knowing it, when- 
ever you meet a man for the first time 
you put him through this examination: 
Is his personality pleasing? Is he neat? 
Alert? Does he have a businesslike air? 
An expression of sincerity and honesty? 
Are his eyes wide open and frank, or are 
they shifty? 

“There is no surer way of making a 
good first impression than by indicating 
by your manner and by the directness of 
your approach on the subject of insur- 
ance, that you are keenly alive to the 
importance of conserving your own and 

the prospect’s time; and a direct force- 
ful canvass will usually secure an imme- 
diate interest for the reason that no 
time has been granted the prospect to 
put up his guard against an insurance 
interview.” 





Dewey A. Whitehead, who has been 
connected with The Prudential since 
March 4, 1895, and head of the ordi- 
nary renewals department for a num- 
ber of years, died last week. 








Divhers 


and 


Surplus Writers 


1 organization is completed... 

all set to go....ready to assist yol 
through prompt personal co-opeft 
tion. 


We have recently appointed 
DONALD BOKEE as agency dirt: 
tor, with a background of tweltt 
years’ life insurance experience i 
New York City. 


Phone him or, preferably, dri 
in to see him when you have! 
knotty problem. 


And don’t forget JIM Ma 
GRATH, manager of our Brokeraft 
Department,-- a man you ought" 
know. 

SAM MISHKIN, well know 
for twenty years in New York inst! 
ance circles, has joined our agency ® 
field supervisor. His many friend 
will welcome his return to the broke! 
age field. 


Louis A. Cerf, Jr 


Manager 
The Fidelity Mutual 
Life Insurance Compaty 


277 Broadway, N. Y- 
Worth 5996 
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Aetna Life Changes In Greater N. Y. 


James P. Graham, Jr., Made General Agent At No. 165 Broadway, 
And Gilbert V. Austin In Brooklyn; Career 
Of This Pair Of Managers 


In further development of the Aetna 
Life’s metropolitan organization, K. A. 
Luther, vice-president of the company, 
has this week transferred James P. Gra- 
ham, Jr., general agent of the company 
at Brooklyn, to New York City with of- 
fices at No. 165 Broadway. Gilbert V. 
Austin, now with the Aetna Life’s No. 
100 William street agency, will succeed 
Mr. Graham as general agent at Brook- 
lyn. Both appointments become effec- 
tive May 1. 

Mr. Graham is well known in metro- 
politan life insurance circles, having 
been prominently connected with the 
business for the past sixteen years. He 
is starting at the 165 Broadway office 
entirely “from scratch” after having 
shown his ability as a general agent by 


developing the Brooklyn office of the 
company to a prominent position. 
Educated at St. John’s College, Brook- 
lyn, he began his insurance career in 
1913 as an agent with the Travelers. 
The following year he led all Travelers 


-men in New York City in paid accident 


and health business. He also organized 
and was twice elected president of the 
agents’ association in the Travelers 
Forty-second street branch and was the 
leading producer in that branch in paid- 
for life insurance for many years, rolling 
up a million annually. 


Went With Aetna In 1923 


In 1923 he joined the Mowry & Rein- 
mund general agency, New York City, of 
the Aetna Life, and established the com- 


pany’s branch at 110 East Forty-second 
street. Later appointed assistant general 
agent to Mowry & Reinmund, Mr. Gra- 
ham’s increased responsibilities still in- 
cluded supervision of the Forty-second 
street office, where he increased produc- 
tion from $1,800,000 in 1924 to $5,200,000 
in 1925—a gain of 190%. 





JAMES P. GRAHAM, JR. 


The general agency partnership of 
Graham & Luther was formed in 1926, 
with Brooklyn and Long Island as ter- 
ritory. Under this joint leadership busi- 
ness was increased 110%. With the ap- 
pointment of E. D. Luther in 1927 to the 





GILBERT V. AUSTIN 


Aetna’s New Haven general agency, Mr. 
Graham took over the leadership of the 
Brooklyn agency. There he has been 
notably successful, having continued to 
develop that agency to a prominent po- 
sition. 

Mr. Graham is on the executive com- 
mittee of the Life Underwriters’ Asso- 
ciation of New York, and has been chair- 
man of that association’s membership 
committee for the past two years. Dur- 
ing that time previous records for new 
memberships have been shattered—about 
600 joining in 1928.. He is on the board 
of governors of the Riverside Yacht 
Club, a member of the Sound Beach 
Golf and Country Club, Crescent Ath- 
letic Club, Brooklyn Chamber of Com- 
merce, Brooklyn Life Insurance Lunch- 


eon Club, and Riverside Glee Club. He 
has won a creditable list of swimming 
and diving events in Metropolitan 
A. A. U. meets. 


Career of G. V. Austin 


Mr. Austin, newly appointed general 
agent at. Brooklyn, was educated at Co- 
lumbia University and the New York 
Law School, where he received the de- 
gree of LL.B. He was employed during 
1915-1916, in the Aetna’s claim and lia- 
bility departments. Following his army 
service during the war Mr. Austin estab- 
lished himself as a broker, and in 1920 
joined the Aetna’s Mowry & Patterson 
general agency in New York City. Since 
that time he has been a full-time Aetna 
Life agent at the 100 William street 
office. 

Mr. Austin has had a successful career 
as a personal producer in New York 
City, having been a member of the 
Aetna Life Leaders’ Club. Equipped 
with a thorough training and valuable 
experience, Mr. Austin takes charge of 
the company’s Brooklyn agency with 
fine prospects for success. He has won, 


‘ incidentally, a number of local tennis 


tournaments, and his athletic records 
cover good performances in both track 
and field events. 





LUNCH TO H. M. ROUNDS 





Leading Agent In New York State for 
State Mutual Life for March; 
With Jones Agency 
A luncheon in honor of Harry M. 
Rounds, who led the State Mutual in 
New York State for March, was given 
Tuesday by Robert L. Jones, general 
agent of the State Mutual at 80 Maiden 
Lane. At the luncheon a letter of con- 
gratulation was read from Stephen Ire- 
land, vice-president of the company. The 
Jones agency is having the largest month 
it ever had. Iucidentally, the last sev- 
enty-five applications from the agency 

went through without a rejection. 








THE VERY LATEST 


The Mutual Benefit Life Insurance Company 
announces that it will now receive applications 
for its New Supplementary Disability Policies 





The Supplementary Disability Policies of the Mutual 
Benefit Life Insurance Company have the same purpose 
as the disability provisions incorporated in the Life 
Insurance Policies of other Companies. That purpose is 
to safeguard the insurance against lapse if the insured’s 
earnings are cut off by reason of accident or sickness, 


and to replace a part of his earnings. 


The result, 


however, is accomplished in a very different way. 


_ Get Complete Information From 


BEERS & DeLONG, General Agents 
225 Broadway - Barclay 1580 


Midtown Office: 
C. P. Dawson, Manager 
205 E. 42nd. St. 
VANderbilt 2845 


Brooklyn Office: 
H. R. Homan, Manager 
189 Montague St. 
TRlangle 0622 
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Estates Protection 
Through Insurance 


EQUITABLE TRUST LECTURES 





Nathaniel H. Seefurth Explains Need 
For Covering Shrinkage; Plan of 
Distribution 





In a series of lectures under the aus- 
pices of the Equitable Trust Co., New 
York, Nathaniel H. Seefurth discussed 
the whole scole of the protection of es- 
tates by life insurance. The current issue 
of the Equitable Trust Co.’s paper, “The 
Conservator,” contains two of these lec- 
tures. Concerning a plan of estate dis- 
tribution, Mr. Seefurth says in part: 

When an individual makes investments 
in real and personal property, he must 
either give the property away during his 
lifetime or his estate must pay a sub- 
stantial charge if he waits until death 
to distribute his estate to his heirs. In 
other words, the law exacts its propor- 
tionate share of an estate that passes 
by reason of the death ‘of ‘an individual. 

The need for life insurance protection 
is apparent when you consider the fact 
that the shrinkage at the death of an 
individual may amount to as much as 
30% or more of the gross value of the 
estate. The specific items contributing 
to. this shrinkage are as follows: 

Debts. Notes and obligations of all 
kinds owed by the deceased. Adminis- 
tration Expenses. Federal: Estate Tax. 
State Inheritance Taxes. Property Tax- 
es. Federal Income Tax. State Income 
Tax: 

In distributing his property, therefore, 
an individual cannot rely upon the gross 
value of his estate, but his calculations 
must be based upon what will be left 
after the above items have been deduct- 
ed. In order to keep the general es- 
tate level, it is necessary to provide in 
advance for some kind of a sinking fund 
which will automatically mature at the 
death of the individual in the approxi- 
mate amount necessary to offset the 
shrinkage. 

Here is an ideal situation for life in- 
surance, and life insurance when used 
for this purpose is more in the nature 
of property insurance. It is a means 
of replacing the property value of an 
estate reduced by reason of the death 
of the owner. 


Distribution of Estate 


Every individual with real and per- 
sonal property should have a definite 
plan of estate distribution that includes 
a will and an insurance trust agreement. 
The will is nécessary to dispose of the 
real and personal property and in the 
vast majority of cases a testamentary 
trust should be created to hold the prop- 
erty intact for such time as the owner 
desires or the law allows. Generally it 
is a desirable thing to hold at least a 
portion of the capital of an estate for the 
purpose of guaranteeing certain things, 
such as the support of the family and 
education of the children. 

The most necessary factor in this guar- 
antee is effective management of the es- 
tate and this is the primary reason for 
an independent, experienced trustee. The 
Equitable Trust Co. of New York, whose 
business it is to manage estates, can 
assume this burden for a comparatively 
small compensation and thus relieve in- 
experienced hands of tasks which are 
far beyond them. 

Since the will can only dispose of the 
general estate that is left. after paying 
all of the charges listed above, it is ap- 
parent that. the testator must be sure 
to offset this shrinkage if he wants to 
take care of his heirs and real bene- 
ficiaries. It would be a mistake to mingle 
life insurance with the general estate 
because it would only be subject to the 
same shrinkage. Consequently, a meth- 
od has been devised for setting up a 
separate life insurance estate to be dis- 
tributed under an agreement of trust 
made by the individual with the same 
frustee that administers. his will. . This 
¢ash fund-is-a-very-necessary part of the 
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for poverty can never be found 
in the ownership of good life 
insurance, especially that offered 
by a company now over four 
score years in business. 


THE CONNECTICUT MUTUAL 


LIFE INSURANCE COMPANY 
Hartford 


Over 83 years in Business 


1929 











estate program and may be the means of 
saving the general estate from further 
shrinkage that might be caused by a 
forced sale of assets. 

Life insurance is given certain exemp- 
tions from taxation and from probate 
when made payable to a named bene- 
ficiary or for the benefit of a named 
beneficiary. That is the fundamental rea- 
son why we do not make the life insur- 
ance payable directly to the executor 
or trustee under the will.- We do not 
want the life insurance to be mingled 
with the general estate. The insurance 
estate can be distributed just as effec- 





tively for the benefit of the beneficiaries 
under the separate trust agreement and 
the agreement can give the trustee pow- 
er to use trust funds to purchase assets 
from the general estate or lend money 
to the executor for the purpose of pay- 
ing the debts, expenses and taxes. In 
that way, the assets of the estate are 
not sacrificed in the open market and 
the value of the property made available 
to the beneficiaries is not reduced. 

The plan of distribution is of the ut- 
most importance. Any man with prop- 
erty who does not have a will and also 
a life insurance trust is a prospect for 
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of Average Policy 
in 1928 


HOME LIFE INSURANCE COMPANY 
OF NEW YORK 


ETHELBERT IDE LOW, 
President. 


JAMES A. FULTON, 
Agency Vice-President. 
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————s"ss; 
the services of a competent underwriter 
and a competent trustee. 

The approach to the prospect should 
be based upon a replacement of the prop. 
erty value of his estate occasioned by 
his death. One of the methods of bring- 
ing this thought out is to state to the 
prospect that you want him to sit in his 
executor’s chair for just a few minutes 
in order to consider the problems that 
his executor is going to face at some ‘ime 
in the future. 





USE CHECK AS CIRCULAR 





Rothberg-Worth Agency Gives Striking 
Imitation From Booth At 
Exposition 
An imitation bank check, printed on 
regular safety paper and with the figures 
embossed by a regular check-protector, 
was used as a life insurance circular 
at a commercial exposition by the Roth- 
berg-Worth Agency of Plainfield, N. J, 
which represents the Union Central and 

the Aetna Life. 

The check was passed out with pamph- 
lets issued by the home offices from the 
agency’s booth at the exposition. Many 
of the passers-by who started to drop 
the circular felt the check-embossing 
between their fingers and stopped to 
read it while standing still in the mov- 
ing throng. Names and addresses of 
those who seemed interested were taken 
to form a prospect list. 

An actual ‘check-book of the agency 
prominently displayed in the background 
added to the effectiveness of the check 
circular, which read, “House of Protec- 
tion, Rothberg-Worth Agency, in the 
First National Bank Building, will ar- 
range to pay to the order of yourself or 
your estate the sum of $100,000 and 00 


cents. For further information see 
(signed) Harry Rothberg, Jack H. 
Worth.” » The parts were arranged in 


the usual check order. 





PRUDENTIAL’S LARGE POLICIES 





Many Issued During March for Business 
and Inheritance Tax; 
Some on Doctors 
During the month of March The Pru- 
dential issued a number of large poli- 
cies, including one for $400,000, one for 


$350,000, one for $300,000, five for $200,- | 


000, five for $150,000 and twenty-four 
for $100,000. 

New York as usual led in number and 
size of policies. Many of the policies 
issued covered inheritance tax and 
business insurance and were on the lives 
of corporation executives, physicians, 
lawyers, builders, real 
estate men, accountants, bankers and 
brokers. 

New Jersey was second in large size 
policies, radio dealers and manufacturers, 
bankers, coal executives, physicians, 
merchants and real estate agents being 
the most prominently mentioned. _ Illi- 
nois was a close third, with eight physi- 
cians, each taking a policy for $25,000 
for business purposes. 

Pennsylvania was fourth. In Califor- 
nia several $100,000 policies were issued 
on the lives of attorneys and real es- 
tate men. 





LEADERS’ CLUB, LEWIS AG NCY 

A club unique in both organization and 
purpose has been developed recently i 
the I. A. Lewis Agency, New Yor':. This 
Leaders’ Club, which is composed 0 
leaders in production of paid business, 
grew up as a voluntary force to aid the 
agency in whatever way seems «ppro- 
priate. Without managerial supe:vision, 
dictation or control, this club has «ready 
initiated several plans which have »rove 
of value to the agency. One of these, 4 
course of lectures on Trusts and Trust 
Company Service, had a marked stimv- 
lating effect and several substant'.! pol- 
icies have resulted. 

The Leaders’ Club has had the effect 
of co-ordinating and intensifying ‘he 1 
terest of the agency men, and aided ma 
terially in making March one of_ the 
largest months in the history of the I. A 
Lewis Agency, the paid production total- 
ing $1,350,000. 
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¢. P. Peed in Charge Of 
Preferred Risk Dep’t 


FOR ROBBINS & SIMONS OFFICE 





Led the Company in Volume for March 
As Well as the Year to Date; 
His Career 





A new preferred risk department has 
been opened by the Robbins & Simons 
agency of the Home Life in New York 
with Garland P. Peed as its manager. 
Mr. Peed was not only the leader of the 
company in personal production for the 





G. P. PEED 


month of “March but he is at the top of 
the honor roll list for the entire year 
to date. 

Starting off the activity of the new 
department, Mr. Peed’s first important 
case was for $200,000 on the preferred 
plan, which insurance formed an impor- 
tant part of two trusts created for two 
daughters aggregating more than $1,- 
000,000. He has already established re- 
lations with the trust departments of 
the leading banking institutions in the 
metropolitan district. 

Mr. Peed has had many years of ex- 
perience in the life insurance field and 
before his connection with the Home 
Life of New York he was with the Mu- 


tual Life of New York, operating in 
Virginia, 





JOINS LIFE DEPARTMENT 





W. S. Jacobus Resigns as Cashier of 

Baik; Enters Faulhaber & Heard 

Office in Newark 

Walter §S. Jacobus, cashier of the 
First National Bank of Soringfield, 
N.J., has resigned, effective May 1. Mr. 
3, who has been with the bank 
for three years, will join the office of 
haber & Heard in Newark of which 
ain N. Heard, school commissioner 
ringfield, is a member. 

Mr. Jacobus will be in the life depart- 
ment, 2 department which the firm is de- 
Veloping on an extensive plan. 
ee, 


—_ 


Engelsman Has Agents 
Among Yale Students 


WRITE POLICIES; WATCH TALENT 





Will Join His Office Upon Graduation, 
Bringing Others With Them; Agency 
Sixth in Penn Mutual Ranks 





Because of the wide acquaintance he 
has throughout the United States, large- 
ly because of his work in the field of 
education, Ralph G. Engelsman of the 
Penn Mutual’s agency at No. 2 Park 
Avenue, New York, is being closely 


. watched by general agents and execu- 


tives. It is the general belief that his 
agency is eventually going to be one of 
the leaders in every sense of the word. 

Engelsman is that happy combination : 
aman rich in ideas who is practical. He 
reminds people of Edward A. Woods 
and John A. Stevenson in the extent 
and variety of his sales instincts. Being 
young and not bound by experience and 
tradition, he is courageous in putting 
new ideas into concrete form and later 
adopting them. His letters and literature 
are considerably removed from _ the 
beaten path. 

A number of men have gone in to sell 
him various things only to find them- 
selves sold to life insurance instead. This 
includes the two Yale undergraduates 
on a vacation who came in to. get him 
to buy something. These two young 
men are now at Yale selling insurance 
for Engelsman. They are not only sell- 
ing insurance but have their eye upon 
the class and undoubtedly will bring 
some agents with them when they grad- 
uate to go themselves to work at No. 2 
Park avenue. 

Going At Pace of $7,000,000 a Year 

Nearly all the agents in the Engels- 
man agency came from outside of the 
insurance business. An exception is 
Felix U. Levy, a star writer. The aver- 
age age of agents is under thirty. 

This agency started cold one year ago. 
At the present time it is going at the 
rate of $7,000,000 a year. It ranks No. 
6 among the Penn Mutual Life general 
agencies of the United States. 

Mr. Engelsman has helped conduct 
life insurance courses in a number of 
states and has talked to many sales con- 
gresses. 





KANSAS CITY OPENING 
The formal opening of the new home 
office building of the National Fidelity 
Life, Kansas City, took place on April 
23 and 24. The building is at Tenth-and 
Walnut streets, Kansas City. Ralph H. 
Rice is president of the company. 





Arnold Harmelin To 
Consolidate Offices 


WILL BE AT NO. 60 JOHN STREET 





One of First Tenants of New Amsterdam 
Building; Made Newark Record 
Before Coming Here 

One of the first tenants to move into 
the new building of the New Amsterdam 
Casualty at No. 60 John Street, New 
York City, is Arnold Harmelin, general 
agent of the Columbian National Life. 
He will be located there beginning May 1. 

In 1918 Mr. Harmelin was appointed 
general agent of the company in New- 
ark. The business expanded to such an 
extent that in February, 1923, Mr. Har- 
melin was transferred to New York, 
opening offices at No. 1133 Broadway. 
Two years ago a branch was opened at 
No. 75 Maiden Lane. 

In both 1927 and 1928 Mr. Harmelin 
stood No. 1 among the life general agen- 
cies of the Columbian National, and has 
also led for the first four months of 
1929, with an increased production of 
more than 30% above the same period 
of 1928. The growth of the business has 
made it necessary to get larger offices, 
and the two offices in Broadway and 
Maiden Lane will be consolidated in the 
New Amsterdam Casualty Building lo- 
cation. 

William S. Vogel is field manager for 
Mr. Harmelin. There are thirty full time 
men in the organization and more than 
300 licensed brokers do*.business with 
Mr. Harmelin. 

Campaign Luncheon 

A luncheon to those associated with 
the Harmelin agency was held on Tues- 
day at Farrish’s Chop House on John 
street, near the new office. At the lunch- 
eon a campaign was begun for appli- 
cations to last until the housewarming 
of the new quarters, about May 18. 

Mr. Harmelin knew nothing of the af- 
fair, which was in the hands of Mr. 
Vogel. Max Marx, leading producer of 
the Columbian National, presided and 
introduced a number of the men asso- 
ciated with the Harmelin agency, includ- 
ing Maurice Fieger, Sidney Weisenberg, 
George J. Gould, Abraham Alexander 
and Jesse N. Buzzell. 








DR. ROCKWELL BETTER 
Dr. T. H. Rockwell, medical director 
of the Equitable Society, is convalescing 
rapidly from a severe attach of bronchial 
pneumonia. He is now at Asheville, 


Ney, 








GOOD TERRITORY OPEN | 


for men capable of establishing and maintaining Agencies in 

| localities previously not represented—Midwest and Eastern States | 

| Union Mutual’s sales increased 
22 Per cent in 1927 | 
23 Per cent in 1928 

Grow with this progressive Company favorably known for 80 years. | 


Union Mutual Life Insurance Company | 
Portland, Maine 














Just to thank 

those Brokers and 
Agents who so 
generously gave 
business to my 
office during my 
absence and made it 
possible for 

Mr. Clayton to keep 
up our record. 

Back again and at 
your service 
personally. 


HENRY L. ROSENFELD, 
Manager, 
Prudential Insurance 
Company. 
46 Cedar Street— 
Phone John 4247—8. 








FRIENDLY 


@reat American 
Indemnity Company 


New Pork 


Fidelity and 
Surety Bonds 


Casualty 
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- Rar el Spa teeae tran aun aimee ert: 


The Columbian National Life Insurance Company 
BOSTON, MASSACHUSETTS 
Columbia National Agents can offer the best in 


LIFE, ACCIDENT and HEALTH INSURANCE 


Columbian National Policies make selling easier. 


Policies backed by one of the very strongest companies in the country, having ample capital 
surplus and highest standard of reserves. 


Exceptional opportunity is offered to salesmen of 
character and ability. Communicate at once with 
Agency Department, 77 Franklin Street, Boston. 























THE HOME LIFE INSURANCE COMPANY OF AMERICA 


INCORPORATED 1899 


PROTECTS THE ENTIRE FAMILY | 


Home Life Agents have a whole family of potential policyholders 


back of every door bell. 


Independence Square 





Policies are issued on both the ordinary 
and industrial plans from birth to sixty years next birthday, 


“THERE IS NO PLACE LIKE THE HOME” 
THERE IS NO COMPANY LIKE THE HOME 


Philadelphia, Penna. 


Interested in Replies from Pennsylvania and Delaware. 
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Duffield Takes Rap At 
Wisecrackers Of Press 


DEPLORES NEWSPAPER CYNICS 








Says Man Who Destroys One’s Belief 
Is Writer Who Now Procures 
Wide Audience 





Newspaper columnists and other wise- 
crackers of the .press who by smart 
writing and epigrams pull down cher- 
ished institutions and make a fetish of 
ridicule drew the fire of President Ed- 
ward I). Duffield of The Prudential in 
his talk at the annual banquet of the 
company’s field conference at the Hotel 
Commodore on Thursday night of last 
week. 

President Duffield did not 
words. His talk in part follows: 

“We are living in an age of miracles. 
Each day brings to us something that 
the day before we would have said was 
impossible. We are having flashed be- 
fore our eyes great material progress. 
We are having dinned into our ears 
stories of new achievements and out of 
the amazement with which humanity has 
been faced, has grown a spirit of cyni- 
cism. The man today who secures our 
attention chiefly is the columnist and 
the epigrammatist. The man who can 
destroy one’s belief apparently is the 
man who can procure the widest audi- 
ence. We are living in an age of ridi- 
cule. Idealism? Preposterous! Religion ? 
Absurd! Constitution? A by-gone 
document! Hope of country? Non- 
sense! Jingoism! 


mince 


Ridicule vs. Idealism 

“We have facing us each morning as 
we turn to the daily prints or each 
month as we pick up the reviews, the 
expressions of ridicule against any ideals 
or idealism. 

“As Dean West once said, the diffi- 
culty with the present time is not so 
much that they have low principles as 
that they have no principles. 

“There is a danger that at this time 
we may listen to that voice of synicism, 
we may come to wonder whether, after 
all, there is something that is eternally 
right and something that is eternally 
wrong. We may question whether those 
principles that we have felt established 
on firm foundations in religion, in state 
craft, in national and international re- 
lations, are, after all, a fleeting fancy, 
and whether the greatest gospel is not 
the gospel of ‘eat, drink, and be merry, 
for tomorrow we die.’ I say it is a dan- 
ger because when idealisms are low- 
ered, when principles are abandoned, 
when men cease to live by certain defi- 
nite, uplifting, hopeful thoughts, that day 
we will drift into a position of danger. 

Wisecracker Will Be Forgotten 

“So, my friends, while that is true, I 
do not believe for an instant that such 
will be the result of America. After all, 
the wisecracker of today will be forgot- 
ten when the statesman of the past will 
be remembered. We haven’t reached 
the time when we are prepared to sac- 
rifice the guidance of the magnetic nee- 
dle for the’ gusts of wind that may 
sweep across the horizon. We haven't 
reached the time when we are to de- 
termine our course by the ever-changing 
waves and take our thoughts from the 
guiding stars that remain fixed and per- 
manent. 

“This isn’t a new trouble. We ap- 
parently have always had, even in the 


past, those who have sought to belittle 
goodness and to decry ideals. 

*Poor old Jeremiah! No wonder that 
he was guilty of lamentation! If you 
will turn to the fifteen chapter and the 
seventeenth verse, you will read where 
he says: ‘I sat not in the assembly of 
the mockers nor rejoiced. I sat alone 
because of Thy hand, for Thou hast 
filled me with indignation.’ I don’t won- 
der that if Jeremiah had to listen to 
the wisecracks of his day, he produced 
a whole book of lamentations! 

Where Life Insurance Fits In 

“What has all this got to do with 
life insurance? Why, my friends, life 
insurance is the answer. Aren’t we go- 
ing ahead with a stabilized government ? 
We will ask the twenty million people 
who believe enough in the future to en- 
trust their savings to this institution, to 
be disbursed, it may be, seventy-five 
years from now. Is there nothing in 
the love of man for man? We will ask 
the millions of policyholders who week- 
ly make sacrifice in order that they 
may contribute the five million dollars 
that we collect from our industrial or- 
organization. Is there nothing left in 
idealism? We will ask those who have 
sacrificed those things that they might 
enjoy for themselves in order that at 
some future time someone else might 
benefit by that sacrifice. 

“When you see millions of people daily 
practicing self-denial, when you see mil- 
lions throughout this country and Can- 
ada ready and anxious to give that 
which is theirs in order that others may 
enjoy the fruits of their sacrifice, you 
may know th&t there are things that 
are eternally right and there are things 
that are eternally wrong; that idealism 
isn’t dead; that principles still live and 
flourish, and that men’s doctrines are 
not that of unselfish gain for self, but 
men still believe in unselfish sacrifice 
for others. 

“No, my friends, I don’t know how we 
are going to solve the many complex 
problems that modern civilization has 
presented to us. | am not here to offer 
you any panacea in regard to how we are 
going to meet the problems of state- 
craft, the problems of finance, the other 
problems that mark the civilization of 
today, but I tell you when we come 
back to a recognition that after all it is 
as true today as it was two thousand 
years ago, that all the law and all the 
prophets rest upon the command to love 
your God with all your heart and love 
your neighbor as yourself, you will real- 
ize that we are on the road. 

“That is the contribution which life 
insurance is making to this nation and 
to Canada, saying to them, ‘You will 


————., 
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New Insurance. . 
Increase over 1927 . . 
Insurance in Force. $1,113,810,563 


An Increaseof .. . 
Representing over 63% of the New Business 


BUSINESS OF 1929 


- $143,573, 589 
- 6,083,386 


. 90,547,161 


New England Mutual Life Insurance Co, 


BOSTON, MASS. 




















SECURITY — 


When the Mutual Benefit was organized in 
1845 there were only a few Life Insurance 
Companies in the United States. Through 
the Wars, Panics and Epidemics of all these 
years, it has always stood safe and secure as 
a foremost disciple of Pure Life Insurance. 


The Mutual Benefit Life Insurance Co. 


Newark, New Jersey 


Organized 1845 














solve your problems if you will only rec- 
ognize the necessity of loving your 
neighbor and having that willingness to 
sacrifice self.’ 

Selfishness Basis of Our Difficulties 

“Isn’t selfishness the basis of all of 
our difficulties? Doesn’t it rest with our 
municipal problems? Doesn’t it rest 
under the problems of state? Doesn't 
it rest under the problems of national 


affairs? And isn’t it the basis of all 
the difficulties that have ever caused in- 
ternational conflict ? 

“We are praying and hoping that we 
have come into an era of peace. Please 
God that it may be so, that this world 
will never again be shaken by the con- 
flict of nation battling against nation, 
but, my friends, if that is to become a 

(Continued on Page 14) 
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as well 
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THE LINCOLN NATIONAL LIFE INSURANCE COMPANY ‘\\ 
OF FORT WAYNE, INDIANA ~ 2: 
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happiness of its representatives. 


Pittsfield, Massachusetts 








1851 BERKSHIRE LIFE INSURANCE COMPANY 1929 


In establishing connections with a life insurance company, the personal 
equation of its official family is of paramount importance to the prospective 
The Berkshire Life Insurance Company of Pittsfield, Massachusetts, 
has a well-earned reputation for a co-operative spirit between the Home 
Office and the Field Force that is of inestimable value to the success and 


"Ask any Berkshire Agent” 


BERKSHIRE LIFE INSURANCE COMPANY 
Incorporated 1851 


ee 


FRED. H. RHODES, President 




















George T. Smith, Vice-President 
Chas. F. Nettleship, 2nd Vice- 








The Colonial Life Insurance Company of America 


Insurance in Force 
Over ONE HUNDRED MILLION DOLLARS 


A strong and progressive Company, affording agents unusual money-makins 
opportunities through a wide variety of Industrial and Ordinary policies adapted 
to the insurance needs of the whole family. 

OFFICERS 
B. J. Heppenheimer, Pres: 


President 
Home Office—Jersey City. N. J. 
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S. R. Drown, Secretary | 
B. C. Wise, Treasure: 
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Philanthropy Trends 
Subject Of Survey 


SELECT NEW HAVEN FOR STUDY 





Sums Contributed Increased 4% Times In 
Quarter Century; Contributions 
Come In Cycles 





A recent survey of the trends in phi- 
lanthropy made under the auspices of 
the National Bureau of Economic Re- 
search by Dr. Willford I. King shows 
that during recent years there has been 
arapid movement in the direction of or- 
ganizing new philanthropic enterprises 
and consolidating old ones. In general 
it was found that those organizations 
which are nation-wide in scope have 
been increasing in strength. 

Among the facts disclosed are that the 
number of dollars contributed to philan- 


© thropic organizations have grown very 


sreatly during the past quarter century, 
the amount being about four and a half 
times as great in 1925 as it was in 1900. 
When the contributions are reduced to 
terms of constant purchasing power a 
decided growth in the total still appears. 
When the contributions so deflated are 
converted to a per capita basis it is 
found that the amount contributed per 
person has averaged about the same dur- 
ing recent years as in the opening of the 
twentieth century. 

People today are contributing to phi- 
Janthropic organizations about the same 
proportion of their total wealth that they 
did in pre-war times. Except for cyclical 
variations the changes in the fraction of 
wealth given have not been marked since 
190 though the year 1918 did extract 
from the pockets of the people a frac- 
tion of their wealth somewhat abnormal- 
ly large. 

One of the most striking features 
brought out by the investigation is the 
marked strength of the cyclical move- 
ments in individual contributions. Re- 
ceipts from investments and earnings 
have grown steadily and show little of 
the cyclical effects characterizing gifts 
from individuals. The quarter century 
from 1900 to 1925 includes six distinct 
waves in contributions, the crests in 
1902, 1909. and 1918 being the highest 
peaks with minor tops in 1904, 1914 and 
1923. There were six distinct troughs. 
those of 1903, 1907, 1912, 1916 and 1920 
being about equally depressed. The aver- 
age wave length seems to be about four 
years. An interesting point is that the 
scorrelation with the criteria usually 
taken to represent the business cycle is 
not at al! close. 

The Community Chest, a type of or- 


ganization which first came into promi- 
nNence about 1916, has spread until a large 
Proportion of the cities of the United 
States have such organizations. Two- 
thirds of the money contributed to Com- 
munity Chests is in gifts of $100 or more. 

In making the survey Dr. King select- 
eda typical city for an intensive study, 
the city so studied being New Haven, 
Conn. 





NEW ASSISTANT SECRETARIFS 
W. W. Cole. manager of the Accident 
Department, John R. Harvey. manager 
0 the Property Sales Division, and 
Pearce TT. Young, director of education 
Were annointed assistant secretaries of 
the Missonri State Life Insurance Co. 


kh, a mecting of the board of directors 
eld on April 19, 





J.S. FEIN LEAVES JEFFERSON 

Joseph S. Fein has resigned as man- 
ager of the Jefferson Standard Life In- 
may Co. for northern New Tersey, 
with headquarters at Newark. He has 
Not vet announced his future vlans. He 
with en in the business twelve vears, 
4 the Metropolitan Life, the Trav- 
ts and the Jefferson Standard. 





The G0, TO,COAST IN JULY 
vill ¢ Union Central Agencv Convention 
be held at Los Angeles July 1-3. 
: Special train will leave New York 
€ latter part of June for this trip. 















































ALTNA AIDS 


NEWS 


You are 

Cordially invited 
To visit us 

At our 

NEW OFFICE 
At 165 Broadway 
NEW YORK 
We will be 
There on May Ist 
And will be 
Delighted 


To see you 


AETNA-IZE Thru GRAHAM 


Call CORtland 5181-2-3 


«A POLICY FOR EVERY NEED” 


JAMES P. GRAHAM, Jr. 


General Agent 


ETNA LIFE INSURANCE CO 


165 Broadway 


New York City 

















Creditors’ Rights To 
Cash Values Upheld 


MAY HAVE SURRENDER VALUES 





Supreme Court Upholds Appeals Court 
On Novel Point Involving 
Bankrupts 





The U. S. Supreme Court upheld the 
lower court in a decision made last Mon- 
day sustaining the point that creditors 
of a bankrupt may claim a right to the 
cash surrender value of life insurance. 
The case is that of Reilly, Trustee, vs. 
Messinger, and involved the application 
of Section 55a of the New York Insur- 
ance Law. 

The Circuit Court of Appeals affirmed 
the decree of the lower court, except to 
provide that the trustee in bankruptcy 
was entitled to the cash surrender value 
of the policies to the extent of the 
proved claims of creditors, if any, which 
existed on March 31, 1927, the effective 
date of the state statute, and also to 
provide that if the bankrupt shall at any 
time exercise his personal advantage, the 
cash surrender value shall constitute un- 
administered assets of the bankrupt es- 
tate. 





J. HARRY HUNTINGTON DEAD 





Well-Known Brokerage Contact Man 
Had Been in Local Field for Years; 
With National Life of Vermont 


J. Harry Huntington, who had a wide 
acquaintance among brokers in this city, 
and who was associated with Wells, 
Meissel & Peyser, National Life of Ver- 
mont, New York City, died on Wednes- 
day morning of pneumonia. For some 
years he was with The Prudential in the 
home office. Then he joined the L. A. 
Cerf agency of the Mutual Benefit, later 
being in charge of the up-town agency 
of the Mutual Benefit here. About a 
year and a half before Mr. Cerf re- 
signed the Mutual Benefit general agen- 
cy Huntington was brought to the main 
Cerf office and worked in the broker- 
age division. After the firm of Wells, 
Meissel & Peyser as formed to become 
general agents of the National Life of 
Vermont, Mr. Huntington joined that 
agency. His contracts were with brok- 
ers among whom he was popular. 





SIGNS MASTICK BILL 
Governor Roosevelt has signed the 
Mastick bill as chapter 664 of the laws 
of 1929 creating a temporary state com- 
mission to investigate and study in or- 
der to ascertain and report to the legis- 
lature the most practical and efficient 
method of providing security against old 
age want and appropriating $25,000 for 

the expenses of the commission. 





HAPPINESS EMPLOYES INSURED 


The 850 employes and executives of 
the Happiness Candy Stores, Inc., have 
been insured under a group policy by 
the Aetna Life for a total coverage of 
$1,300,000. The policy is on a co-opera- 
tive plan and provides death and total 
disability benefits. The policy was 
placed through the R. H. Keffer agency. 





CONDEMN OLDER RATES 

Delegates from more than fifty 
camps of the Woodmen of the World, 
in convention at Salt Lake City last 
week, adopted resolutions condemning 
insurance rates imposed on older mem- 
bers and criticizing methods of han- 
dling funds of the organization. 





LEASES IN ST. LOUIS 


The Metropolitan Life has taken a 
lease on 3,500 square feet of floor space 
in the Commercial building, St. Louis, 
to take care of expanding business. 





SELSMAN SUCCEEDS BARON 

Reuben Selsman has succeeded Saul J. 
Baron as district manager of the Met- 
ropolitan Life’s office located at 471 
Clinton avenue, Newark. 
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Cases Where Insurance 
Met Business Crises 


CALLED BUSINESS PARACHUTE 





John A. Stevenson Tell. Southern Trust 
Conference of Uses of Business 
and Trust Forms 





Some instances in which life insurance 
saved business in periods of crises were 
told by John A. Stevenson, manager of 
the home office agency of the Penn Mu- 
tual Life, Philadelphia, and general agent 
also for the company in New York, last 
week in an address before the Second 
Southern Trust Conference at Atlanta. 
Mr. Stevenson’s address in part follows: 

The president of the National Asso- 
ciation of Credit Men recently described 
business insurance as “the parachute of 
American business, a device that prop- 
erly utilized prevents fatal crashes.” 
This description gives a pretty accurate 
picture of the part which business in- 
surance can play. In a great number 
of cases that come up today, however, 
this parachute can be properly utilized 
only when the services of the trust com- 
pany are combined with those of the 
life insurance company. 

Each business insurance case presents 
its individual problems, but, ordinarily, 
business insurance is written for one of 
two general purposes: (1) to provide in- 
demnity for the loss of a key man in a 
business, or (2) to provide funds for 
the purchase of an interest belonging to 
the estate of a partner or a member of 
a close corporation. 

Cases like the Saks case in New York, 
which was given a good deal of news- 
paper publicity, illustrate the former of 
these two uses; that is, the use of life 
insurance to cover the human assets of 
a business just as fire insurance is used 
to cover the property assets—as protec- 
tion against financial loss. 

Protecting a Great Business 

When Saks & Co. erected their new 
department store on Fifth avenue, a 
mortgage was given by the Central 
Union Trust Co. There was a bond issue 
to cover the mortgage. The trustees 
realized the value of Mr. Saks’ life to 
the business, and, therefore, in the 
agreement between Saks & Co. and the 
trustees, provision was made that Saks 
& Co. should take out $1,000,000 of in- 
surance on the life of Horace A. Saks 
to run for ten years, payable to the Cen- 
tral Union Trust Co. At the death of 
Mr. Saks, a short time after .the insur- 
ance was written, the possible financial 
loss was covered by the $1,000,000 of 
insurance. 

An advertisement which recently ap- 
peared in the “Industrial Digest” asks 
these questions: “If good stock is worth 
fifteen times its ecarnings—what is a 
good man worth? If he earns $200,000 
annually, is a capitalization of $3,000,000 
too much or too little?” Business men 
are beginning to answer these questions 
by life insurance but by no means is 
the necessity for adequate life insurance 
on human assets regarded in the same 
light as adequate fire insurance on prop- 
erty values—even though the hazard is 
far greater and the loss is always total. 

A short time ago I read an article 
by the collector of internal revenue in 
one of the southern states telling about 
a business man who, at the death of his 
former partner, was placed in an unfor- 
tunate financial position. A considerable 
$um in taxes was due the government. 
The estate of the deceased partner was 
insolvent and the surviving partner, 
with these debts placed upon him, was 
advised to file a petition in bankruptcy. 
The fact that he refused was pointed 
out as a splendid example of the pride 
that the..average American takes in his 
good name and credit. No person could 
help having the deepest admiration for 
this man and his attitude on a question 
of honor. At the same time, if the un- 
fortunate financial situation had followed 
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a loss by fire, most of us in reading the 
article would have wondered why no fire 
insurance was carried. I venture to say, 
however, that few people who read the 
article raised a question about business 
insurance. 


The recommendations of banks and 
trust companies have done much to 
stimulate the use of insurance to cover 
human life values by recommending or 
requiring life insurance protection in 
extending credit. There are cases, too, 
where it is desirable to have this type 
of insurance paid to a trustee; for ex- 
ample, when a man wishes to make 
sure that the money will be used to 
pay the indebtedness of the business for 
which he is personally liable. More 
often, however, when insurance is taken 
purely for the purpose of indemnifying 
the corporation for the loss of a kev 
man, the business wants the money dur- 
ing the readjustment period, just as it 
would want the money paid under a fire 





insurance claim, and the more frequent 
procedure is to have the money paid 
directly to the business. 

When we take up the question of cre- 
ating a sinking fund through insurance 
to finance the purchase of an interest 
belonging to the estate of a member of 
a business organization, the life insur- 
ance trust, in my opinion, offers the one 
and only practical solution to the prob- 
lem, whether the business is a large or 
small one, a partnership or a corporation. 

Applying to Partnerships 

In the case of a partnership the ques- 
tion of buying out the interest of a de- 
ceased partner, if the business is to 
continue, is not one of desirability but 
one of necessity. The death of a part- 
ner spells legal death for the partner- 
ship and, even if there is a partnership 
agreement providing for the purchase of 
a deceased partner’s interest, this agree- 
ment is only as good as the ability of 
the surviving partners to carry it out. 











Rating?’’ Many are! 


$250,000. 








Robbins & Sinsenss 


General Agents 
HOME LIFE of NEW YORK 


Have pleasure in announcing the appointment of 


Mr. Garland P. Peed 


as manager of their 


New Preferred Risk Department 


with headquarters in the 
Home Office Building 
256 Broadway, 


PREFERRED CLASS: Mr. Peed will specialize in Preferred Risks. 
A New Department. Many men have asked this question. ‘‘As I am a 
Preferred risk in every way, why am I not entitled to a Preferred 


The Home Life has created this plan of scientific rating, and is 
giving those people who are better than average risks because of their 
physical condition, occupation and environment the benefits they are 
entitled to by placing them in a separate and distinct Preferred Class 
with definitely lower rates, substantial divided returns together with - 
all policy values and special features. Maximum individual coverage 

Minimum upon request. ; 
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Substantial funds must be available jj 
the interest of a partner is to be pur. 
chased at his death and the mos: prac. 
tical way of providing these funds js 
through life insurance. 

Every sound program for the purchase 
of the interest belonging to the es:ate of 
a partner or a member of a cloce cor. 
poration involves a trust agreeme it set- 
ting forth the terms of the transaction 
and this agreement, in my Coinion, 
should always appoint a competen: trust 
company as trustee. At the death o 
a partner or stockholder, his e:.ate js 
bound to be on one side of the line and 
the surviving members of the or:aniza- 
tion on the other. While they may not 
be at swords’ points, their interests are 
opposing. The estate wants to sell a 
the highest price and surviving part 
ners or stockholders want to buy at the 
lowest price. It is essential, then, that 
the transaction be handled by a dis. 
interested agency and an agency which 
is experienced in dealing with affairs 
of this nature. Just as insurance is the 
logical solution to the problem of how 
to raise funds for the purchase price 
of the interest belonging to the estate 
of a member of a corporation or a part- 
ner who-has died, the appointment of 
a competent trust company as trustee is 
the logical answer to the question of 
how the transaction shall be handled so 
that neither the estate nor the survivors 
shall receive an undue advantage. 

Even in a one-man business, a man’s 
desire to leave his business to his son, 
for example, may involve a purchase of 
the interests of other heirs, or his will- 
ingness to allow his employes to pur- 
chase the business may involve purchas- 
ing the interest from his estate. The 
problem in this case is much the same 
as the problem in the case of the part- 
nership or the corporation and the only 
practical solution is through the life in- 
surance trust. d 

As a matter of fact, when we read ot 
stock purchase plans financed by life in- 
surance trusts, such as the recent pur 
chase of the stock in a great western 
newspaper, which had belonged to the 
president, by those who were actually 
managing the business, and realize the 
countless complications avoided by the 
plan, we wonder why the life insurance 
trust plan is just now coming into get 
eral use among business organizations 

There are, I think, three reasons: In 
the first place, the public is just com- 
ing to look on life insurance as a meats 
of replacing a man’s economic value 
rather than as a die-to-win gamble. In 
the second place, it has taken the life 
insurance companies and the trust com 
panies a good while to come to the 
realization that they can make mot 
progress on the road toward business 
and estate conservation if they pull to- 
gether rather than in opposite directions 
The third, and probably the chief re 
son, is that plans involving stock pur 
chase or the purchase of a partners 
interest aren’t always easy to work ot! 
to the satisfaction of all partics. 





THE BUZZELL FAMILY 





Father and Brother of “Eddie, B 074 
way Star, Are Insurance B»okers 
in New York 


“Eddie” Buzzell, musical coniedy sta" 
must have as fine an appreciati n of i” 


surance as any one on the stag. becaus 
his father, Jesse N. Buzzell, »as bee! 
selling life insurance for th:rty-sevel 
years, and is now in business «ith om 


of Eddie’s brothers, Al, as P zzell & 
Son, 68 William street, genera! brokers 

When Jesse Buzzell started swith the 
Metropolitan Life he had a °40 debi! 
in New York. It paid him an income % 
$6 a week. At the end of four week: 
he had gotten a salary of $24 and owe! 
the company $20, due to lapses and other 
mishaps. But he went ahead, and w% 
especially successful after he becan wi 
ing Ordinary as well. J 

At the present time his office product’ 
about a million a year. 
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OT only does THE EQUITABLE through its 


The Equitable has 








nearly 10 Millions of investments in Telegraph and Telephone 

Dollars invested in var- 

ious Telegraph and Company securities help to make possible a great 

Telephone Company : 

“Bonds, . « . . ¢ bd 

| national service—rapid intercommunication—but 

the very network of wires it has aided in creating 

} is used by it constantly, often to expedite the dis- 


tribution of money to policyholders and beneficiaries. 


lel, THE EQUITABLE 


% 
; 
‘Ag + d SENG e 


LIFE ASSURANCE SOCIETY OF THE UNITED STATES 


a 393 Seventh Avenue. New York 
i Thomas I. Patkinson, President 
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Every day upwards of 15,000 incoming and out-going 


messages pass through the central telephone. 
plant in the Equitable’s Home Office. 

















Incidentally, thou- 


sands of telephone 


company employees 
are insured in the 
Equitable on a Salary 


Savings Plan. 









































Page 14 














April 26, 1929 

















LIVETINTS FOR BUSINESS 








GETTERS£-% 







Y 
/ 








Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 


A recent issue of 
that interesting and 


An Approach 

Planned For’ instructive Union 

Fathers-in-Law Central Life paper, 

“The Agency Bulle- 
tin,” contained the following: A Union 
Central Agent whose modesty we are 
bound to respect, came into the home 
office the other day and told us of the 
following approach which he had used 
with promising success. He had gone 
to call on a middle-aged man whose 
daughter was about to be married. He 
realized that he must have some strik- 
ing approach, and inspiration came to 
him just as he walked into the door. 

“Mr. Jones,” he said, “I understand 
that your daughter is to be married in 
a day or so, and I want to congratulate 
you, and also ask you a question.” 

“Thanks,” was the prospect’s reply. 
“What do you want to know?” 

“Are you sure that the young man 
your daughter is going to marry is in 
good health? Have you a certificate of 
physical condition from him that your 
daughter is marrying a sound man?” 

“What impertinence! No, I haven't. 
But what is it to you?” said the pros-, 
pect, somewhat aroused and jolted. 

“Simply this, that it’s a mighty im- 
portant thing for any father to know 
when his daughter is about to marry. 
Furthermore, I am in a position to sup- 
ply you with this knowledge, gained in 
a tactful and confidential way, which 
will not involve you in the slightest. 
Would you like to know how?” 

“Tes. 

“Why not make one of your presents 
to the young couple a Life Insurance 
policy. It is a thing of intrinsic value; 
something that every young husband 
needs and will appreciate. Our com- 
pany’s examiners, in the course of their 
duty, will make a thorough and relia- 
ble examination of your prospective son- 
in-law which will give you all the in- 
formation you want without the young 
man knowing a thing about it.” 

This approach worked splendidly, and 
so impressed the prospect that he as- 
sented provisionally to the proposition. 
Unfortunately, the agent had received 
his inspiration too late, and the wedding 
was due to take place within forty-eight 
hours, and in the rush and confusion he 
was unable to get the young man ex- 
amined. So pleased with the approach 
was he, however, that he plans to use 
it frequently. 


* * 
John H._ Scott, 
Needs For Jr., representing the 
Business Home Life in Brook- 
Insurance lyn, makes these per- 


tinent comments on 
business insurance in the current issue 
of the Home Life’s helpful agency maga- 
zine “Home Life”: 

Business, itself, is today practically 
confined to a corporate form, for pur- 
poses of the limited liability connected 
with this type of enterprise. So if we 
are to think of business insurance, it is 
well to think of it in that light and plan 
our methods to meet the needs of cor- 
porations, in particular, close corpora- 





tions. Close corporations are merely 
“incorporated partnerships.” The differ- 
ence between a partnership and a close 
corporation lies in the fact that a close 
corporation operates under a corporation 
agreement stating, among other things, 
that stock shall be held by those en- 
gaged in the business, equal to the 
amount of interest which the co-part- 
ners hold in the business. “What hap- 
pens to this stock upon the death of 
one of the co-partners?” is what we are 
interested in. 

The business man will quickly answer 
this question for us. There are three 
things that may happen to the stock, any 
one of which may occur—First, it can 
be sold to an outsider; second, it can 
be left in the hands of the deceased 
member’s family, thus giving to them or 
to the executor of the estate the right 
to actively engage in the business; third, 
it can be bought for cash by the sur- 
viving member or members. This third 
option is usually stated in the corpor- 
ate agreement—that the stock of a de- 
ceased co-partner shall immediately upon 
death be offered for sale to the sur- 
vivors of the business, after some 
method of evaluation has been arrived 
at. But where is the cash with which 
to purchase this stock coming from? 
Wouldn’t it be a wise thing for every 
close corporation to arrange to have an 
outside financial institution, a life insur- 
ance company, if you please, provide the 
funds in cash immediately with which to 
purchase a decedents’ stock? 


Duffield Speech 


(Continued from Page 10) 


“A nation is built up of individuals. 
When individual men and women begin 
to realize the doctrine that life insurance 
is preaching, when they begin to think 
more about the rights of others, and the 
obligation that rests upon them to ac- 
cord to others those rights, when they 
are to demand privileges for themselves; 
that day will come when politics will be 
purified and when the nation will in- 
deed minister to the humblest. Slums 
which disgrace our cities will vanish. 
Cankers which have eaten into the body 
politic will be destroyed, and, in build- 
ing upon that foundation of individual 
unselfishness, we may, please God, reach 
the point of national unselfishness where 
we will recognize that the obligation of 
others, weak and struggling nations, 
those who need our aid and our assis- 
tance, have a right to turn to us and 
call forth from us the help that we alone 
can give. 

“So, my friends, that is the contri- 
bution that life insurance has to make, 
a material contribution which we can 
show by figures, a material contribution 
evidenced by what we have been able 
to do in aiding the individual, aiding the 
municipality, aiding the state, and aiding 
the nation. But, far wider and broader 





and beyond that is the spirit which it 
has germinated and brought to a frui- 
tion, which has permeated our people 
as no other people on the globe, bring- 
ing to them and preaching to them the 
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Gains in Millions of Dollars Mark 
Bankers Life Company’s Best Year 


1928 Gains 
Gain in Income, nearly................. $ 3,000,000 
Gain in Assets, over................... $ 14,800,000 
Gain in Legal Reserve Life Insurance 
IE Ak Ss Soled oa doeniosad Takeo $ 52,000,000 
1928 Totals 
Total Income, over .................... $ 37,500,000 
po ee err $118,400,000 
Total Life Insurance in Force, over... ... $886,000,000 
1928 Business 
Total Life Insurance Paid-For, over...... $140,000,000 


BANKERS LIFE COMPANY 


Established 1879 


— 


Des Moines, Iowa 














“IT’S A GOOD POLICY” 
MORE NEW POLICIES 


Retirement Income Policies 
(income to the insured) 


LOW COST PREFERRED RISK POLICY 
NEW OWNERSHIP, BENEFICIARY and 
ASSIGNMENT PROVISIONS 


clearly defin mtractual rights of all parties interested 
COMPLETELY REVISED PLAIN ENGLISH POLICY FORMS 
that will particularly appeal to the conscientious life underwriter. 
WRITE FOR INFORMATION 


Philadelphia Life Insurance Co. 
111 North Broad Street, Philadelphia 








gospel of unselfishness. We put that 
into the picture, and you and I realize 
that the kind and character of business 
in which we are engaged is worthy and 
we realize the responsibility that rests 
upon each one of us that that business 
shall be done, done well, done fully, 
and done with the strength of strong 
men.” 





ABBOTT’S NEW QUARTERS 
The Henry W. Abbott agency of the 
Massachusetts Mutual is moving into 
new offices occupying an entire wing in 
the Oliver Building, Pittsburgh. 








ONTARIO MERGER 
The Ontario Equitable Life & Acci- 
dent of Waterloo and the Equity Life 
of Toronto are being amalgamated with 
combined assets of $7,000,000 and insur- 
ance in force of about $50,000,000. 





APPOINTED IN ERIE, PA. 
Appointment of Francis Howlett as 


. manager of the Erie, Pa., office of the 


Scranton Life is announced, to take ef- 
fect May 1. Mr. Howlett has been a 
local agent of The ,Prudential Life In- 
surance Co. in Jamestown, N. Y. 














A 


size. 


its service broadens. 





34 Nassau Street 


DAVID F. HOUSTON GEORGE K. SARGENT 
President 2nd — 
Manager of Agencies 
————_ 


“In This Way We Measure” 


LIFE INSURANCE COMPANY may well measure its 
success by the good it performs rather than by great 

Through eighty-six years THE MUTUAL LIFE 
INSURANCE COMPANY OF NEw YonrK, the “first American Com- 
pany,” has measured its success by the scope, manner and 
degree of its service. In such a way it is measuring now as 


; Issuance of contracts of all standard forms, substantial 
dividends, income settlement provisions, Disability and Double 
Indemnity Benefits, and prompt payments and practices for 
‘convenience of members are embraced in its present service. 


It welcomes as field representatives those who know that 


success is according to the natural law of compensation—t!iat 
the best comes to those who give out the best of themselves. 


The Mutual Life Insurance Company 
of New York 





New York, N. Y. 
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Phoenix Mutual Has 
Two New Supervisors 


JOHN H. CORBETT AND E. H. MAY 





Will Be In Charge Of Home Office 
Agency; Had Fine World 
War Experience 





The Phoenix Mutual Life has an- 
nounced the appointment of John H. 
Corbett and Edwin H. May as joint su- 
pervisors in charge of its home_ office 
agency. The former manager, Colonel 
D. Gordon Hunter, was recently pro- 
moted to the position of agency man- 
ager of the company. 

John H. Corbett’s appointment comes 
as a promotion from the position of per- 
sonal representative in the company’s 
own ranks. Mr. Corbett is a gradu- 
ate of Hillsdale College in the class of 
1915. With the exception of his period 
of military service in the World War, 
during which time he held the rank of 
second lieutenant and pilot in the Avia- 
tion Division, he has devoted nearly all 
of his time to organizing and directing 
Y. M. C. A. work in various cities. Com- 
ing to the Phoenix Mutual in 1926, he 
established himself as a member of the 
home office agency in New Haven. He 
soon showed his ability to master the 
details of his new work and forged rap- 
idly ahead, achieving the distinction of 
membership in the company’s Quarter 


. Million Club as early as 1927. He also 


won several other honors among the 
company’s field men, the latest being a 
competitive qualification for attendance 
at a special educational conference in 
February in Biloxi, Miss. 

Mr. May is a native of Hartford and 
is well known locally. After graduation 
from the Hartford Public High School 
he attended the University of Maine. He 
left college in his junior year to enter 
the army, serving with the American Ex- 
peditionary Force in France as a first 
lieutenant in the field artillery. He later 
received the rank of captain in the 169th 
Regiment of the Connecticut National 
Guard. He brings to his new position 
an experience of more than ten years’ 
organizing and directing the work of 
salesmen in another large insurance 
company. 

The new headquarters of both Mr. 
Corbett and Mr. May will be at the 
Phoenix Mutual home office. 





RAISES DIVIDEND SCALE 





Continental American Increases Aver- 
ages 15%; Runs to 50% on 
Preferred Class 
The Continental American of Wil- 
mington has increased its dividend scale 
effective July 1, total dividend disburse- 
ments under the new scale being about 
13% greater than under the old. The 
greatest percentage increase is on the 
Preferred class plans at the younger ages 
Where the new dividend in certain in- 


> il is nearly 50% greater than the 
old one, 


This is 


the second increase in divi- 
dends 


hich the Continental American 
has made on its preferred class policies 
Since starting to issue them only a lit- 
tle over five years ago. 

The preferred class contracts of the 
Continental American are not written 
for less than $5,000 at the minimum, ap- 
Proximately 70% of the new business of 
the company is on its preferred class 
plans, while more than 85% is in poli- 
“es of $5,000 or more and averaging 
about $3,000 each or nearly three times 
a much as the combined average for 
all companies. 

n the basis of the new scale, net 
Costs on the preferred class ordinary life 
at age thirty-five, with a premium of 

‘17, are as follows: 


7 ear Net Cost 
Ps EIN $19.30 
J. eens. ake cet 19.17 
4 Mapieeanas eshte 19.04 
Dinerawees samara oes 18.91 
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NYLIC INCENTIVES and AIDS TO SUCCESS 





= 


Nylic Public Service 


q Life Insurance is “‘public service.” 


It helps individuals to save and insures their 
life values against loss by death or by total _ | 
and permanent disability. 
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In order to earn interest on the policyholders’ z 

savings, it loans money to home owners, to $ 

railroads, to owners of city buildings, to |% 

public utility companies, to the United States $ 
government, and to states, counties and munic- | 

: ipalities. S 
ES a 
S Probably no other institution serves our people : 
:. singly and collectively, both as private indi- | 
S viduals and citizens, in so many vital ways. 3 
3 gq A company’s usefulness to the community is, 3 
therefore, largely measured by the. number of 3 

: people protected, the amount of insurance in % 
force and the amount of its invested assets. IK 
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As of January 1, 1929, the ~- 
New York Life had about 
2 Million policy-holders 
Insured for over _ 

634 Billions. 


i(B\' 


Its assets amounted to 
over 114 Billion 
Dollars. 
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NEW HO 


BUILDING 


NEW YORK LIFE INSU <ANCE 
COMPANY 


51 Madison Avenue, Madison Square, 
New York, N. Y. 
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Texas Commissioner To 
Head San Jacinto Life 


R. B. COUSINS, JR.. TAKES POST 





Has Attracted Attention as a Fighter; 
His Controversy With Colonel 
Taggart Recalled 





Insurance Commissioner R. B. Cousins, 
Jr., of Texas has resigned to take the 
presidency of the San Jacinto Life, suc- 
ceeding Max Hargrove. Three years 
ago Cousins was an assistant attorney 
general of Texas, under’ Attorney Gen- 
eral Dan Moody, who now is Governor. 
Texas has three commissioners of insur- 
ance, Cousins having been the Life In- 
surance Commissioner. 

Mr. Cousins has attracted attention as 
a fighter. When Commissioner Taggart 
of Pennsylvania declined to license the 
Trinity Fire “because there were enough 
companies already in the state,”—at 
least that is what Texas thought was in 
Taggart’s mind—Cousins retaliated by 
refusing to relicense several Pennsyl- 
vania companies. Later Pennsylvania li- 
censed the Trinity. 

Before going with the San Jacinto 
Cousins insisted that some action be 
taken relative to the large office build- 
ing of the company. His suggestions 
will be carried out. 





MUST FIRST SATISFY DEBT 





Union Central Life Wins Kentucky 
Court of Appeals Case Involving 
Lien on Farm 

The Union Central Life of Cincinnati 
won an important suit in the Court of 
Appeals of Kentucky. The company 
made a loan to.B. F. Crawford, in Har- 
din county, a few years ago and took a 
lien on a farm that he owned. Craw- 
ford had purchased this land from H. C. 
Stephens and wife, and in the deed it 
read that the land had been sold in con- 
sideration of “the sum of one dollar and 
other considerations of value, the receipt 
of which is hereby acknowledged.” Im- 
mediately after the description of the 
land was the following: “A lien is re- 
tained to secure payment of the unpaid 
purchase money.” As a matter of fact 
the consideration of this land in the sale 
of Stephens to Crawford was not paid 
but was represented by eight promissory 
notes for the sum of $147.04, payable at 
various times after date. 

In discussing the law of this case the 
court says ‘that there is a statute in Ken- 
tucky which provides that when any real 
estate shall be conveyed and the consid- 
eration or any part thereof, remains un- 
paid, the grantor shall not have a lien 
for the same against bona-fide creditors 
or purchasers, unless it is stated in the 
deed what part of the consideration re- 
mains unpaid. Since the part of the 
consideration unpaid was not stated in 
this deed the court holds that the ad- 
ministrator of Stephens cannot collect 
any money from the sale of the farm 
until the debt owing the Union Central 
Life is satisfied first. 





W.C. PECK BALTIMORE MANAGER 
Was 





Inspector of Munitions During 

War; South Chicago Manager 
Before Promotion 

William C. Peck, formerly manager of 
the South Side Chicago branch of the 
Missouri State Life, has become the 
manager of the branch in Baltimore. He 
has been in insurance for eight years. 

Mr. Peck was born in Kentucky in 
1893 and attended school there, working 
on a farm in the summers. He had 
started to study medicine in the Uni- 
versity of Chicago in 1915, but became 
an examiner of war munitions being pur- 
chased by the British here. 

After the war he was with the Rock 
Island Railroad for a while. In 1921 he 
started his insurance career, beginning 
under W. I. Burke, general agent for 
the Missouri State Life in Chicago. 
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Missouri Investments 


MAY BUY CORPORATION STOCKS 





Missouri Life Companies Were Re- 
stricted; Eastern Situation 
Reviewed 





A bill that has the support of a num- 
ber of life insurance companies, notably 
the Missouri State Life and the Kansas 
City Life, to permit Missouri life insur- 
ance companies to invest their capital 
and reserves and surplus funds in the 
stocks of other corporations except such 


corporations as oil, mining and others 
susceptible to exploitation, was passed 
by the Missouri Senate on April 18 and 
is believed to have an excellent chance 
of getting through the House safely. 

The leading Missouri life companies 
have been endeavoring for two years to 
obtain the passage of such a measure. 
In 1927 the Missouri State Life led a 
fight to change the laws controlling the 
investment of funds of life insurance 
companies to permit the purchase of 
bonds and stock of private corporations. 
However, the opposition developed such 
strength the companies agreed to an 
amendment to the bill whereby they 
were allowed to invest their reserve and 
surplus funds in the bonds of any pri- 
vate, public or quasi-public corporation 
provided that such bonds had not been 
in default in the payment of interest 
within the five preceding years. This 
year the companies came back with a 
new bill to allow investment in corpora- 
tion stocks as well as bonds. 


Prior to 1927 


Prior to 1927 the Missouri life com- 
panies were restricted in their invest- 
ments to government, state, county and 
municipal bonds, and their legal subdi- 
vision and real estate mortgages. They 
were allowed also to purchase real es- 
tate direct for home office purposes or 
otherwise for a limited period. 

The bill which has been passed by the 
Senate restricts the investment in cor- 
poration ‘stocks to those corporations 
which have paid dividends of at least 
% for the five years preceding the pur- 
chase, and as stated exploitation, oil and 
mining company stocks are excluded en- 
tirely. 

The measure was introduced by Sen- 
ator Phil M. Donnelly of Laclede county 
who pointed out that this liberalization 
of the insurance investment laws would 
place the Missouri companies on a plane 
with the big Eastern life companies 
which are permitted by the laws of their 
home states to invest in stocks. He said 
the Missouri companies frequently are 
compelled to invest their funds in less 
desirable securities than stocks of sound 
corporations. Stocks usually pay higher 
returns than bonds Donnelly and other 
proponents of the measure argued. 

Senator William Maffit Bates of St. 
Louis attacked the bill on the grounds 
that there is a lack of stabilitv in stocks 
which frequently decrease in value over 
night to a point that could endanger 
a life insurance company with heavy in- 
vestments in such securities. He argued 
also that the bill would open the way 
for dangerous speculation by insurance 
company officials in the stocks of cor- 
porations in which they have a financial 
interest. 

Senator J. G. Morgan of Putnam 
county expressed the belief the Don- 
nelly Bill may wipe out entirely the in- 
vestment of life insurance company 
funds in farm mortgages and similar se- 
curities, and it is possible that this ar- 
gument may deprive the bill of many 
votes from rural members in the House 
of Representatives. 

Morton Jourdan, counsel for the Mis- 
souri State Life Insurance Co.; former 
Attorney General Frank W. McAllister 
of Kansas City, general counsel for the 
Kansas City Life; former State Senator 
Frank McDavid of Springfield, and 


Head Philadelphia Ass’n. 


ONE OF ABLEST AGENTS IN CITY 





J. E. Willing, Albert W. Moore, Vice- 
Presidents; J. N. Adams, Sec.; J. M. 


Blake, Nat’l. Committeeman 





Thomas M. Scott of the home office 
agency of the Penn Mutual Life has 
been nominated for the presidency of 
the Philadelphia Association of Life Un- 
derwriters. He is one of the leading 
agents in Philadelphia; is particularly 
successful with large cases, and writes a 
surprisingly large number of cases each 
year. He has frequently appeared be- 
fore conventions of the Penn Mutual 
Life as a speaker. 


The nominating committee has named 
for first vice-president J. E. Willing of 
the State Mutual; for second vice-presi- 








former Senator Charles H. Mayer of St. 
Joseph were among those who visited 
Jefferson City from time to time since 
the bill was introduced to support its 
passage. 


“*Excellent.’’ 








STATE SUPERVISOR 


for New Jersey headquarters—Newark. This appointment will include 
authority to appoint several General Agencies in the state. 
experience in personal production and securing and developing of agents. 


The Company is a participating company, in age nearly fifty year-. 
The Alfred M. Best Company gives this Company a rating of 
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dent, Albert W. Moore of the New Eng- 
land Mutual; and for treasurer, John 
N. Adams of the Aetna Life. 

The new directors nominated are: 
Sigourney Mellor, Home Life; C. A. 
Duffield, John Hancock; Alexander V. 
Tisdale, Connecticut Mutual; Samuel 
W. Jones, Provident; H. Herbert Paul, 
Philadelphia Life; Arthur B. Cheyney; 
Continental American; and George” S. 
Oppenlander, Northwestern Mutual. 

Old directors up for re-election are: 
Messrs. James O. Jensen, Hugh Kemp, 
J. Renwick Montgomery, Joseph :H. 
Reese, William R. Robinson, Herman 


Rosenberger, Cleo C. West and Clayton 
M. Hunsicker. 

James M. Blake, Massachusetts Mv- 
tual, was slated for re-election as na- 
tional committeeman. 





UP-STATE CONGRESS MAY 17 

There will be a sales conference in 
Rochester under the direction of the 
New York State Association of Life 
Underwriters, for up-state insurance 
men, on May 17. Morning and after- 
noon sessions will be followed by a 
dinner. 














sales literature. 


claims. 














Liberal contracts are offered. Well 
organized educational, training and 
sales research departments are at the 
service of our men. 
printed and effectively illustrated 
Prompt, 
underwriting. Quick payment of 


SERVICE 
At Your Command- 


HE Missouri State Life has twenty-seven 

Branch Offices located in twenty-seven. of the 
principal cities throughout the United States. These 
offices extend to field men the personal cooperation 
of trained representatives in each of the Company’s 
multiple lines—Life, Accident and Health, Group 
and Salary Savings. 


Attractively 


efficient 


The Company’s progressive, pio- 
neering spirit makes it a most de- 


More than 


$1,200,000,000 


of insurance in force 


MISSOURI STATE LIFE 


INSURANCE COMPANY 


HILLSMAN TAYLOR, President 





sirable Company for live, forward- 
looking Agents to represent, and 
its new liberal policy forms offer 
attractive selling plans. 


Men of high character and ability 
are offered a real future with the 
Missouri State Life— 


The Progressive Company. 


HOME OFFICE: St. Louis 
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Eastman Kodak Plan 


(Continued from Page 1) 


salary payable to the beneficiary named 
by the employe, for each employe who 
has completed five years of service. 

3. Death benefits will be reduced 
monthly, beginning at age 65 for men 
and age 60 for women, by the amount of 
annuity payments to a minimum death 
benefit of $500. 

4, The right to change the beneficiary 
from time to time is reserved to the 


employe. ee 

C. Total and Permanent Disability 
Benefits— 

Under the Sickness Benefit Plan, 


which continues in force, sickness al- 
lowances are paid by the company to 
those who are sick whether the illness is 
of temporary or permanent nature. 

Under the Total and Permanent Dis- 
ability Benefit Plan, the benefits de- 
scribed below will be paid to those who 
are totally and permanently disabled, the 
payments commencing at the end of 
twenty-six weeks of disability. 

1. On total and permanent disability 
before the completion of 15 years of 
service and before age 60, the disability 
benefit shall be an amount equal to the 
total death benefit computed at that time, 
payable in equal monthly instalments of 
one-third of the monthly salary for the 
last calendar year. If death occurs be- 
fore the total amount of the disability 
benefit has been paid, the balance will 
be paid the beneficiary. 

2. On total and permanent disability 
after the completion of 15 years of serv- 
ice, the disability benefits shall equal the 
retirement annuity accumulated to the 
date of disability. 

3. If the employe is entitled to any 
benefit under any Workmen’s Compen- 
sation Act, the amount of his total and 
permanent disability benefit under this 
plan will be reduced by the amount of 
his compensation. 

4. Death benefits will continue, to 
age 65 for men and age for women, 
unaffected by payment of disability bene- 
fit in case of disability occurring after 
completion of 15 years of service. Death 
benefits will be reduced by the amount 
of disability benefits paid in case of dis- 
ability occurring before completion of 15 
years of service. 

Withdrawal from the Service.—On 
leaving the service for any reason, the 
death benefit will be discontinued, but if 
the employe applies within 31 days, he 
may obtain, without medical examina- 
tion, any of the regular -policies of life 
Insurance customarily issued by the in- 
surance company handling the plan (ex- 
cept term insurance) upon payment of 
the premium at the rate applicable to 
the attained age and classification of the 
employe. The amount of insurance he 
may obtain shall not exceed the amount 
in force at the time of leaving. 

Men leaving, for any reason, after 20 
years of service, will receive, as of the 
fate of leaving, fully paid annuities, pay- 
able at age 65, to which they have be- 
come entitled under the plan up to the 
date of leaving. 

Women leaving, for any reason, after 
IS years of service will receive, as of the 


date of leaving, fully paid annuities, pay- - 


able at age 60, to which they have be- 
tome entitled up to the date of leaving. 

Retirement at Earlier Ages—Men can 
retire and commence to receive annuity 
Payments at any time within ten years 
Preceding the normal retirement age 


(65), after 20 years of service, provided 
the company assents to the retirement. 
Likewise, women can retire and com- 
mence to receive the annuity payments 
at any time within ten years preceding 
the normal retirement age (60), after 15 
years of service, provided the company 
assents. The annuities at earlier ages 
will be correspondingly lower than at the 
normal retirement age. 

Retirement After Normal Retirement 
Date.—If both the company and the em- 
ploye desire, annuity payments may be 
deferred, but the annuity will be at the 
same rate as at the normal retirement 
date. 

Annuity Payments to Widow or Other 
Dependent.—The employe may at any 
time before five years prior to his nor- 
mal retirement age (or at any time prior 
to retirement on passing a medical exam- 
ination) elect to accept a smaller an- 
nuity with a continuation to his wife or 
other dependent after his death. 

General Provisions—For all purposes 
of this plan, annual salaries shall be cal- 
culated at the nearest even multiple of 
$100; and all salaries exceeding $10,000 
shall be considered as $10,000. The max- 
imum disability benefit under the plan 
shall be $500 per month. The normal 
retirement date as to any employe shall 
be the January 1 nearest age 65 for male 
employes, and age 60 for female em- 
ployes. : 

Reserves Right to Alter Plan 

In describing the conditions under 
which the project is undertaken, the 
Eastman Kodak Co. says: 

“While the plan here outlined is the 
result of long and careful investigation, 
the management realizes that at some 
time in the future it may be desirable 
to alter its provisions, or even, possibly, 
to discontinue the plan altogether. The 
company accordingly reserves the right 
to change or modify the plan at any 
time as well as the right to discontinue 
and withdraw the plan in any year. The 
plan also, of course, creates no right on 
the part of any employe to be retained 
in the service of the company. One of 
the strongest features of the plan. how- 
ever, is that no alteration or discon- 
tinuance of the plan in the future can 
in any way affect the benefits purchased 
by the company prior to the date of such 
change. These benefits are absolute as 
long as employes remain in the service 
or retire under the conditions of the 
plan. 

“This plan will not affect the payment 
of sickness allowance as provided under 
the sickness benefit plan, except that the 
payment of sickness allowance which has 
heretofore been made to employes at the 
time of their retirement will be. discon- 
tinued.” 





CASHIER APPOINTMENTS 


J. J. Klingenberger. auditor for the 
Lincoln National Life, has announced the 
following appointments of cashiers for 
the company branch offices: J. O. Silvey 
at the Oklahoma: City office, C. C. Yeary 
at the Kansas City office and L. C. Ropa 
at the Peoria office. 


APPROVE OF MERGER 


The stockholders of the Northeastern 
Life of Newark approved of the com- 
pany’s proposed merger with the Su- 
preme Life and Liberty Life at a meet- 
ing held last Saturday in Newark. 











Provident Mutual 


Life Insurance Company of Philadelphia 


Pennsylvania 








Agents entering the business find Provident “tools” 
exceedingly effective—New Disability Feature—Acci- 
dental Death Benefit-New Retirememt Life Income 
Features—Special Class Policies—Low Premiums — 
Low Net Cost—Prompt and Friendly Home Office 
Service—National Advertising—Direct Mail— Educat- 
ional Course—Health Preservation Service — Sixty- 
three Years’ Accumulation of Policyholders’ Good Will. 


Write for Information 

















Founded 1865 

















confidence and esteem than the 





A HAPPY CHOICE 


In considering a life insurance career, one may be somewhat in doubt as to which 
company to choose. As a man looks carefully over the life insurance field, he 
sees a number of institutions with which any agent might feel proud to be asso- 
ciated, but we do not believe that he can find a company more worthy of his 


Massachusetts Mutual Life Insurance Company 
Springfield, Massachusetts 
Organized 1851 


More Than a Billion and Three-Quarters of Insurance in Force 



















TO MEET HERE 





Field Force of Volunteer State Life Will 
Hold Annual Convention in 
New York 
The Volunteer State Life will hold its 
field convention in New York City on 
August 6, 7 and 8. In its latest bulle- 
tin it prints a bird’s-eye view of Colum- 
bia University section of the city. 








TO BROKERS 


We would like to tell you 
about our unique Budget 
| Policy-Protection at a Mini- 
mum Cost—Only Company 
writing this policy. 


For Particulars Phone 


CANADA LIFE ASSURANCE 
COMPANY 


H. W. JONES, Mgr. 
110 William Street 
New York City 
Beekman 5058-6691 














HAlcHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 
aha Kansas City 











































FORGING AHEAD 
GAINS FOR 1928 


Increase in Paid - for Business 


over_1927 . ¥ 20.38% 
Increase in Gain in Insurance 
in Force over_1927 42.21% 
Gain in Total Insurance in 


Force . ‘ P 7.8% 
ANOTHER BIG YEAR AHEAD 


Manhattan Life Insurance Company 
Madison Ave. at 60th Street 


New York, N. Y. 
Founded 1850 P 


Thomas E. Lovejoy, President 











GUARDIAN LIFE INSURANCE CO. sci 





Established 1860 Under the Laws of the State of New York 


ee eee: 





17-23 John Street, 
CORtlandt 8300 


New York: 





MANAGERS 





Home Office, 50 Union Square, New York City 








Uptown 








420 Lexington Ave.—LEXington 6715 
245 Fifth Ave.—ASHland 1772 ~» 











Page 18 


(EES EEE 
{Editorial 









THE EASTERN 
UNDERWRITER 2 








Recsanioner arene Toe 
Human Interep 





April 26, 1920 April 





THE EASTERN UNDERWRITER 





Owned and published every Frida 
Corporation. Office and place o 


by The Eastern Underwriter Co., a New York 
business, The Easter Underwriter Building, 110 


Fulton Street, New York, N. Y. Telephone Beekman 2076. 


CLARENCE AXMAN, President 


W. L. Haptey, Secretary 





Editorial Division 


CLARENCE AXMAN, Editor 
Epwin N. Eacsr, Associate Editor 


A. L. Gror, W. H. Coruins, Assistant Editors 


JEROME PHILP, Managing Editor 
W. L. Crapp, Associate Editor 
C. V. Linp.ey, Editorial Assistant 


A. V. Gross, Editorial Secretary 





Business Division 
W. L. Hapiey, General Manager 
G. P. Reap, Office Secretary 





Subscription price, $3.00 a year. Single copies, 25 cents. Canadian subscriptions, $1.00 
for postage should be added. Other countries outside of Canada, $1.50 for postage 


should be added. 


Entered as second-class matter April 1, 1907, ef the post office of New York City under the act 


of March 3, 1879 








E. D. DUFFIELD AND HIS COM- 
MENTS ON WISECRACKERS 

There is a disinclination on the part 
of district attorneys, judges, police of- 
ficials, and other public men to criticize 
columnists of daily newspapers for ob- 
vious reasons. The public man who 
incurs the displeasure of these news- 
paper sharpshooters soon finds himself 
deluged with a shower of ridicule, if not 
savage attacks, conducted with devilish 
ingenuity. The idea of the writers is 
to make the target a laughing stock. 
These attacks continue day after day. 
The deluge generally starts when a pros- 
ecutor or police official has tried to 
prevent the sale of a book or painting 
as obscene or stages some kind of a 
raid, such as that on the birth control 
clinic in New York. 


It, therefore, required a rare type of 
courage for President Duffield of The 
Prudential to devote to a scathing ar- 
raignment of the columnists and wise- 
crackers of the press and the maga- 
zines most of the speech he made at the 
annual field dinner of the company in 
New York last week. 


The Prudential president knew he was 
letting himself in for something, and 
that the men he was criticizing would 
always have the last word. He did not 
hesitate. Those. who have followed the 
columns of the special syndicate indi- 
vidualists recently can well see why 
President Duffield, with his love of the 
church, the home, the family, has been 
irritated. All those institutions have 
been made the butt of the columnists 
within the past few weeks. They have 
never been kicked around so much by 
the cynics before. 

The columnist is now one of the most 
influential men in journalism. Not only 
does he get a whopping salary and speak 
to a tremendous audience (sometimes 
millions of readers), but with some pa- 
pérs he is untrammeled. At the top of 
the column of Heywood Broun of the 
New York “Telegram” appears each day 
the statement that Mr. Broun is cen- 
sored only by himself. He is the coun- 
try’s leading daily paper cynic just as 
HL. Mencken shares that distinction in 
the magazines. The columnists have 
théir friends as well as their enemies; 
in fact, one reason for their power is 
théir tremendous following obtained 
in part by acting as spokesmen for that 
section of the American public which ob- 
jects to oppression; to government by 
self-constituted minorities; to those fac- 
tors in American life whick often over- 


ride the Constitution while pretending 
to uphold it. 
No one disputes that some of the writ- 


ings of the columnists have done much. 


to sway public opinion along the right 
paths, but like all men with unbridled 
power they frequently go too far as is 
demonstrated in their cynicism towards 
established and almost universally be- 
loved institutions which are the rock- 
ribbed foundation of the nation. 

The Eastern Underwriter is of the 
opinion that President Duffield is not 
against the idea of columnists or wise- 
crackers merely because they are col- 
umnists or wisecrackers, but that he 
does feel strongly that they often abuse 
their power and misinterpret the deep- 
seated significance of the institutions 
which have made the United States the 
splendid nation it is today. 





THREE VOLUMES OF SPEECHES 

The Metropolitan Life has just made 
a valuable contribution to insurance lit- 
erature by gathering between the covers 
of three volumes the addresses made at 
the banquets held during the triennial 
visits which the late Haley Fiske made 
in all parts of the United States and 
Canada over a period of thirty years. 
Many of the leading men of America 
attended these dinners, often as speak- 
ers, and always prominent citizens were 
guests. Quite frequently tributes to the 
work of the Metropolitan were made and 
generally the welfare work and health 
activities of the company were discussed 
with much high praise given to life in- 
surance as an institution. The addresses, 
therefore, constitute in a way a review 
of life insurance activities in their best 
sense during a period of three decades. 

Among some of the speeches in the 
volumes are those of Sir Arthur William 
Currie, Bishop John Wells, Bishop Will- 
iam T. Manning, the late C. P. J. 
Mooney, Memphis editor, and many 
judges, editors, clergymen, public offi- 
cials, including insurance department 
heads of nearly all the states. 





TALKS ESTATE ANALYSIS 
“Analysis of an Estate” was the topic 
of a speech made by A. Rushton Allen 
of Mellor & Allen, Philadelphia, before 
the Boston Life Underwriters’ Associa- 
tion at its last meeting. 





BARRED FROM NEW HAMPSHIRE 

The use of the instalment premium 
payment plan is not permissible in New 
Hampshire, according to a ruling made 
by the Insurance Commissioner last 
week. 
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EDGERTON PARSONS 


Edgerton Parsons, of Marsh & Mc- 
Lennan, is back from a four and one-half 
months’ trip around the world aboard 
the “Empress of Australia.” Accompa- 
nied by Mrs. Parsons and his three 
daughters Mr. Parsons visited Mediter- 
ranean ports, Egypt, the Holy Land, In- 
dia, China, Japan, the Philippines; 
touched at San Francisco and returned 
to New York by way of the Panama 
Canal. Mr. Parsons is one of the lead- 
ing marine experts in brokerage circles 
in New York, is a linguist of note and 
has heretofore traveled extensively. 

* * * 


Charles F. Howell, editor of he 
Weekly Underwriter,’ has written a 
book on Ireland called “An Irish Ram- 
ble” which is unusually atmospheric, in- 
teresting and informative. It is illus- 
trated by some especially clever sketches 
done by Joyce Margaret Howell, his 
wife. He has caught the spirit of the 
people of old Ireland as well as the ro- 
mantic side with its fairy tales, ghost 
stories and folk lore. He has drifted 
over the legend-haunted waters of Glen- 
garriff, basked in the peat-glow of a 
bogtrotter’s cabin, and groped in the 
moonlight among the ruins of some 
crumbled abbey or castle. 

x * x 


op 


Joseph Porter Harris, vice-president 
of the Union Trust Company of Cleve- 
land, and Henry B. Twombly, of Putney. 
Twombly & Putney, have been elected 
directors of Insuranshares Corporation 
of New York, Insuranceshares Corpora- 
tion of Delaware and _ Insuranshares 
Management Company. 









4 MAY bart 3 Ses AQ 
Charles G. Revelle, who was g: cal 


counsel of the International Life, <nd 4 
former Supreme Court judge of Mis. 
souri, is one of the incorporators of the 
Insurance Securities, Inc. St. Louis, 
which has been incorporated with 1,50 
shares of Class B common stock of no 
par value and 10,000 shares of Class A 
common, $100 par value stock, and au- 
thorized to purchase, hold and transfer 
shares of the capital stock of insurance 
companies. 


>\ 


* * * 


Edward L. McKenna, author of “!ard- 
ware,” one of the six best sellers, teaches 
insurance law and insurance arithmetic 
at the University of Pennsvlvania. He 
is well over six feet tall. He was born 
in Brooklyn. The story of “Hardware’ 
is about a saloon keeper. 
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Frank Morgan, secretary of the Mis- The 
souri State Life. has been named chair JJ S, Jam 
man of a citizens’ committee of Kirk- J sistant 
wood, Mo., to conduct a campaign in J North 
support of a movement to have that a grou 
community vote $250,000 in bonds for became 
school purposes. ? some e 

They v 

David F. Houston, president of the IB in + 
Mutual Life, recently took an automobile J surance 
trip. visiting points of historic interest [i Freling 
in Virginia. Members of his family ac- [i States 
companied him. in 

. rt fe 
ena 

Philip Rosenthal of the Boston sector [who be 
of the Frederick W. Fuller’agency of the J Eagle, 
Equitable Society entered life insurance [i dent of 
in January of this year. Within three 
months he had qualified for the Cen- 
tury Club of the company with a pro- 
duction of $110,000 on nineteen lives. Mr. Ss: 
Rosenthal has supported himself since he [J the 
was twelve years old. having graduated Jj Comme 
from high school and law school while J sylvanic 
working in the textile field. He was ad- JJ nd lec 
mitted to the bar in 1917 ‘and left that J brott 
field for life insurance. likewise 

* * * School 

W. L. McGannon, superintendent of —_ 
agencies of the Stanstead and _ Sher- ieive, 
brooke Fire Insurance Co., Canada, is a 
visiting England. astran 

* * x the me 

John R. Hardin, president of the Mu- the Fo 
tual Benefit, has been re-appointed for 
five years as a member of the Essex Com 
County Park Commission. Mr. Hardin Jj The} 
has been connected with the commission [the foll 
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for twenty-five years. 
* * * 

John H. Scott, Jr., son of the Home 
Life general agent in Brooklyn, has 4 
feature article in the current issue of 
the company magazine entitled, “Why 
Business Insurance ?” 





E. H. BOLES IN EUROPE 
E. H. Boles, president, Genera! Reir- 
surance Corp., is on a vacation trip to 
Europe. 





= 





Made Assistant to W. H. La Boyteaux, 
President of Johnson & Higgins 


Rudolph Forster, assistant United 
States District Attorney, in the South- 
ern New York district, and one of the 
most brilliant and able of the men on 
the staff of U. S. District Attorney Tut- 
tle, has resigned. On May 1 he will 
join the Johnson & Higgins organization 
as assistant to the president, William H. 
La Boyteaux. 

After having been graduated from 
New York University Mr. Forster went 
into law and he became the managing 
attorney for the old law office of Cra- 


— 
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vath, Henderson & de Gersdorfi. The 
head of this. firm was Paul D. Cravath. 
distinguished international lawyer. Mr 
Forster resigned to become one of the 
assistant United States district attor 
neys under Emory R. Buckner. 

Mr. Forster is prominent politically ™ 
the Bronx as he is one of the Repub 
lican district leaders there. He has alse 
been active in Y. M. C. A. affairs. 

At the district attorney’s office Mr. 
Forster specialized in bankruptcy mat 
ters. 
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The Late W. P. Young 







Mis- The late William P. Young, of Fred 
hair- 9% S. James & Co., and some years ago as- 
<irk- JJ sistant United States manager of the 
‘n in North British & Mercantile, was one of 
that a group of office boys each of whom 
s for $B became well-known in fire insurance, 
some even over a wider area of fame. 
They were boys who sat on high stools 
f the [in the office of the Continental Fire In- 
iobile HR surance Co., and they included J. S. 
terest i Frelinghuysen who went into the United 
ly ac- HB States Senate and was President Hard- 
in’s most intimate friend among the 
Senators; the late James A. Swinnerton, 
sector [who became president of the American 
of the #% Eagle, and Sumner Ballard, now presi- 
irance # dent of the International. 


three * * * 
















Cen- 
. pro. The Huebner Brothers 
s. Mr. §. §. Huebner, professor of insurance 
nce he [eat the Wharton School of Finance and 
{uated [Commerce of the University of Penn- 
while Bsylvania, and also a well-known author 
as ad- and lecturer on insurance subjects, has 
t that 92 brother, Grover G. Huebner, who is 
likewise connected with the Wharton 
School as a professor of Commerce and 
ont of [eansportation. G. G. Huebner is not 
Sher- wholly a stranger to insurance, having 
vda, is Mitlivered a fine talk on “Export Credit 
ae Insurance Practice in Europe” before 
the meeting last week in Baltimore of 
am the Foreign Trade Convention. 
red for a 
Essex Comments On A New Director 
Hardin The Newark “Ledger” recently printed 
mission [the following paragraph relative to the 
election of the new director of the Fire- 
men’s of Newark: 
Home fe, the election of Julius S. Rippel. well 
has 2 [gktown banker and broker, to the board 
rs of directors of the Firemen’s Insurance 
«Why $go® Was welcomed in local financial cir- 
” Bicks yesterday as an excellent move. Ob- 
sttvers were practically unanimous in 
E the opinion that the addition of Mr. Rip- 
: ae tel should strengthen the board con- 
iene ‘derably. It was felt by many that this 


Would have a beneficial effect on the 
matket movements of the stock of the 
Company.” 

* * * 


Pen Picture of Charles E. Hughes 


8. J. Woolf, the caricaturist who is 
ilso an interviewer and whose page sto- 
nes in the New York “Times” with his 
‘awings make one of the most attrac- 
Wwe features of the Sunday “Times.” had 
’s his subject on April 21 Charles Evans 
Mr. Tat es. In view of the close tie-up of 
idge Hughes with the insurance busi- 
Mss, it is rather interesting to see this 
"picture of the present-day Hughes. 
'. Woolf says in part: 

jjoday Mr. Hughes has changed con- 
Mcrably in appearance since the days in 
Ith he founded what eventually be- 

18 the Rockefeller Bible Class, or even 
oe the time he was Governor .of the 
Mr. oot The square-cut brown beard 
cy mat- ~ Was once the target of cartoonists 
: ie furned gray and is trimmed more 

“ly. But there is the same fire in the 








eyes and the same smile, a smile which 
breaks suddenly with no warning. 

“There is something of the air of the 
medical man about him; there is a final- 
ity in his statements that there is no 
gainsaying; a positiveness which a diag- 
nostician would employ when he was 
sure of the conclusions at which he had 
arrived. And then, too, there is some- 
thing of the teacher, a didactic manner 
of expression, meticulous and precise. No 
consonants are slurred, and sibilants are 
given their full force. 

“It is difficult to realize this active, 
elert man is sixty-seven years old. It 
is not that he has the spirit of youth 
about him—he is too reserved and digni- 
fied for that. It is rather an all-im- 
pelling quality of restrained force and 
power, of comprehension and _ activity, 
which puts the Oslerian theory into the 
discard. 

“For the last thirty years, he told me, 
he had been doing a daily dozen on aris- 
ing. These exercises together with 
walking whenever he has the time, he 
said, have kept him in first-class physical 
condition, and he recalled the long walks 
he used to take on Riverside Drive when 
he lived on West End Avenue and when 
Grant’s Tomb was still a novelty. 

“In reading, his tastes are catholic, 
and on his desk and beside his bed there 
are always books that may be picked up 
for a few minutes, but he does not be- 
lieve that ‘by the study of books you 
can obtain the equivalent of contact with 
men.’ ” 

eee 


A Close-up of Arthur M. Hyde 


I found several sketches of celebrities 
in the Sunday papers which interested 
me. The New York “Herald-Tribune” 
printed a two-page character sketch of 
Arthur M. Hyde, the former Missouri in- 
surance commissioner who resigned to 
become president of the Sentinel Life 
and is now Secretary of Agriculture. His 
father, a lawyer; his home town is 
Princeton, II. 
the story follow: 

“Princeton was small, a town of scarce- 
ly 2,000 souls, but from 1900 to 1912 it 
was big enough for Arthur Hyde. Very 
soon he became a leader in his profes- 
sion, and his election as mayor just after 
he had turned thirty indicated Prince- 
ton’s appreciation of his qualities. His 
varied interests—the law, real estate, in- 
surance, farming, selling automobiles— 
took him about the state. He made 
friends and established political contacts. 
He was tall, good looking, with a tre- 
mendous amount of personal charm and 
an accomplished orator. 

“He was not unknown, therefore, to 
the men who were caring for Colonel 
Roosevelt’s political interests in 1912. and 
when the young ex-mayor of Princeton 
came to them and volunteered his serv- 
ices, they unhesitatiggly named him as 
the Progressive candidate for Attorney- 
General. It was a hopeless quest, for 
with the Republicans divided in a state 
normally Democratic, there could be but 
one outcome. The crushing defeat failed 


Three paragraphs from” 


to dampen the ardor of Arthur Hyde. 
He had had this first taste of state poli- 
tics, and he liked it. He went back 
home to await his opportunity. 

“Roosevelt died in 1919, and the men 
who had followed him mourned. The 
Roosevelt Memorial Association came 
into being, and in Missouri Arthur Hyde 
accepted the chairmanship. His activi- 
ties took him to every corner of the 
state, and he found to his amazement 
that men had not forgotten him. Stal- 
wart Republicans still recalled the young 
crusader who had stumped the state in 
1912, and their comments convinced 
Hyde that there might be other honors 
in store for him.” 

+? ee 


Sherriff Through With Insurance 

R. C. Sheriff of the Sun Insurance Of- 
fice, London, who is the author of “Jour- 
ney’s End,” the great war play, will not 
return to the insurance company when 
his six months’ leave of absence is up. 
He has announced that he wants to be- 
come a schoolmaster. He will continue 
with his writing. 

“My leave expires in August,” he said 
on his return to London from America, 
“and I had intended to return to my 
work. I am inclined, however, to adopt 
the profession of schoolmaster as it has 
always appealed to me. I like boys and 
I take great interest in all forms of 
sport, especially rowing and Rugby foot- 
ball. I wish to teach English and Eng- 
lish literature. I should like to go to 
Cambridge, and I am applying to 
Christ’s College for admission. My only 
fear is that I may find the entrance ex- 
amination severe after so long an ab- 
sence from study. 

“People seem to think that I am roll- 
ing in wealth, but that is far from the 
truth. I shall think myself lucky if my 
net profits from ‘Journey’s End’ amount 
to £10,000 (about $50,000), and the 
income from that would be about £500. 
The royalties are greatly depleted by 
the super-tax. 

“There is, I think, a good deal of 
avoidable misunderstanding between 
British and Americans about each other, 
and T hope that the play will do a little 
to help to clear this away. The Ameri- 
cans estimate highly the British effort 
in the war, but at the same time they 
feel that the part they played is rather 
belittled. 

“My impulse now is to write a play 
as far removed from ‘Journey’s End’ as 
possible and to prove that I am not a 
one-play man, I want to see if my imagi- 
nation is equal to a light comedy.” 

ae 
New U. S. Companies As Seen 
in England 

A British viewpoint of the influx of 
new companies into the American fire 
insurance business is printed by a Liv- 
erpool daily paper. It reads as follows: 

“British insurance companies overating 
in the United States of America. to- 
gether with the established native-born 
American offices. are faced with addition- 
al competition due to the nhenomenal 
number of mew insurance concerns 
formed during 1928. 

“There were 144 fire companies re- 
porting to the National Board of Under- 
writers in 1918, and at the end of last 
year that number had increased to 250. of 
which 37 were organized in 1928, capital 
being subscribed to the extent of many 
million dollars. Sixty-one new casualty 
and surety companies were licensed and 
34 more prejected in 1928. 

“These new competitors are undoubt- 
edly creating changed and difficult con- 
ditions in the American insurance field. 
but it is as vet problematical what will 
be the full effect. 

“If past experience counts for any- 
thing statistics indicate that, in the dec- 
ade ending with 1928, one-third of 150 
new companies organized ceased to func- 
tion, either through liquidation or amal- 
gamation. It would seem, therefore, 
more likely that a proportion of the new 
competitive forces will retire by the same 
avenues. 

“Tt is, in fact, being seriously ques- 


tioned whether there is a likelihood of 
sufficient premium income to justify the 
existence of all the new companies for 
any reasonable period. While 1928 has 
brought to the fire offices operating in 
the United States a certain amount of 
profit, a different situation may arise in 
the current year if competition becomes 
fiercer. The larger number of companies 
seeking new fire and casualty business 
will seemingly lead to conditions which 
will make it more and more difficult for 
older established offices to show any 
substantial premium increases.” 
eae ie 


Difficult Nuts To Crack 


What is regarded by the Insurance In- 
stitute of America as one of the’ most 
difficult series of questions ever offered 
to students taking Institute examinations 
is the general average set of questions 
answered by young men in the marine 
senior course. The questions were ans- 
wered on April 10. They follow: 

A vessel bound to New York, with 
general cargo on which all freight is col- 
lect, encounters heavy weather, runs 
short of fuel, and puts into Ponta Del- 
gada for additional fuel. In entering the 
port of refuge, she accidentally strands. 
She is floated with assistance of salvors, 
proceeds into port, refuels, makes neces- 
sary repairs, and continues her voyage. 
Two days later ‘she is found to be on 
fire, fails to extinguish the fire by her 
own means, puts back to Ponta Delgada, 
is there beached and flooded, and the fire 
extinguished. Some fire-damaged cargo 
and also some water-damaged cargo is 
sold at the port of refuge. The vessel 
repairs, including temporary repairs to 
avoid delay, and subsequently completes 
BGP NOUGAMI fs. ss ckecicdencas cence 100%. 

Analyze the various losses and ex- 
penses incurred, and in particular discuss 
fully what losses and expenses would be 
allowable in general average under 
American law. 

How would the allowances and con- 
tributory values be arrived at? 

What, if any, difference would there 
be if the contracts of affreightment had 
provided for York-Antwerp Rules 1890, 
or York-Antwerp Rules 1924? 

Use appropriate figures to illustrate 
your answers. 

In particular, show the possible bear- 
ing upon your adjustment of the follow- 
ing: 

(a) Fire statute. 

(b) Harter Act. 

(c) Roanoke decision. 

(d) Strathdon decision. 

(e) Irrawaddy decision. 

(f) Jason decision. 

(g) Ralli vs. Troop decision. 

(h) Beatrice decision. 

(i) Willdomino decision. 

* * * 


Foreign Insurance Items 


The Ministry of Social Welfare of 
Fsthonia has introduced a bill for sick- 
ness insurance, with premiums payable 
by employers. 

The Insurance Supervisory Office of 
Poland has published a regulation re- 
sarding group insurance in that country. 
Group insurance may be written on em- 
nloyes of one employer or on members 
of registered societies having written ar- 
ticles of association. 

The Ministry of Economics of Greece 
has placed before Parliament a bill pro- 
viding for sickness, invalidity and old 
age insurance. It was proposed to con- 
duet the enterprise through a Central 
Sickness Insurance Fund in Athens. 

The Central Office for Mortality In- 
vestigations has been reconstituted in 
Berlin, with Dr. Hans Wulkow as actu- 
ary in charge. Its function will be to 
conduct investigations of German life in- 
surance mortality with a view to com- 
niling new mortality tables: of insurance 
lives. The old office of this name, under 
Dr. Abel, was abolished as a result of 


the inflation following the war. 

Under the leadership of Prof. Dorfel, 
a new Austrian Society for Insurance 
Science has been proposed. 
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Penna. Legislature 
Mauls Taggart’s Bills 


ONE PASSES AS INTRODUCED 





Expect Tro-ble From Measure Giving 
Commissioner Right to Refuse 
Company Licenses 





The recent session of the Pennsyiva- 
nia Legislature found the legislative pro- 
gram of Insurance Commissioner Tag- 
gart receiving very poor treatment at 
the hands of the lawmakers. 

Of all the measures sponsored by Col- 
onel Taggart, only one passed as intro- 
duced—Senate Bill No. 1036 which gives 
him the right to refuse to license com- 
panies of other states if he feels the in- 
terests of the Commonwealth will best 
be suited and also to revoke licenses of 
companies for the same cause. 

While insurance men feel that this 
measure will result in squabbles with in- 
surance departments of other states, they 
refused to oppose the bill. feeling that 
it was up to Governor Fisher to veto 
the bill and, if he did sign it, that what- 
ever ensued was up to Taggart. 

Mr. Taggart’s omnibus bill—435, which 
finally passed in the closing minutes of 
the legislature, was so badly amended as 
not to be recognized. All the features. 
which Col. Taggart had sponsored and 
which insurance companies had found 
objectionable, were eliminated before 
passage. 

His bill defining an insurance agent, 
House Bill 993, was passed in far differ- 
ent fashion from the manner in which it 
was introduced. As the House first re- 
ceived it, the hill defined as agent any- 
one who aided in anv manner in nego- 
tiating. placing. delivering policies or 
collecting premiums. As passed. it con- 
tained a clause that defined as an agent 
anyone who, with or without comnensa- 
tion, negotiates for and places risks or 
delivers policies or collects preminms. 
However. the measure makes it clear 
that it does not include officers or sala- 
ried emnloves of any company author- 
ized to do business in the state who “do 
not solicit, negotiate or place risks.” 

One bill. which made its annearance 
towards ‘the -close of the session and 
which would seriously have affected 
many Philadelphia agents who live in 
New Jersey, met an ignominious defeat 
Tt was Senate Bill 1032 which would 
have made as agents only those resi- 
dents of Pennsylvania with only resi- 
dent agents allowed to sign policies and 
contracts. 








EMPLOYERS FIRE CHANGES 


The Philadelphia office of the Em- 
ployers Fire on Mav 1 will take over 
the underwriting of the commercial fire 
business of the company for the entire 
Middle Denartment territory. including 
Pennsylvania, New Jersey and Delaware. 
with Superintendent Thomas G. Donnell 
in charge. Barrett G. Gethchell, former 
underwriter in the Employers’ Fire 
home office in Boston, has been trans- 
ferred to Philadelphia to handle under- 
writing. Roy Allsopp has been ap- 
pointed special agent of the Employers’ 
group for Philadelphia and the suburban 
counties, effective Monday, April 29. 
He will assist in the development of all 
lines written by the group. 





FIRE BRANCH OFFICE MOVED 

The Pittsburgh branch office of the 
Underwriters’ Association of the Middle 
Department has been moved from 216 
Fourth avenue to the ninth floor of the 
Investment building at 235-239 Fourth 
avenue. J. H. Bonney is manager of 
the Pittsburgh branch. 


Preliminary Program 
Of N. Y. Agents’ Meeting 


FEATURE LOCAL BOARD WORK 





Report on Instalmrent Premium Financ- 
ing To Be Given At Syracuse 
Convention May 20-22 





The New York State Association of 
Local Agents will feature co-operation 
with and among local boards at the 
annual convention of the state body to 
be held at Syracuse on Monday, Tues- 
day and Wednesday, May 20, 21, 22. 
Among the outside insurance men in- 
vited to speak at this convention are 
Insurance Superintendent Albert Con- 
way of New York, President Frank J. 
O’Neill of the Royal Indemnity and the 
Eagle Indemnity and C. E. Rickerd, 
president of the Insurance Advertising 
Conference. Clyde B. Smith, chairman 
of the executive committee of the Na- 
tional Association of Insurance Agents, 
will represent that body and explain 
some of its work this year. 

On Monday, May 20, in addition to a 
meeting of the state association’s board 
of directors, there will be a special gath- 
ering of the directors for a joint con- 
ference with the representatives of local 
boards and clubs to give all concerned 
a closer contact with local board activi- 
ties. The officers of the association feel 
that this conference will bring forth 
questions of sufficient importance to be 
discussed on the floor of the convention 
at its regular business meetings Tuesday 
and Wednesday. ‘ 

There will be a get-together dinner 
Monday night. On Tuesday one of the 
most important matters will be the re- 
port on the State Association Service, 
Inc., the unit formed to finance instal- 
ment premiums, to be given by Past 
President J. W. Rose of Buffalo. In ad- 
dition to committee reports, Wellington 
Potter of Rochester will talk on auto- 
mobile merit rating versus cut-rates and 
Frank L. Gardner of Poughkeepsie will 
have something to say on the present 
and future of fire insurance. 

At the Tuesday evening banquet Su- 
perintendent Conway and Dr. Hubert S 
Wood of Syracuse will be guests of 
honor, with Mr. Gardner toastmaster. 
The morning session of Wednesday will 
be occupied with committee reports, 
election of officers and a general dis- 
cussion of anv unfinished business. The 
new board of directors will meet early 
in the afternoon, which will immediately 
precede the annual meeting and election 
of officers and directors of State Asso- 
ciation Service, Inc. 





BRONX FIRE DIRECTOR 
At the annual meeting of the Bronx 
Fire held last week, James Reeves, presi- 
dent of Daniel Reeves, Inc., was elected 
a director of the company. 
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INSURANCE—The Cornerstone of Progress 


This is a wonderful age. Ever since the dawn of the 
twentieth century, marvellous inventions, crystallized 
from the dreams of great thinkers, have crowded upon 
us, one after the other, transforming our way of life. 


Surrounding our great, modern institutions and activi- 
ties is the strong, protecting arm of insurance. Without 
the aid of reliable fire insurance, the rapid progress and 
widespread prosperity of the time would be seriously 


Safeguard the interests of your clients by offering them 
sound policies in a strong stock fire insurance company. 


THE HALIFAX FIRE INSURANCE C0. 


59 Maiden Lane, New York, N. Y. 














TURKISH INSURANCE MONOPOLY 





Council of Ministers Finally Approves 
Act of 1927; Reinsurance Trust 
Granted to Bank 


According to Lloyd’s List’s Constanti- 
nople correspondent, the Turkish reinsur- 
ance law which was passed by the Grand 
National Assembly on June 15, 1927, but 
which did not become operative owing 
to the inception date being purposely 
omitted, has now been approved by the 
Council of Ministers, and the monopoly 
of reinsurance has been granted to the 
Turkish Banque d’Affairs, which will un- 
dertake the formation of a Caisse de Re- 


assurance with a capital of £T1,000,000. 
It is also stated that the Union de Paris 
will have the principal, if not the sole, 
interest in the Caisse de Reassurance, 
and that, at any rate at the commence- 
ment, marine insurance will not be af- 
fected, the monopoly applying to fire 
business only for the time being. 





Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 





United States Fire Branch: 80 John Street, New York 


J. A. KELSEY, General Agent 


GEORGE Z. DAY, Ass’t General Agent 





U. S.—Statement December 31, 1928 
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$10,841,544 
2,396,058 
910,250 
7,535,236 





FACTORY ASS’N OFFICERS 





F. D. Layton Is Elected President, Suc: 
ceeding E. J. Sloan; Blake Heads 
Executive Committee 

The thirty-ninth annual meeting 0 
the Factory Insurance Association 
Hartford was held in the Hotel Vander- 
bilt last Thursday night and was attent- 
ed by approximately 100 executives 
63 member companies. 

The manager’s report, covering an ¢& 
cellent year, was presented. Vice-Pres- 
dent E. J. Sloan of the Aetna, who has 
been president for four years and fot 
eleven years previously was chairman 0 
the executive committee, refused re-ele 
tion. President F. D. Layton of the Nx 
tional Fire, who has been chairman af 
the executive committee for four yeats 
was unanimously elected president, su 
ceeding Mr. Sloan. 

Other officials re-elected were vite 
president, George G. Bulkley, »residet! 
of the Springfield Fire & Marine; sect 
tary, J. H. Vreeland, manager _of the 
Scottish Union; treasurer, J. K Hooke 
vice-president of the Automobile 
Standard. 

Secretary F. Minot Blake of the 
Phoenix of Hartford was elected chat 
man of the executive committee, SY 
ceeding Mr. Layton. Retiring Preside 
Sloan was elected a member 0! the e 
ecutive committee. Other members ° 
the executive committee re-elected wee 
Henry W. Gray, president of thi Orient; 
C. W. Pierce, vice-president of the Cot 
tinental; C. F. Shallcross, manager ¢ 
the North British: Logan J. Borlan 
secretary of the Great American. | 

The home office of the association ! 
at 555 Asylum street, Hartford, Com 
The manager is H. P. Smith, and ass 
ant manager is F. D. Ross. 
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William P. Young 
Dies In Montclair 


wAs 45 YEARS IN 








INSURANCE 





Vice-President of Fred S. James & Co.; 
Ill for Several Months; Former 
Head of Auto Conference 














William P. Young, vice-president and 
secretary of Fred S. James & Co., New 
York, in charge of metropolitan busi- 
ness, died last Friday morning at the 
New Presbyterian Hospital in Newark, 
N. J. after an illness of ten months. He 
was sixty-one years of age. Funeral 
services were held Monday afternoon at 





WILLIAM P. YOUNG 


the First Baptist Church in Montclair, 
N. J, and were attended by a large num- 
ber of insurance men who had for years 
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“RS been friends and associates of Mr. 
Young in his various connections. Bu- 
nt, Suc Mal was at Nanuet, N. Y. All depart- 
leads ments of the New York office of Fred 
5. le & Co. were closed after noon 
ting off" Monday. 
da cfm Mr. Young was a well-trained fire 
3 underwriter and an expert on automo- 
Vander Hi bile insurance, having served six years 
attend Mas general manager of the National 
tives off Automobile Underwriters’ Conference 
before going with Fred S. James & Co. 
i April, 1926. He held a place of promi- 
san Bnence in fire insurance, was widely 
-e-Pres f§ known and respected and his passing is 
who has ™0ourned by a large circle of friends. 
with ‘ nearly a year he had been a suf- 
; tred from heart trouble and a com- 
irman OM dlication of other ailments. 
| re-elec: Born in New York City on January 
the Nef, 1868, and educated in the public 
‘eman ogg ctools of New. York and at Cook Acad- 
> ne Montour Falls, Mr. Young joined 
ur Y@M@Ethe Continental in 1884 and later went 
ent, SuCHwth the North British & Mercantile. 
With the latter company he became as- 
ve vec Sant United States manager in 
president charge of the local department. He 
. sect Ved also two years as president of the 
~ of the New York Fire Insurance Exchange. In 
Hooker, Novemb: r, 1920, Mr. Young was unani- 





nously elected general manager and 
‘cretary of the Automobile Conference, 





bile 











of the : Position he filled with credit during 
d chair * Years when automobile underwriting 
‘tee, sitfmS Undergoing many of the trials of 
Presidet! bst-war expansion and readjustment. 







In 1926 he resigned to take the posi- 
ton he held at the time of his death. 
rr t. Young was a member of the Men- 
lssohn Glee Club of New York City 
t more than thirty years, serving as 
“tretary from 1912 to 1927. He was 
ny a member of the Drug & Chemical 
ub, Montclair Athletic Club and the 
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can. 





















peiation | a Baptist Church of Montclair. In 
rd, Conmil Mr. Young married Ida M. Breed 
and assistimr Jamestown, N. Y., who survives him. 





© leaves also three sons, a sister and 
4 brother, 






Credit Insurance 
Practice in Europe 


TYPES OF POLICIES USED 





Great Britain and Germany Two Na- 
tions Doing Most Experimenting in 
Coverage of This Type 





Grover G. Huebner, professor of com- 
merce and transportation at the Univer- 
sity of Pennsylvania, described export 
credit insurance practice in Europe before 
a meeting in Baltimore last Friday after- 
noon of the National Foreign Trade Con- 
vention. He told of the origin of credit 
insurance, its spread in Great Britain, 
Germany and other Continental countries 
and went into detail on the types of poli- 
cies issued and how they compare with 
one another. Lengthy extracts from Pro- 
fessor Huebner’s address are given here- 
with: 

A survey of export credit insurance in 
Europe discloses no long extended back- 
ground of experience from which either 
European or American insurance com- 
panies and exporters*can draw final con- 
clusions. Export credit insurance as now 
practiced is a recent thing in Europe. It 
is still in its experimental stage, changes 
are being made almost constantly in an 
effort to extend its use. Credit insur- 
ance is there regarded as a means of 
promoting the export trade and reliev- 
ing unemployment. 

Such a survey as this can be subdi- 
vided more or less logically into a dis- 
cussion of (1) the extent of European 
export credit insurance, (2) forms of 
credit insurance policies issued to Euro- 
pean exporters, (3) European Govern- 
ment participation, (4) arrangements 
with banks, and (5) general methods of 
operation. 

Extent of European Export Credit 

Insurance 

It is generally admitted that modern 
export credit insurance as practiced in 
Europe had its origin in London during 
the 90’s and that little was accomplished 
until about 1926. In 1894, an insurance 
company known as the Excess Insurance 
Company was organized and this com- 
pany continued to write credit insurance 
until 1918 when that branch of its busi- 
ness was transferred to the Trade In- 
demnity Company, Ltd., which was or- 
ganized during that year for the express 
purpose of insuring domestic and for- 
eign credits. 

This company is now the only private 
British insurance concern insuring a sub- 
stantial volume of export credit transac- 
tions. One or two other companies are 
interested in a minor way. A number of 
great domestic insurance companies have 
recently begun to reinsure risks covered 
by the Trade Indemnity Company, but 
do not regularly write policies direct to 
exporters. 

The only other source of export credit 
insurance in Great Britain is the Gov- 
ernment’s Export Credit plan, which was 
first adopted in the autumn of 1919 as a 
possible means of promoting the export 
trade and in that way elevating unem- 
ployment. An effort is also now being 
made to reduce expenses and make the 
plan self-supporting. 

In Germany export credit insurance is 
provided mainly by two private com- 
panies—the “Hermes” Credit Insurance 
Bank Company and the Frankfurter 
General Insurance Company—with the 
support of a Government fund. Some 
export credit insurance is written by the 
companies without Government aid, but 
the major part of the export credit in- 
surance business depends upon the plan 
under which the Government reinsures 
the entire so-called catastrophe risk and 
a part of the normal export credit risk. 

The principal export credit insurance 
company in France is L’Urbaine Credit, 

and export credit insurance companies, 
operating with or without Government 
support, have been organized in Holland, 
Austria, Belgium, Denmark, Switzerland, 








Sweden, Italy, Czecho-slovakia and per- 
haps in other Eurogean countries. 


Forms of Policies Issued to European 
Exporters 

The principal form of policy written by 
the Trade Indemnity Co. of England is 
a declaration policy covering bills of ex- 
change. It may be drawn either to cover 
a particular transaction in which a bill 
of exchange is drawn on a customer in 
respect of merchandise sold and deliv- 
ered; or to cover a series of transactions 
with one or more customers. The latter 
is a floating policy designed to cover 
open accounts, but requires and defines 
the use of bills of exchange. Another 
distinctive feature of the bill of exchange 
policy is that it insures the exporter 
against losses resulting from the insolv- 
ency of the customer or customers in 
respect only of duly accepted bills of 
exchange. 

The policy covers not more than 75% 
of the risk and frequently not more than 
50% of the net loss resulting from in- 
solvency, for British practice adheres to 
the principle that the insured must as- 
sume a part of the risk. The exporter is 
required to take the customary legal 
precautions to protect his interests when 
his customers fail to take up the ac- 
cepted bill of exchange, and payment of 
claims is not made to the exporter until 
after the net loss has been ascertained, 
excepting that if it is not ascertained 
within twelve months from date of in- 
solvency, the insurance company makes 
a provisional payment of three-fourths 
of its proportion of the loss ascertained 
at that time. The policy may be ex- 
tended or renewed for periods of three 
months subject to the limitation that the 
policy is issued for a period not ex- 
ceeding twelve months. The company 
also issues a so-called time policy which 
insures the solvency of one or more cus- 
tomers during a specified period not ex- 
ceeding twelve months, the risk being 
based upon the largest amount of credit 
that the exporter would have running 
at any time during the life of the policy 
irrespective of the amount of the turn- 
over. 

British and German Practice 

Premiums vary with the standing of 
the exporter, destination, country and 
terms of payment. No definite tariff 
rates are followed. They are based on 
the portion of the risk that the insur- 
ance company is willing to accept in- 
stead of upon the gross amount of the 
credit. The reasons given for the un- 
certainty with regard to premiums are 
that the volume of business is small and 
insufficiently spread and that the aver- 
age quality of business submitted by 
British exporters for insurance is not of 
the highest. One has a feeling that the 
uncertainty of the company’s sources of 
credit information is an important fac- 
tor. 

In Germany, under the plan in which 
the government acts as re-insurer, the 
exporter may obtain either a policy in- 
suring a particular transaction or one 
providing for collective insurance. In 
either case the protection granted cov- 
ers only the risk of insolvency, includ- 
ing, however, what is there known as 
“uncollectibility” due to catastrophe. The 
individual shipment policy applies only to 
transactions financed on the basis of bills 
of exchange. A feature of some impor- 
tance is the distinction made between 
the inability of the foreign debtor to 
pay because of war, revolution, earth- 
quake, government interference or mora- 
torium, and insolvency due to other 
causes. In the former instance, which is 
the catastrophe risk as defined in Ger- 
many, payment by the insurance com- 
pany is due immediately, except that in 
case of government interference or mor: 
atorium, such interference must have 
continued for at least four months. Loss- 
es due to insolvency caused by other cir- 
cumstances are not settled by the insur- 
ance company until the net losses are 
ascertained, subject to the proviso com- 
pelling payment within six months if the 
losses can be estimated. In case they can 


(Continued on Page 32) 


Florida Loss Ratio 
On Fire Risks, 89% 


PREMIUM INCOME WAS REDUCED 





Casualty Companies Also Showed Heavy 
Loss Ratios in’ Many Instances; 
Individual Records 





The fire insurance business of Florida | 
was less in 1928 than it has been in any 
year since 1924, with net premium total 
of $15,167,873. It was $15,844,258 in 1927, 
$20,238,728 in 1926. The 1924 total was 
$10,359,657. Net premiums for the ten 
years ending last year aggregated $114,- 
787,061. 

Losses took another leap, due to the 
East Coast storm, going from $7,426,384 
in 1927 to $13,470,684 in 1928. The ratio 
of losses to net premium last year was 
88.8%. It was 46.9% in 1927, and 118.6% 
in the bad storm season year of 1926. 
The ratio for the ten years ending with 
1928 was 59.4% and for the fifty years 
in which the figures have been completed 
by the department of insurance, 59.2%. 


State Department Figures 


These statements are in the prelimin- 
ary report of the state department of 
insurance just out, and show that only 
in one ten-year period in fifty years have 
losses been as low as half the net pre- 
miums. For the first ten years the ratio 
was 98.1%; second, 49.2%; third, 75.0%; 
fourth, 50.3%, and fifth, 49.4%. In 1880 
the loss ratio ran to 289.0% and in 1901, 
427.02%. It was more than 100% in 1879, 
1883, 1884, 1885, 1891 and 1926. The low- 
est in all the fifty years was 24.6% in 
1919. Net premiums for fifty years are 
$168,365,374, and the half century loss 
record $99,695,470. 

Commissioner W. V. Knott also shows 
that life company premiums are less 
than two years ago, being $25,314,691 in 
1928, and in 1927, $25,496,363. Losses in 
this department of the business were 
$7,571,308 in 1928 and $7,383,995 the pre- 
vious year. Fraternals had premiums of 
$1,088,524 and losses of $691,964 last year, 
and $1,184,920 and $667,268 of premiums 
and losses in 1927. 


Reciprocals writing both fire and cas- 
ualty lines were the only gainers over 
the previous year, their record being: 
1928—premiums, $484,893; losses, $230,- 
245; 1927—premiums, $396,862; losses, 
$138,347. 


Experience of Fire Companies 

The big fire company incomes were 
led by the Hartford Fire, with new pre- 
miums of $640,719, and losses of $387,744. 
The Home of New York had $576,787 
and losses of $525,112. The Aetna, with 
premiums of $536,562, losses of $968,751. 
The National Union took in $520,307 and 
paid out in losses $573,765. Premium and 
loss figures for the Globe & Rutgers 
were $363,626 and $355,908—with pre- 
miums of $303,185, the Continental had 
losses of $378,331. The Insurance Com- 
pany of North America received $266,533 
and incurred losses of $357,309. The 
United States Fire, with income of 
$253,293 had losses of $419,468. 

Miscellaneous companies ran close on 
the two groups, having taken in $5,700,- 
777, and paid out $4,089,880. A heavy 
loser was the Independence Indemnity, 
which paid losses of $360,852.0n a pre- 
mium income of $67,212. The Maryland 
took in $361,481 and paid out $647,967. 
Defalcations are reflected in the figures 
of the National Surety with premium of 
$126,615 and losses of $146,518. The Am- 
erican Surety had income of $182,334 and 
losses of $146,137. The United States 
Fidelity & Casualty had the largest pre- 
mium, $764,848, and losses of $622,856. 

Of the foreign companies, the Liver- 
pool & London & Globe was hard hit 
with income of $317,097 and losses of 
$319,130. The income of the Northern 
Assurance was $170,665 and outgo 
$225,408. 
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See Compromise In 
Missouri Rate Case 


FACTIONS TIRED OF _ FIGHT 





Companies May Elect to Accept Rate 
Reduction, Retroactive to 1927; 
Costs Are Mounting Up 





A compromise offer in settlement of 
the Missouri fire insurance rate reduc- 
tion litigation will be officially submitted 
by attorneys representing the 155 stock 
fire insurance companies operating in 
the state of Missouri state officials, in- 
cluding Governor Henry S. Caulfield and 
Superintendent of Insurance Joseph B. 
Thompson at Jefferson City, Mo., late 
this week. It is understood the Missou- 
ri officials have had the companies’ 
proposition before them informally for 
several days and there is an excellent 
chance that the seven-year-old lawsuit 
will be ended with both sides making 
concessions. 

The complete text of the companies’ 
offer has not been revealed but it is un- 
derstood they stand ready to accept the 
10% rate reduction ordered by former 
Superintendent of Insurance Ben C. 
Hyde without further litigation, and that 
they are ready to refund 10% of all pre- 
miums collected on fire, tornado, hail 
and lightning insurance policies sold in 
the state since January 1, 1927. In addi- 
tion the companies will probably pay all 
of the expenses of the lawsuit in both 
the state and federal courts as well as 
the fees of the special counsel retained 
by the Missouri Insurance Department. 

The settlement on the above basis 
would cost the companies approximately 
$5,000,000. It is estimated that the Mis- 
souri insurance purchasers will save ap- 
proximately $2,000,000 annually through 
the 10% reduction in rates. 

To Issue Joint Statement 

Attorneys for the insurance companies 
and Governor Caulfield, Commissioner 
Thompson and the lawyers for the insur- 
ance department probably will issue a 
joint statement explaining the basis of 
settlement, if a compromise is reached, 
and directions to insurance policyhold- 
ers how to proceed in collecting the 10% 
in excess premiums due them. 

While it is not certain that Governor 
Caulfield, who as the official head of the 
Missouri state administration will have 
the last word to say for the common- 
wealth regarding any compromise of the 
famous rate case, is prepared to drop the 
litigation on a peace basis, there is an 
excellent chance that he will advocate a 
settlement on a give and take basis. 
Caulfield is an attorney and a former 
judge and knows the many pitfalls that 
always face either side in a lawsuit in- 


volving such great issues as the 10% 
rate case. 
While both the state and _ federal 


courts have upheld the procedure of the 
Missouri Insurance Department in or- 
dering the 10% rate case and the spe- 
cial Federal Court at Kansas City in its 
decision handed down at Kansas City 
on April 12 sustained the constitution- 
ality of the Missouri insurance rating 
statute of 1915 there is a legal ques- 
tion concerning the effective date of 
former Superintendent Hyde’s rate re- 
duction order. In fact in the case of 
forty-one companies the three Federal 
jurists, United States Circuit Judge 
Kimbrough Stone, and United States 
District Judges Albert Reeves of Kan- 
sas City and Franklin Kennemer of Ok- 
lahoma held that the order did not be- 
come fully effective until February 1, 
1928, the date on which the Missouri 
Insurance Department stipulated and 
fixed the schedules to be applied by the 
insurance companies in carrying out its 
original order of October, 1928. 
Effective Date of Cut in Question 
In view of the attitude on the part of 
the Federal judges concerning the effec- 
tive date of the original order the offer 
of the companies to advance the 10% 
reduction to January 1, 1927, is a legal 
concession that should have great weight 


with Governor Caulfield and the special 
counsel for the state insurance depart- 
ment. 


The ruling of the special Federal court 
will not be formally entered until May 
15 and in the meantime the attorneys for 
the insurance companies are determining 
the future course of their clients. It was 
this delay of the Federal court that 
paved the way for the efforts at com- 
promise, and shortly after the ruling at 
Kansas City on April 12 the attorneys 
for the companies started to make in- 
formal overtures to the Missouri officials 
to consider a peaceful settlement and 
thus terminate the litigation. 


In the case of the 114 companies the 
Federal Court held that by signing the 
stipulation of 1923 they are honor bound 
to immediately refund all excess pre- 
miums collected since November 15, 1922, 
and until they do so they are not entitled 
to be heard in equity by the courts rela- 
tive to the reasonableness of the reduc- 
tion ordered. The other forty-one com- 
panies were granted temporary injunc- 
tions but must impound at once all ex- 
cess premiums collected since February 
1, 1928, and also make regular quarter- 
ly payment of 10% of all premiums col- 
lected in Missouri on fire, tornado, hail 
and lightning insurance to a special de- 
pository to be designated by the court 
until a final decision is made in the case. 

The task of refunding 10% of all pre- 
miums collected in Missouri, even since 
February 1, 1928, is one of vast magni- 
tude and probably will cost the compa- 
nies a large sum in excess of the 10%. 
The method for making repayment has 
not been worked out, but it probably 
will be up to the Missouri Insurance De- 
partment to hit upon a plan that will 
be satisfactory to all concerned. 





The Pollock Brokerage Corporation of 
New York City, dealing in all kinds of 
insurance, has been chartered at Albany. 
A. Pollock, J. Lewit and M. Pollock are 
directors and subscribers. 


Reactions To Auto 

Plan Are Cheerful 
MANY FEEL CRISIS IS PASSED 
With Only Two Roads Open, Choice of 


That Leading to Broad Co-operation 
Is Viewed With Favor 








Reactions to the general meeting in 
New York City last week of executives 
of fire companies writing automobile in- 
surance have been distinctly favorable. 
While the resolution adopted endorsed 
largely a principle of co-operation and 
not a definite detailed plan of action, it 
is felt that to secure practical unanimity 
of opinion as to the future course of 
company was a striking victory for the 
spirit of stabilization. Nearly all auto- 
mobile writing company officials feel 
much encouraged as a result of this 
meeting and they believe that when the 
next meeting is called within two or 
three weeks another decided step for- 
ward will be taken. : 

Close to 100 company executives at- 
tended the gathering at the Waldorf-As- 
toria. They represented well over 200 
automobile writing fire insurance compa- 
nies, including both those in the Na- 
tional Automobile Underwriters’ Confer- 
ence and those which have to date re- 
mained outside any such organization. 
Several of those who spoke pictured the 
present situation in automobile under- 
writing and declared there were only two 
courses open, either more companies 
than heretofore must join some sort of 
a conference or association and obey its 
rules, or the present National Confer- 
ence would be disbanded and the field 
opened to competition of the severest 
type. 

What Rate War Would Mean 

Such competition would take the form 
of cutting rates on automobile insurance 
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and increasing commissions to agents to 
such an extent that every company 
would be operating at a loss until some 
of the smaller companies were forced out 
of the field and those larger companies 
opposed to co-operation placed in a posi- 
tion of having to surrender uncondition- 
ally. But this method of coming to 
terms has apparently been averted be- 
cause those companies ready to make 
war have tremendous resources and their 
ultimate victory, even at a heavy sacri- 
fice of profits, would be assured. 

From any point of view, to permit un- 
regulated competition in automobile in- 
surance would be disastrous all around, 
both from the standpoint of income and 
losses and from the loss of prestige 
with the insuring public. After all those 
at the meeting had gained a clear under- 
standing of each others’ problems and 
of the reasons why open warfare might 
develop, the move to avert such chaos 
quickly gained headway. 

he committee of company presidents 
and vice-presidents appointed to devise 
ways and means of putting into effect 
the resolution to. form a nation-wide 
conference will be at work immediately. 
Spokesmen for several non-conference 
companies, such as the National Union 
of Pittsburgh, National Liberty which 
is now in the Home group, Yorkshire, 
American Automobile of St. Louis and 
others, came out in favor of co-operation 
at the meeting and the assistance of 
these companies in establishing a com- 
prehensive automobile conference will be 
of the greatest value. 

Some statements were made at the 
Waldorf to the effect that one drawback 
to the establishment of a new organiza- 
tion was the inability of the National 
Conference to maintain obedience to its 
rules and regulations by those companies 
already members. This criticism was a- 
swered by the remark that when nearly 
all companies are members of an organi- 
zation there will not be that devastating 
outside competition which provides a 
powerful provocation for violation of 
rules. Companies within the present 
National Conference are ‘almost wholly 
sold on the question of organization and 
with the pledges of support expressed 
at the Waldorf from non-board compa- 
nies, the outlook for a satisfactory solu- 
tion of the questions of rates, commis- 
sions, adherence to rules, handling of 
large finance accounts and other vital 
problems is much brighter than it has 
been for months. 





BROOKLYN FIRE DIRECTORS 


At the annual stockholders’ meeting of 
the Brooklyn Fire provision was made to 
increase the board of directors from 
thirty to thirty-six in number. The fol- 
lowing new members have now beet 
elected to the board of the company: 
Charles A. Angell, president, Cranford 
Co.; Joseph Huber, capitalist; Hermam 
A. Metz, H. A. Metz Laboratories; John 
A. Campbell, vice-president and director, 
American Equitable Assurance of New 
York; John A. Eckert of John A. Ecker! 
& Co.; James F. Corroon, president, R 
A. Corroon & Co.; Manasseh Miller, 
president National Title Guarantee (0, 
W. J. Weller, capitalist, and Louis ¢ 
Willis, attorney. 

George R. Holahan, Jr., attorney, of 
Hutton & Holahan, counsel for the com 
pany, was elected vice-president of the 
company. 





STURHAHN BACK FROM EUROPE 

Carl F. Sturhahn, president of the 
Rossia of Hartford, returned last week 
from Europe, where he was nevotiatin 
for the purchase of an insurance com 
pany in the interests of the Globe Ur 
derwriters’ Exchange, Inc., a_ holding 
company in which the Rossia has a lars 
interest. The Iduna of Germany W% 
purchased several weeks ago and it 
rumored that the new company [to be 
bought will be the British Colonial 
London. William H. Ford, vice-pres, 
dent and treasurer of the Rossia, saile 
on Wednesday for Europe on the “Bet 
engaria.” 
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“AMERICA FORE” 





NEW YORK CHICAGO MONTREAL DALLAS 


It’s Your Move 


May first will be moving day 
for a lot of people throughout the 
country. It’s your move to tell your 
clients that more hazards threaten 
their household goods in transit than 


in their home and should be insured 


against with a Trip Transit Policy. 


It is also an opportune time to 


bring up the matter of Rental Value 


Insurance. Do you know that we 


have found that many people are not 
carrying this coverage simply be- 
cause they do not know about it ? 


You tell them! 


‘Ghe CONTINENTAL 


INSURANCE COMPANY” 
EIGHTY ACIDEN LANE, NEW YORK, ACY. 


ERNEST STURM, Chairman of tne Board 
PAUL L_MAID, President 


CASH CAPITAL: FIFTEEN MILLION DOLLARS 


“The Continental Commands Confidence” 





SAN FRANCISC&, 
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cAviation “Underwriting Problems 
By ALVIN W. SMITH, of the Associated Aviation Underwriters 


The policy we issue is a combination 
cover giving protection against: fire and 
transportation; accidental damage 
(meaning crash); tornado, cyclone and 
windstorm; theft, robbery and pilferage ; 
public liability; passenger hazard, and 
property damage. 


Having listed the coverages let us : 


take up some of the things to be con- 
sidered by the underwriter when he is 
asked to quote on a plane or a fleet of 
planes. Is the plane all right? Is the 
motor all right? What is its value? 
Where will the plane be used? Is the 





ALVIN W. SMITH 


country bad—so that in the event of a 
forced landing the plane is liable to be 
cracked up? Where is the plane kept? 
On a good airport, in a good hangar? 
What is the fire rate of the hangar? Is 
the plane, as is too often the case, kept 
in a wooden shack? 

What is the plane to be used for? 
Will it be used on scheduled operations? 
Will it carry passengers for hire? Will 
it be used for pleasure and piloted by the 
owner, or for pleasure with a_ hired 
pilot? If the owner pilots it for pleas- 
ure, the chances are he is someone who 


is just learning to fly and there is every ' 


reason to think he will have several ac- 
cidents, minor or otherwise, before he 
learns to exercise due caution and ac- 
quires judgment in place of foolhardi- 
ness. 

Once I heard an old airmail pilot say 
that whenever he felt absolutely sure of 
himself while flying he always took him- 
self off into a corner and had a talk 
with himself, reminding himself that it 
was time that he remembered all the 
many things that could happen. 

These are just a few of the questions 
entertained by one considering the prob- 
lems of aviation underwriting. 


Problems Underwriters Meet 


All too frequently we receive urgent 
letters, telegrams or long distance calls 
to the following effect: 

“Please insure one airplane (giving its 
name) and forward policy immediately.” 

Immediately the questions that I have 
just outlined and a host of others come 
to the underwriter’s mind and, naturally, 
they are unanswerable from the meagre 
information received. Many of these 
cases have been that of planes in the 
popular price class with old, wartime 
motors. Such planes are frequently pur- 
chased by student-pilots having very 
few hours to their credit. Again, such 
a plane is very apt to be kept in out of 


the way localities and might be used for 
almost any purpose, including bootleg- 
ging. 

If the request is not just as above, it 
is very frequently along such lines as: 

“Please insure such and such a plane 
and pilot full coverage, plane new and 
pilot very good; never had an accident.” 

And all too frequently upon investi- 
gation we find the situation to be almost 
the reverse. 

We have prepared an application 
which, if properly filled out, will give a 
fair picture of the risk. This applica- 
tion ‘is similar to the application for avi- 
ation insurance used by other companies. 
We cannot urge too strongly that the 
broker or agent see that this applica- 


tion is carefully filled in. It is only nat- 
ural that if the underwriter has not a 
good picture of the risk, he is apt to 
draw unfavorable conclusions and, there- 
fore, the more complete the application, 
the better the picture of the risk, and 
more favorable quotations can be made. 

Naturally, we cannot insure all risks 
that are offered. I should say that to 
date we have declined more than we 
have accepted. 

Besides receiving letters or other re- 
quests to quote rates without supplying 
us with sufficient information on which 
to base a quotation, we also receive let- 
ters from agents requesting that we 
supply them with a copy of our rate 
schedule, so that they can use it gen- 
erally in quoting for aviation risks. 


No General Rate Schedule 


We regret that we will not be able 
to send out any general schedule of rates 
to be used on all risks offered, for it is 
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CONFIDENCE 


In issuing a policy of the CAM- 
DEN, the agent does so with full 
confidence, in the contract itself, 
and in the Company back of the 


There can be no question about 
the CAMDEN, with its impreg- 
nable financial strength, devel- 
oped through eighty-eight 
“rears of honest service 
and fair dealing. 


Eighty-Eighth Year 
SURPLUS TO POLICYHOLDERS 
$6,812,238 
TOTAL ASSETS 


$13,502,577 








AMDEN FIRE 


INSURANCE ASSOCIATION 


Camden 
New Jersey 
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necessary for us to consider each risk 
offered on its own merits and name the 
rates to apply to each particular cover- 
age. The reason for this can readily 
be seen when one stops to consider the 
various hazards to which the same type 
of plane may be exposed under dif- 
ferent circumstances. For example, it 
may be flown over excellent flying coun- 
try by a very poor pilot or it may be 
flown over very poor country by an ex- 
cellent pilot. It may be housed in q 
concrete, steel hangar, or in a barn. It 
may be operated by airmail contractors 
over a scheduled airway or it may be 
involved in hazardous miscellaneous 
crosscountry work, yet it is the same 
plane. 

Further, in view of this system of 
rating, and owing to the fact that this 
is a new field of insurance with com- 
plicated conditions and special hazards 
of its own, it is necessary that ali the 
underwriting and policy-issuing be done 
in our office. 

Since the Associated Aviation Under- 
writers was formed primarily to give the 
agents of our companies facilities for 
writing the various forms of aircraft in- 
surance, we in turn naturally look to 
these agents for a large volume of busi- 
ness. It is our desire to give our agents 
every service possible for writing this 
coverage, but in order to give them 
proper service it is necessary that they 
furnish us with complete information on 
each risk, particularly the assured’s 
name, the names and records of the pi- 
lots, the make, type, and kinds of planes, 
the uses to which they will be put, de- 
scription of the construction of hang- 
ars, the fire contents rates of hangars, 
and the amounts and limits of insur- 
ance required under each of the cov- 
erages, and such other information as is 
requested on our applications for insur- 
ance. 





JOIN MIDDLE DEP’T 





Twenty-Six New Members Added to 
Rolls; Several Honorary Members 
* Also Elected 


Twenty-six new members were added 
to the rolls of the Underwriters’ Asso- 
ciation of the Middle Department at the 
quarterly meeting at the Bellevue-Strat- 
ford Hotel last week. In the list are 
Rodney J. Brooks, president of the Sea- 
board of Baltimore; C. Braddock Jones, 
president, Baltimore National; W. F. 


- Watson, vice-president, American Home 


Fire; Baldwin Wuersch, manager, Trav- 
elers; L. G. Purmort, secretary, Ohio 
Millers, and the following special agents: 

J. F. O'Conner, Yorkshire; Russell 
Fullford, Fireman’s Fund; William F. 
Higgins, Northern of New York; John 
T. Robertson, Jr., Fidelity & Guaranty 
Fire; Henry W. Peterson and S. Gage 
Leurs, Springfield; U. O. Michaels, Jr. 
Niagara; Louis F. Biehl, Great Lakes; 
Edwin Judd, Empire Fire; S. Howard 
Miskill, Hartford Fire; T. W. Kelly, Vit- 
ginia Fire & Marine; Horace D. Gil- 
dersleeve, Sun; William E. Schoentube, 
Atlas; C. L. Richey, Keystone Under- 
writers; Horace B. Jennings, Public 
Fire; Edward C. McAuliffe, Corroon & 
Reynolds, Inc.; Lee J. Kennedy and 
Francis L. Beitel, Tokio; M. Joseph 
Walsh, Merchants of Denver; Maurice 
C. Chase, Farmers of York; Allon B 
Ward, American Alliance. : 

Eugene C. McColley, Philadelphia 
manager of the Hartford Fire; Herbert 
M. Benjamin, of the Central Fire 0 
Baltimore; Charles C. Wright, g«neral 
agent of the Springfield, and J. T. Rob- 
ertson, vice-president of the Fidelity & 
Guaranty Fire, were elected honorary 
members. 





L. & L. & G. STAFF DANCE 
The Liverpool & London & Globe gavé 
its annual staff dance on last [friday 
evening at the Waldorf-Astoria. Nearly 
500 persons were present. 
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Below decks a great engine ‘turns preg 
Aut spines ship .. out to\sea. 
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A.TNA INSURANCE CO. _ 
THE WORLD FIRE annMARINE INSURANCE CO. 
THE CENTURY INDEMNITY CO. 


HART FORD* CONNECTICUT 


The three companies of the tna Fire Group offer 


their agents a close and efficient tie-up 
with progressive power. 
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Seeks Delegate From 
Every Local Board 


AGENTS’ ASSOCIATION PLANS 





National Body Would Have Representa- 
tive From Each Organized Unit 
At Detroit Convention 





A delegate from every local board in 
the country to the annual convention in 
Detroit in September is the aim of the 
National 


\gents, according to a 


Association of Insurance 


letter sent out 


this week to state association officers 
from Secretary Walter H. Bennett at 
national headquarters in New York. 


Strengthening of local associations of 
insurance agents is one-of the funda- 
mental principles of the National Asso- 
ciation tounded on the belief that well 
organized local boards are the backbone 
of the entire American agency system. 

Mr. Bennett cited the profitable ses- 
sion devoted at the recent Birmingham 
convention to local board work and 
went on to say: 

“It seemed to be the common opinion 
that if every local board in the country 
were represented at each National Asso- 
ciation annual convention and mid-year 
meeting, each board’s delegate would re- 
turn home with many valuable ideas for 
strengthening the local organizations and 
with subjects for discussion that would 
keep interest at the proper pitch. He 
would come back, to quote one member, 
‘as a missionary of organization who 
will sell his fellow agents in town.’ An- 
other member felt that this plan would 
do much to increase membership and 
make the members more loyal to the 
local board, the State and National as- 
sociations. 

“Many of us are familiar with the ex- 
perience of state officers and other 
agents whose eyes popped wide open at 
their first National’ Association meeting. 
Some local boards never fail to send at 
least one or sometimes a half dozen 
representatives to our gatherings. It is 
a noteworthy fact that such boards are 
efficient, wide-awake, and ready at al- 
most a moment’s notice to lend their 
co-operation in favor of any association 
movement. It is also significant that 
such a local board has the least trouble 
with insurance company practices.” 





EDWARD WILHEIM HONORED 

Edward Wilheim of Buffalo, who has 
been an agent of the National Liberty 
for forty-five years, was guest of honor 
at a dinner given for him and Mrs. 
Wilheim at the Commodore on Mon- 
day night by Vice-Presidents Charles H. 
Coates and R. B. Weaver and Comptrol- 
ler A. J. Barrett and their wives. Mr. 
and Mrs. Wilheim are also now cele- 
brating their golden wedding anniver- 
sary. At the dinner Mr. Wilheim was 
presented with the National Liberty’s 
service honor medal, made of gold and 
containing five diamonds, each repre- 
senting five years above the twenty-five 
at which the medal is given. Mr. Wil- 
heim was presented with a white gold 
shoulder pin. 





ROSS AIRPLANE CO. DIRECTOR 
One of the newly elected directors of 
the Elias Airplane Co. of Buffalo is F. H. 
Ross, Jr., president of the Majestic Fire. 
The Buffalo airplane company plans in- 
creased production of aircraft  fol- 
lowing erection of a new plant there. 








The 
London & Lancashire Insurance Co., Ltd. 


OF LONDON, ENGLAND 





Law Union & Rock Insurance Co., Ltd. 


OF LONDON, ENGLAND 





Orient Insurance Company 


OF HARTFORD, CONN. 





Safeguard Insurance Company 
OF NEW YORK 





Eastern Department 
Hartford, Conn. 





Western Department 
Chicago, Ills. 


Pacific Department 
San Francisco, Cal. 

















FRIENDS HONOR McCOLLEY 

Eugene C. McColley, manager of the 
new Philadelphia branch office of the 
Hartford Fire, was guest of honor at 
a dinner given for him last week at 
DuFour’s in Philadelphia. Silas H. 
Schoch, resident local secretary of the 
North America group, presided and more 
than forty guests from New York, Phila- 
delphia, Pittsburgh and Baltimore at- 
tended. They presented Mr. McColley 
with a beautifully decorated table lamp. 
Talks were made by Walter J. Chase of 
Henry W. Brown & Co.; Edward Troxel, 
of Robert M. Coyle & Co.; Louis Wie- 
derhold, secretary of the Underwriters’ 
Association of the Middle Department; 
Paul Mullen of Pittsburgh, former presi- 
dent of the Middle Department Associa- 
tion; William P. Shields and John G. 
Munroe. 





CORNELIUS FOX DEAD 

Cornelius Fox, head of the insurance 
brokerage firm of Fox & Pier, died last 
week in New York after an illness of 
four months. He was fifty-two years old 
and had been in insurance for nearly 
thirty years. Funeral services were held 
at St. Bartholomew’s Church, on Fifth 
avenué, on Friday morning. 


SELDEN OPENS OWN OFFICE 

M. O. Selden, veteran fire loss ad- 
juster of Baltimore, has withdrawn from 
Charles T. Smith, Inc., formerly Rose & 
Smith, and has opened his own office in 
the American Building. 





VA. ANTI-ARSON EFFORTS 
Commissioner Joseph Button of Vir- 
ginia is hopeful that his state will sooner 
or later adopt the model arson law now 
in force in a number of states. Under 


its present law in effect for many years, - 


he says, the penalties are so severe that 
it is difficult to get convictions. Another 
weakness is that no penalty is provided 
for attempted arson. No effort was made 
at the last session of the legislature to 
get through a bill putting the model ar- 
son law on the statute books because 
of the fact that the legislators were so 
busy with other matters affecting insur- 
ance interests. It is probable, however, 
that some things may be done in that 
direction at the 1930 session. 





RUDDY SENTENCED TO JAIL 

George M. Ruddy, former general 
agent of the Underwriters Salvage Co., 
was sentenced on Monday in the Court 
of General Sessions in New York City 
for an indeterminate period, extending 
possibly to three years, in the New 
York County Penitentiary on Welfare 
Island. Ruddy pleaded guilty recently to 
accepting a gratuity of $10,000 in con- 
nection with the handling of the salvage 
from the Pittsburgh Dry Goods Co. 
loss. Acceptance of the gratuity was in 
violation of the penal law. 


Company Wins Case 
On Instalment Note 


NON - LIABILITY IS UPHELD 





Kentucky Appeal Court Rules Payment 
Of a Note Is a Condition to Con. 
tinuance of Protection 





In the suit of G. L. Hoover of Hop. 
kins County, Ky., against the Hartford 
Fire, to recover on a policy covering his 
property, the Kentucky Court oi Ap. 
peals has held that it is consistent with 
the policy of law for parties to fire in- 
surance to stipulate therein that pay- 
ment of any note given for a premium 
of insurance shall operate as a condition 
to the continuance of the contract, anda 
company holding such a note may de. 
mand payment on it. 

In this particular case the court hell 
that the evidence in the suit by Hoover 
on his policy was insufficient as 2 mat- 
ter of law to show that the company, by 
holding the note and making an uncon- 
ditional demand for its payment, waived 
a stipulation in the contract that the pay- 
ment of the note for the premium 
should operate as a condition to the con- 
tinuance of the contract. 

The law having been set out as above, 
the facts of the case are, that Hoover 
and his wife insured their dwelling 
household, goods, barn, and some other 
property in the Hartford for a period of 
five years. They paid $40.56 in cash on 
or before November of the year in which 
they took out the insurance and exe- 
cuted an instalment note to the insur 
ance company for $162.24 for the bal- 
ance of the premium, payable one-fourth 
on the first day of November in each 
ensuing year. 

The instalment note and_ insurance 
policy on each contained a provision to 
the effect that the company shoul, not 
be liable for any loss or damage that 
might occur to insured property while 
any instalment of the premium note or 
and proportion thereof,’ remained due 
and in default. In March three years 
after the insurance was in force the 
property was destroyed by fire. The 
company denied liability and suit was 
filed to collect the insurance. The com- 
pany proved at the trial that the instal- 
ments for two years were in arrears. The 
jury decided in favor of the company. 





DAHLEN A SPECIAL AGENT 

Stanton R. Dahlen has been appointel 
special agent in Minnesota, North and 
South Dakota for the Travelers Fire 
with headquarters in the Minneapolis 
branch office of the company, where he 
will be associated with H. A. Welch, 
manager in that territory. Prior to his 
coming with the company Mr. Dahlen 
was connected with the First & Peoples 
State Bank at Thief River Falls, Minn, 
where a considerable portion of his time 
was devoted to managing the bank’s 11 
surance department. 





WANT LOWER RATES 

Lower fire rates in Western and Cet 
tral New York were asked by represet 
tatives of volunteer fire companies 0! 
those localities, meeting in Rochester 0 
April 18. It was said the departments 
of that section are now motorized atl 
capable of giving adequate protection !0 
rural communities, justifying a gener 
rate reduction. The underwriters wet 
asked to take up the request in the nea 
future. 





GUARDIAN LIFE 





Established 1860 Under the Laws of the State of New York 





17-23 John Street, New York 
CORtlandt 8300 








THE 
JOHN C.MCNAMARA 
ORGANIZATION 


MANAGERS 


INSURANCE CO. sere 


ee 








Home Office, 50 Union Square, New York City 


a 





Uptown 





420 Lexington Ave.—LEXington 6715 
245 Fifth Ave.—ASHland 1772. ~ 
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Rossia Capital 
Increase Approved 


STOCK DIVIDEND IS DECLARED 





New Stock of $10 Par Value Will Also 
Be Issued Bringing Total Capital 
Up To $3,000,000 





Stockholders of the Rossia, at a spe- 
cial meeting on Monday, April 22, in ac- 
cordance with recommendations of the 
directors, voted to change the par value 
of the company’s stock from $25 to $10 
and to issue two and one-half shares of 
the par value of $10 each in exchange 
for every one share of the stock now 
outstanding. It was also voted to in- 
crease the Rossia’s stock from $2,000,000 
to $2,400,000 by the issue of 40,000 shares 
of $10 par value to stockholders of rec- 
ord May 4 in the ratio of one-half of 
a share of $10 par value for every $25 
par value share now held. 

After the $400,000 stock dividend has 
been issued, the capital stock will be 
further increased to $3,000,000 by the 
issue Of 60,000 additional shares of $10 
par value stock for which stockholders 
of record May 15 may subscribe in the 
proportion of one new share for every 
four shares of the $10 par value stock 
then outstanding. 

After May 15, negotiable warrants evi- 
dencing the right to subscribe at $30 a 
share to these additional shares of $10 
par value will be sent to stockholders in 
the proportion of one new share for 
each four of the $10 par value shares in 
the names of stockholders. Rights to 
subscribe to new stock will expire on 
June 15. The sale of the new stock at 
$30 a share will add $1,200,000 to the 
Rossia’s net surplus. 





SYRACUSE CLUB DANCE 





Nearly 100 Persons Attend Dinner- Dance 
Last Week; P. M. Taylor 
In Charge Of Affair 

The wives, sweethearts and friends of 
the members of the Syracuse Field Club 
were entertained Monday evening, April 
15, at a dinner and dance held at Drum- 
lins Country Club. Forty-two couples 
attended. 

_ The entire main ballroom was reserved 
for the occasion and after the tables had 
been removed the guests engaged in 
dancing to music furnished by Peet’s 
Orchestra. Several dances with prizes 
were featured during the evening, as well 
as specialty numbers put on by the or- 
chestra. P. M. Taylor of the Pennsyl- 
Vania Fire acted as toastmaster and 
chairman of the entertainment commit- 
tee and was assisted by a committee con- 
sisting of W. T. Bessant, Great Ameri- 
can, S. W. Ross, Aetna Fire, W. D. Wil- 
= Niagara and P. D. Fogg, Travelers 

ire, 





_. SUPERIOR FIRE AGENT 
_The Borough Underwriters, Inc., 26 
Court street, Brooklyn, have been ap- 
pointed agents in Brooklyn for the Su- 
Perior Fire, a member of the Firemen’s 
of Newark group. Other companies in 
the agency, of which Frank Zasuly is 
President, are the United States Mer- 
chants & Shippers, Central of Baltimore, 
Knickerbocker, Tokio M. & F., Jeffer- 
son of Newark, New York Fire and the 
Fireman’s Fund. 





BUFFALO WAREHOUSE FIRE 
Survey by the underwriters of the fire 
which on April 18 swept through the 
Warehouse of Weed & Co., wholesale 
ardware dealers in Buffalo, indicated 
the total loss would probably ex- 
ceed $500,000. Five floors filled with 
merchandise were either damaged by 
ames or flooded with water during the 
laze, the cause of which was not de- 
termined. This was Buffalo’s largest fire 
OSs in many months. 





The spring meeting of the executive 


Committee of the National Convention of: 


Insurance Commissioners will be held at 
the Edgewater Beach Hotel, Chicago, 
from June 3 to 5. 
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Complete 

Aviation 

Coverage 
in one 


Policy 


Accidental Damage 
Fire 
Tornado, Cyclone 
and Windstorm 
Theft, Robbery 
and Pilferage 
Public Liability 
Passenger Liability 











Property Damage 


7 





Personal Accident 

| Compensation and 

5 Employers’ Liability 
Airport and 

| Air-Meet Liability 


7 
! 
| Other forms of coverage 
| Specially Constructed. 














ERE’S a new source of income for Agents who 

are looking ahead. A complete aviation policy! 

The premiums for Aviation Insurance are substantial, 

and the big rewards are for Agents who study and un- 
derstand the coverages. 

With the policy now written by our Company and 


its casualty affiliations you are provided with adequate 


facilities for the writing of this class of protection. 


Our policy embraces the coverages in the simplest 
form possible. It is so drafted that it appeals to everyone 
associated with the aviation industry. 


These new prospects are waiting. The sky is the limit! 


Addressall induiriesto Barber & Baldwin, Inc., Chanin 
Building, New York, N. Y. Underwriting Agents for 


“TTVERPOOE, 
ae) 
wo LONDON 
0 GLOBE. 


Insurance Co up 


Executive Offices: 1 Pershing Square 
Park Ave. at 42nd St. New York, N. Y. 


Pacific Coast Dept., San Francisco, Calif. 





THE NATIONAL INSTITUTION WITH A WORLD WIDE BACKGROUND 















































E. U. A. Bans Further 
Mixed Agencies 


FOR ORDINARY TERRITORY 





Excess Commissions in Excepted Cities 
Discussed; Scranton Brokerage Rule 
Is Approved 





The Eastern Underwriters’ Associa- 
tion met Wednesday and amended rules 
on mixed agencies in ordinary territory 
as follows: 

“No association company may enter 
a non-association agency (i. e., no new 
mixed agencies may be created, whether 
through merger, sale or by any other 
process whatever). 

“Any agency representing non-asso- 
ciation companies resigning those com- 
panies may at any time become an as- 
sociation clear agency and thereafter be 
eligible to represent association compa- 
nies.” 

There was discussion in reference to 
the situation in excepted territories, and 
the association reaffirmed its decision to 
require a uniform commission clause in 
the agency agreements adopted for each 
excepted territory to the end that any 
agent in excepted territory representing 
both association and  non-association 
companies shall receive uniform com- 
missions. 

A brokerage rule presented by the 
Scranton Insurance Exchange, Inc., was 
approved to the extent that “to any 
broker holding a license from the, In- 
surance Department of the State of 
Pennsylvania, brokerage shall be at a 
rate not exceeding 10%.” 

The association also approved a 714% 
and 121%4% brokerage rule (E. U. A. 
classification) for the insurance division 
of the Elmira ‘Association of Commerce. 
It was voted to hold the next meeting 
of the association on Thursday, May 16, 
at 1l a. m. 





ASHBY E. HILL SECRETARY 





Atlanta Man Joins Southern Fire; Spe- 
cial Agent in the South for Years; 
Brother of Lamar Hill 

Ashby E. Hill of Atlanta has been 
elected secretary of the Southern Fire. 
In 1925 he joined the Travelers Fire 
and for a time was in charge of its 
Southern department. 

He was for a number of years special 
agent in the South, having at different 
times traveled practically every state in 
that territory. In 1920 Mr. Hill left the 
Phoenix of Hartford where he was spe- 
cial agent covering Georgia to go with 
the Southern department of the Insur- 
ance Company of North America under 
the late Robert N. Hughes. Shortly af- 
ter he was made assistant manager. 

Mr. Hill is a brother of Vice-President 
and General Counsel Lamar Hill of the 
America Fore companies. 





DEATH OF G. W. CLEVELAND 

George Wiley Cleveland, for fourteen 
years manager of the Cincinnati Fire 
Prevention Bureau and for five years 
manager of the Michigan Inspection 
Bureau at Detroit, died in Detroit last 
Sunday after an illness lasting two 
weeks. He is survived by Mrs. Cleve- 
land and a son, Douglas Stillman Cleve- 
land. 





MULDAUR AT SPRINGFIELD 

George B. Muldaur, general agent of 
the Underwriters’ Laboratories, talked 
last week in Springfield, Mass., before 
a combined luncheon meeting of the 
Chamber of Commerce, Rotary, Kiwanis 
and other civic organizations. His talk 
covered the public service rendered by 
the Underwriters’ Laboratories. 





EXCELSIOR CONFERENCE 

Robert C. Hosmer, vice-president and 
general manager of the Excelsior of Sy- 
racuse, N. Y., held a conference yester- 
day with Connecticut agents of the com- 
pany at the Hotel Bond in Hartford. 
Every agent of this company is a stock- 
holder also. 
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W.V.A. Keeler In a Week 
Appoints 22 Agencies 


IN NEW JERSEY AND NEW YORK 








Fidelity & Guaranty Representation in 
Atlantic Highlands, Hackensack, New 
Brunswick, Mt. Vernon and 
Other Places 





More than twenty-two appointments 
have been made in New Jersey and New 
York by W. V. A. Keeler, New Jersey 
state agent for the Fidelity & Guaranty 
Fire Corporation of Baltimore during 
the past week. The New Jersey ap- 
pointments follow: John L. Sweeney, At- 
lantic Highlands; Boyd-Curtis Co., 
Bloomfield; Harlan P.-Ross, Bogota; R. 
J. Carroll, Butler; James A. Boyle, Cald- 
well; Herbert Wulling, Carlstadt; Hal- 
sey Kent, East Orange; Alexander 
Fischer, Elizabeth; Joseph L. Donahay, 
Freehold; Metropolitan Mortgage & In- 
vestment Co. and George C. Hauck, Jr., 
Agency, Hackensack; Sol Friedman, 
Harrison; Louis Fischer, Irvington; N. 
M. Palerno, Linden; Louis Sofman, 
Newark; James Tomai, Paterson; How- 
ard S. Higginson, Red Bank; Charles L. 
Mason, South Amboy; H. H. Moore, 
Spring Lake; William A. Smith, New 
Brunswick. The New York appoint- 
ments include the McClellan Co., Mt. 
Vernon, and the County Agencies, 
White Plains. 

Financial Statement of Co. 

The financial statement of the com- 
pany (which has just been licensed in 
New Jersey) shows the income and dis- 
bursements from November 26, 1928, to 
February 21, 1929, and the assets and 
liabilities as of February 21: Paid-in 
capital, $1,000,000; total income, $3,000,- 
622; disbursements, $34,896; ledger as- 
sets, $3,965,726; admitted assets, $3,985,- 
668. The surplus is given as $2,985,668. 
The company was organized last No- 
vember under the name of the U. S. Fi- 
delity & Guaranty Fire Corporation, but 
in February of this year the name was 
changed to the Fidelity & Guaranty Fire 
Corporation. 

The officers of the company are as 
follows: President, B. Howard Bland; 
vice-president and general manager, 
Frank A. Gantert; vice-presidents, J. 
Tabb Robertson and Harry F. Ogden; 
secretary and treasurer, C. Ross Mc- 
Kendrick; assistant secretaries, C. B. 
Gamble, Frank F. Dorsey and H. E. 
Helm; general adjuster, Herman H. 
Bademhoop; auditor, John H. Kirker. 





SOUTH JERSEY FIELD CLUB 





Committee Named to Arrange For Out- 
ing in June; James Bentley Is 
Named Acting President 
The South Jersey Field Club held its 
April meeting last week in Camden and 
prepared plans for the annual outing 
to be held in June. The following com- 
mittes have been appointed to arrange 

details: ; 

General Committee—James Bentley, 
Public Fire, chairman; Joseph Arneth, 
Phoenix of London; S. R. Howard, 
North British & Mercantile. 

Prize Committee.— Alden Truscott, 
Camden Fire; G. E. Fredericks, Insur- 
ance Co. of North America. 

Games Committee—J. W. Teese, 
Franklin Fire; W. C. Miller, Insurance 
Co. of North América; J. D. Boniface, 
Mechanics. 

W. O. Baldwin, of the Queen, presi- 
dent of the club, announced his trans- 
fer to Rochester, N. Y., and James Bent- 
ley, of the Public Fire, vice-president, 


has been temporarily appointed to the 
chair. 





ASSOCIATED F. & M. IN N. Y. 

The Associated Fire & Marine of 
San Francisco has been licensed to trans- 
act business in New York state. The 
company was organized last December 
with a combined capital, surplus and de- 
velopment reserve of $1,500,000. 














SUBSTANTIAL 
past performance, 
progressive management 
and demonstrated 
service are factors which 
commend the 
NORWICH UNION 

to successful agents. 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 


75 Maiden Lane, New York 
HART DARLINGTON, Manager 


EAGLE FIRE COMPANY 


of New York 


Incorporated 1806 
HART DARLINGTON, President 


75 Maiden Lane, New York 
The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 
H. P. JACKSON, President 


In NORWICH UNION there is strength 


COMPANIES 
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How Maiden Lane, N. Y., 
Acquired Historian 


STORY OF ALBERT ULMANN 





New York Was in Competition With 
Providence as Jewelry Center; Lo- 
cal Interests Wanted Facts 
About Town 





Becoming the historian of Maiden 
lane was purely accidental, according to 
Albert Ulmann. After Mr. Ulmann’s 
graduation from the City of New York 
College he found a position as a clerk 
with the firm of Albert Lorsch & Co, 
at 37 Maiden lane. A few years later 
he was sent to Providence, where he 
represented the New York concern for 
three years. 

Resigning from that position, he be- 
came publisher of “Manufacturing 
Jewelry,” a Providence trade paper. He 
found that there was a considerable dif- 
ference between the manufacturing trade 
in Rhode Island and that of New York 
and Newark, the former place manufac- 
turing cheap jewelry and New York and 
Newark the higher grade. He also 
learned that his trade paper was not in 
favor with the New York trade. ‘This 
condition brought out the fact that there 
was some work ahead for him to ac- 
complish. The only way out of the mat- 
ter was to get a complete history of 
Maiden lane and ascertain as to why 
this particular street was selected for 
the goldsmiths and silversmiths. 

His trade journal was later merged 
with the “Jewelers’ Circular,” in which 
the entire history of Maiden lane was 
published and which was practically the 
starting of the Maiden Lane Historical 
Society. Three tablets were later put 
on the buildings located on the northeast 
corner of Maiden lane and Broadway, 
Federal Reserve building and the Golden 
Hill building, at No. 131 William street, 
which houses a number of insurance in- 
terests. 

Mr. Ulmann is also the author of 
“Landmark History of New York,” 
which is now a text book used in the 
public schools in New York City, and 
“New Yorkers, Old and New.” The lat- 
ter book deals with the time from Stuy- 
vesant to Roosevelt and gives a brief 
sketch of every prominent character in 
New York. 





PHILA. AGENCY SITUATION 
Local Agents and E. U. A. Still Strug- 


gling to Settle Controversial 
Points on Commissions 

As the time draws near for the “zero 
hour” when the Philadelphia fire agents 
are scheduled to sign the new Eastern 
Underwriters’ Association agency agree- 
ment, the situation appears to be about 
what it was a year ago when the series 
of conferences first started, a deadlock. 
Talking to various agents, one finds that 
there is little chance for an agreement 
at this time nor does any solution to- 
ward solving the differences appear on 
the horizon. 

The agents are basing their (fight 
against the new agreement on the c/ause 
that would prevent them accepting any 
higher commissions than the scale set 
forth in the agreement. The real dif- 
ference, however, appears to be corpe- 
tition for preferred Philadelphia busi- 
ness. The agents contend that the branch 
offices of the companies spend ‘nore 
money to secure this business thar the 
agents can afford to pay and remain 
business. 

The agents, one finds, will agrie to 
accept the clause limiting their comms 
sions to the scale set forth in the azree- 
ment if the companies will do one o: two 
things. First, agree to limit the branch 
offices, acquisition cost to the commis 
sion paid the agents, thereby, as the 
agents have it, putting all on equal basis; 
or discontinue the branch offices and 
have either a two or three agency plan 
in Philadelphia with all the offices of 
an equal basis.and no particular office 
being favored over the others. 
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an LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 
NN 3 JANUARY 1, 1929, STATEMENTS 


o- NEAL BASSETT, President JOHN KAY, Vice-President and ‘freasure 
_H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President ee 


ORGANIZED 1855 


iden FIREMEN’S INSURANCE COMPANY 


g to OF NEWARK, N. J. 


_ SURPLUS 
lei ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 


Co, $56,065,676.33  $19,562,549.89 $13,500,000.00 $23,003,126.44 $36,503,126.44 











HENRY M. GRATZ, President NEAL BASSETT, Vice-Pres’t 
be- JOHN KAY, V.-Pres’t A. H. HASSINGER, V. a ht ny R. 7 ceamaasiecs V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 
ring 
He THE GIRARD F. & M. INSURANCE CO. 
« OF PHILADELPHIA, PA. 


York $ 6,036,606.06 $ 2,834,467.72 $ 1,000,000.00 $ 2,202,138.34 $ 3,202,138.34 





ot in ; NEAL BASSETT, President JOHN KAY, Vice-Pres’t and Treasurer 
This A. H. HASSINGER, Vice-Pres’t WELLS % pasenrr. Views Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 


a MECHANICS INSURANCE CO. 


OF PHILADELPHIA, PA. 


‘why $ 4,881,357.40 $ 2,770,413.44 $ 600,000.00 $ 1,510,943.96 $ 2,110,943.96 





rged 

vhich NEAL bag gt Presiden JOHN KAY, Vice-Pres’t and Treasurer 
was . H. HASSINGER, Vice- Pres’t WELLS + Bony ae LEE bows Pres’t ARCHIBALD KEMP, 2d Vice- Pres’t 

, tl > 

‘rical [i NATIONAL-BEN FRANKLIN FIRE INS. CO. 

Bx: OF PITTSBURGH, PA. 


way, $ 5,021,040.53 $ 2,502,743.59 $ 1,000,000.00  $ 1,518,296.84 $ 2,518,296.84 


olden 
treet, 
e in- 





A. H. TRIMBLE, President NEAL BASSETT, Vice-Pres’t 
yr of JOHN KAY, V.-Pres’t A. H. HASSINGER, bitate 5 ee V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 
, Ic” ° 
1 the SUPERIOR FIRE INSURANCE CO. 


, and PITTSBURGH, P 


See $ 4,837,239.59  $ 2,492,228.84 $ 1,000,000. 00 $ 1,345,010.75 $ 2,345,010.75 


brief 


er in | 








" nt E OHN RAY Ve # Sr ar 9 H. HASSINGER, V. os a RS 7. pease’. V.-Pres’t ARCHIBALD REM sa Vii 4 ah 
| CONCORDIA FIRE INSURANCE CO. 
eet F MILWAUKEE, WIS. 
7 $ 5,359,804.52 $ 2,486,092.08 ar 1,000,000.00 $ 1,873,712.44  $ 2,873,712.44 
ster CHARLES L. JACKMAN, President NEAL BASSETT, Vice-Pres’t 
about JOHN KAY, V. -Pres’t A. H. HASSINGER, V. ay * a ge. aaa, V.-Pres’t ARCHIBALD KEMP, 2d V. -Pres’t 
me CAPITAL FIRE INSURANCE CO. 


s that OF CONCORD, N. H 


— $ 666,598.88 - $ 196.08 $ 300,000.00 $ 366,402.80 $ 666,402.80 





fight NEAL BASSETT, Chairman of Board 














clause J. SCOFIELD ROWE, President WM. BURTON, Vice-Pres’t 
po : E. J. DONEGAN, Ist V.-Pres’t & Gen’l Counsel J. C. HEYER, Vice-Pres’t WM. P. STANTON. Vice-Pres’t 
£ se ORGANIZED 1874 
7 « METROPOLITAN CASUALTY INSURANCE CO. 
onipe- 'W YORK, 
oe $15,452,308.70 $10,173.698.43 °S t 900, 000. 00 $ 3,778,610.27 $ 5,278,610.27 
nthe EASTERN DEPARTMENT 
jain i 10 Park Place 
oll Newark, New Jersey: | 
= ee WESTERN DEPARTMENT CANADIAN DEPARTMENT PACIFIC DEPARTMENT 
oi two 844 Rush Street, 461-467 Bay Street, 60 Sansome Street 
bi nee Chicago, Illinois Toronto, Canada San Francisco, California 
; ‘the ales manor <n MASSIE & RENWICK, Limited, W. W. & E. G. POTTER, Managers 
aa H. R. M. SMITH Managers _ Ass’t Manager 
, ola JAMES SMITH FRED. W. SULLIVAN JOHN R. COONEY 
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Tenants Are Moving 
Into 111 John St. 


IS NEW INSURANCE CENTER 





New York State Ins. Dep’t. Occupies 
Whole 15th Floor; Enderly to Have 
Offices There Soon 





Activity recently has been centered 
around the new imposing twenty-seven 
story building at 111 John street, where 
every day insurance offices and organi- 
zations of one sort or another are mov- 
ing into bright and spacious quarters. 
This building, facing John, Cliff and 
Pearl streets, is in reality in virgin ter- 
ritory for insurance offices, but its popu- 
larity has already been achieved. A mag- 
nificent structure, handsomely decorated 
and equipped with up-to-date conve- 
niences of every sort, it will be a big 
center for insurance. 

The New York State Insurance De- 
partment took over the fifteenth floor 
on Wednesday, moving out of its old 
headquarters at 165 Broadway where it 
had been for years. Other tenants al- 
ready established at 111 John street in- 
clude the Eastern Underwriters Inspec- 
tion Bureau, Owens & Phillips, Inc., 
Rollins, Burdick, Hunter Co., White & 
Dart, Inc., and White & Pitcher, Inc., 
Geery, Guthrie & Co., Inc., H. N. Kel- 
sey, and the American General Agen- 
cies, Inc. ; 

Among other insurance companies to 
soon make their headquarters there are 
the Insurance Company of North 
America, the Standard Accident and the 
Southern Surety. 


NAT’L. LIBERTY CHANGES 

Henry W. Brown & Co. in Philadel- 
phia have become agents of the Na- 
tional Liberty group for the city and 
the suburban territory. Alan Bucks has 
become a Philadelphia agent of the 
Baltimore American of the National 
Liberty group. On May 12 the Phila- 
delphia branch office of the National 
Liberty group will open a Sixty-ninth 
street service office under the supervi- 
sion of T. Morgan Williams, special 
agent in Philadelphia and Philadelphia 
suburban territory with William R. 
Brown as assistant manager. Mr. Brown 
resigns from the suburban department 
of the Alliance with which he has been 
connected since 1926. 





W. B. NEAL DEAD AT 72 
W. B. Neal, for more than twenty- 
five years a special agent of the Con- 
necticut Fire in the New England field, 
died recently at his) home in Newton, 
Mass., following a long illness. He was 
seventy-two years of age. From 1898 
until 1925 Mr. Neal was associated with 
the Connecticut, traveling Maine, New 
Hampshire, Massachusetts and Rhode 
Island at various times. He was a mem- 
ber for many years of the New England 
Insurance Exchange and was vice-pres- 
ident in 1919, 
CONVICTED OF ARSON 
Peter Maragopoulos of West Orange, 
N. J., was found guilty on Tuesday of 
second degree arson in a Queens county, 
v. Y., court. He was convicted of 
burning a building on Richmond Hill on 
last August 27. As a second offender 
Maragopoulos faces a sentence of twen- 
ty-five years’ imprisonment. 
Cc. J. DOYLE TO TALK 
C. J. Doyle, associate general’ counsel 
of the National Board of Fire Under- 
writers, will be a speaker at the annual 
convention of the Association of Fire 
Insurance General Agents at Denver, 
Colo., June 4-5. He will speak on “The 
Responsibility of the General Agent to 
His Community.” 


PUBLIC ENTERS GEORGIA 
The Public Fire of Newark has been 
licensed in Georgia. William Hart has 
been appointed general agent there. He 

is also general agent in Alabama. 


M. & M. ON DIVIDEND BASIS 

Directors of the Merchants & Manu- 
facturers of the Corroon & Reynolds 
group declared this week a+ quarterly 
dividend of 5% on the 200,000 shares of 
common stock, payable May 10 to stock- 
holders of record April 30. The proposal 
was approved to amend the charter to 
increase the capital stock to $5,000,000, 
consisting of 200,000 shares of preferred 
stock of the par value of $5 each and 
800,000 shares of common stock of the 
same par value. It was also voted to 
fix the dividend on the said preferred 
stock at 6%; to provide for voting rights 
among the preferred and common stock- 
holders share for share, and to other- 
wise define the rights, priorities, re- 
strictions and qualifications of each class 
of stock. 


“This 


HEINS WITH NAT'L. LIBERTY 

Raymond A. Heins, Philadelphia city 
manager of the Alliance for the last 
three years, has resigned to become cen- 
tral city manager in Philadelphia for the 
National Liberty group of three com- 
panies. He will have charge of a sepa- 
rate local office in the uptown city dis- 
trict. Mr. Heins joined the city staff of 
the Insurance Co. of North America in 
1917, prior to which he had been with 
the Delaware Underwriters and the 
Lumbermens. In 1926 he was appointed 
Philadelphia local manager of the Alli- 
ance. Upon his retirement from this 
position on Tuesday of this week he was 
presented with a handsome platinum 
wrist watch as a token of esteem and 
friendship from the office staff. 


BROOKLYN BROKERS MEET 

The Brooklyn Insurance Brokers’ As- 
sociation met yesterday at the Elks’ 
Club in Brooklyn. Benjamin R. Mowry, 
manager of the Central Bureau in New 
York, told some of his experiences with 
brokers in connection with his work to 
cut down the outstanding amount of 
“free insurance.” 





J. A. MACDONALD DIES 

James A. Macdonald, former president 
of the Queen of America, died last week 
at his home at Flushing, L. I, in his 
eighty-fourth year. He was a former 
associate of Senator Clark of Montana 
in several of the latter’s copper enter- 
prises. For more than forty years he 
was connected with the United Verde 
Copper Co. as president and vice-presi- 
dent under Mr. Clark. 











1s what Hurts” 


The President of a large industrial corporation is speaking to 
an insurance solicitor: “We had just completed a new unit of 
our plant. Anticipating a substantial increase in Capacity, we 


This concern should 
have had Use and Occu- 
pancy (Business Inter- 
ruption) Insurance. It is 
vital to every going bus- 
iness and our field men 
and departmental offi- 


ces are equipped to give 


agents prompt and ef- 
fective cooperation 
in all problems in- 
volving this and other 
so-called side lines. 


had put on an intensive selling campaign which 
produced $47,265 in new business. Then the 
new factory building burned and we have lost 
this business because our customers can’t wait 
for us to rebuild. Yes, we had fire insurance 
but that covers only part of the loss.” 


FIREMAN’S FUND 
HOME FIRE AND MARINE 
OCCIDENTAL .« 


pre Rr AUTOMOBILE AND MARINE * SAN FRANCISCO © NEWYORK ¢ BOSTON ¢ CHICAGO * ATLANTA 
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Illinois Investigation 
Plan Now Seems Dead 


DEFECTS ARE BEING REMEDIED 








C, J. Doyle Persuades House Insurance 
Committee No Needs Exist For 
Contemplated Probe 





An appeal to members of the Illinois 
House insurance committee not to place 
the burdens of an investigation and re- 
codification of the insurance laws upon 
the Insurance Department at this time, 
when the chaotic conditions created by 
the last administration are being cleared 
up, was made by C. J. Doyle, special 
counsel for the department and associ- 
ate general counsel for the National 
Board of Fire Underwriters, during a 
hearing at Springfield on House Bill 587. 

So effective was Mr. Doyle’s argu- 
ments against the wisdom of an inquiry 
as called for in the bill, that Represen- 
tative Frank A. McCarthy, sponsor of 
the measure, requested postponement of 
consideration. The only proponent of the 
investigation movement besides the 
bill’s sponsor was Claude O. Pike, re- 
porter for the Chicago’ “Daily News,” 
who recently published a series of ar- 
tides on insurance department conditions 
under the administration of H. U. Bailey 
of Princeton, III. 

Representative McCarthy speaking for 
his bill called attention to the large 
number of Illinois insurance companies 
placed in receivership in the last few 
‘years, indicating a need for strengthen- 
ing the laws pertaining to organization 
and operation of insurance companies. 

Replying, Mr. Doyle pointed out that 
the insurance department of Illinois now 
under the supervision of Leo H. Lowe, 
as director of trade and commerce,’ has 
never been better managed, and the 
remedy of conditions which the proposed 
commission would consider is being ef- 
fected now by the House insurance com- 
mittee in its approval of department 
measures designed to correct these evils 
and mismanagement. He added_ that 

F more remedial insurance legislation has 
been approved by the committee so far 
this season than was enacted in the past 
ten years. 





KURTH HEADS FRANKLIN 

Wilfred Kurth, new president of the 
Home Insurance Co., has also been 
elected president of the Franklin Fire 
of Philadelphia, a member of the Home 
group. Charles L. Tyner was elected 
chairman of the board of directors and 
the resignation of Vice-President C. A. 
Ludlum was accepted. The officers of 
the company say that the entire 40,000 
shares of new stock offered to the stock- 
holders at $200 a share, par being $25, 
had been subscribed. This will give the 
Franklin $2,500,000 capital, nearly $21,- 
000,000 of assets and over $10,500,000 of 
net surplus. 


















ASSOCIATED F. & M. AGENTS 
Corroon & Reynolds, Inc., are now 
general agents of the Associated Fire & 
Marine of San Francisco, for fire and 
allied lines in New York, New Jersey 
and Pennsylvania. The Associated has 
lust been licensed in New York and 
shows total assets of $1,500,000. The 
orroon & Reynolds agency deal with 
the Associated has a co-operative fea- 
‘ure, as the company is operated on the 
Pacific Coast under the management of 
the American Associated Agency, which 
's also Pacific Coast general agent for 
the American Equitable and the Repub- 
le Fire of Pittsburgh, two of the Cor- 
toon & Reynolds companies. 


DUBUQUE F. & M. EXPANDS 
The Dubuque Fire & Marine of Du- 
uque, Iowa, has added automobile in- 
Sirance to its writings. The new de- 
Dartment will be under the supervision 

. L. Jones, with present operations 
onfined to three states, Iowa, Illinois 
ind Wisconsin. Other territories will be 
idded later, 
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YTHOLOGICAL RULER of the 
sea, this old trouble-maker travels in masquerade. You 
can not be quite sure whether he is your friend or your 
enemy. One minute he breezes with gentle but firm 
zephyrs a four master bravely on its course. And in the 
next he is riling up Old 


Devil Sea, allowing I HE Local Agent bas 
: grown to look with appreben- 
sailormen barely to es- sion upon a Company that 


tele diate Bi pats him on the shoulder one 
cape with their lives. minute, and then kicks up 


= : choppy weather and gives him 
His is a domain of short shrift in the next. 


treachery, of uncertain 
. depths, and - capacity ;* seas of the Insur- 








ance Business are not always 

for calm and storm calm and unruffled. Storms 

: in fell swoo appear unexpectedly on the 

alike a P horizon. It is then that the 

of his three pronged Local Agent expects, and should 

: receive, the most intelligent and 
trident. constructive support. 
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Credit Insurance 
(Continued from Page 21) 


not be estimated the rule is that the 
company pays 25% of the balance out- 
standing at the end of six months, an 
additional 25% at the end of a further 
six months’ period, and the remaining 
50% at the end of a further period of 
twelve months. It is important to note 
that German insurance companies are 
not required to pay claims if the ex- 
ported merchandise is rejected by a cus- 
tomer who is not insolvent. 
Entire Amount Not Insured 

As in England, the German companies 
do not insure the entire amount of the 
tredit transaction. In the individual pol- 
icy the exporter until very recently bore 
the first loss of one-third of the invoice 
amount and could not insure this risk 
with any other insurance company. The 
exporter’s share of the risk has recently 
been changed. He now may insure up 
to 8714% of the invoice; that is, he must 
bear, as one part of his own share of 
the risk, 12%% of the invoice amount. 
In addition to this, he is now required 
to bear from 20 to 331/3% of the loss 
in case a loss occurs. In applying these 
percentages the exporter’s share as a 
whole may not, however, exceed 50% of 
the invoice amount, and in case of the 
catastrophe risk it may not exceed 
331/3% of the invoiced value of the ex- 
ported merchandise. 

The German companies do not insure 
individual export transactions for less 
than four and one-half months, subject 
to the exception that d/p sales may be 
insured for two and one-half months. 
Extensions are granted for additional pe- 
riods of three months up to a maximum 
of twelve and one-half months. 

The standard premium amounts to 
11/3% for four and one-half months and 
2/9%. for each additional month. Ex- 
cept in case of d/p sales, however, the 
premiums are based on the full invoice 
amount of the transaction, although the 
insurance policy formerly covered but 
two-thirds of the invoice amount and 
now compels the exporters to share 
heavily in the net losses that may oc- 
cur. The exporter is also required to 
remit small additional amounts to cover 
the expense of obtaining credit informa- 
tion and he must pay a small tax on the 
insurance policy. In case of d/p trans- 
actions, the standard premium is based 
upon 30% of the invoice amount for a 
period of two and one-half months. 

In France both particular shipment 
and collective or lump sum credit insur- 
ance policies are also issued. The gener- 
al principles adhered to are that the ex- 
porter retains a share of each risk, the 
general maximum insurable being 75% 
of the risk; that the insurance is solely 
against the insolvency of the customers; 
that payments are not made until the 
amount of the loss is ascertained; and 
that the validity of the policy depends 
upon the absolute good faith of the ex- 
porter and the delivery by him of all 
pertinent information in his possession. 





SEEK WEST VA. INJUNCTION 

Arguments will be presented tomor- 
row in the United States District Court 
at Charleston, W. Va., on an application 
for an injunction filed by counsel for 
the West Virginia Uniformity Associa- 
tion to restrain Insurance Commissioner 
Edgar C. Lawson from interfering with 
the execution of contracts between mem- 
ber companies of the association and 
their agents. The action comes up on 
a petition of the Aetna Fire and ahout 
135 other companies. If the injunction 
is granted. the fight will be carried up 
through the United States’ courts, and 
if it isn’t, the case will be taken into 
the state courts by the state attorney 
general. 





BARBER & BALDWIN MOVE 
Barber & Baldwin, aeronautical un- 
derwriters. headed by Horatio Barber, 


are now located in the Chanin build- 
ing, at 42nd street and Lexington ave- 
nue, New York. 


$2,000,000 Corporation 


(Continued from Page 1) 
the movies began to be a factor in Hol- 
lywood Mr. Behrendt was on the job and 
began to get coverage for them at a 
time when it was not easy to write mo- 
tion picture clients. Projection booths 
were not perfect and the underwriters 
did not like the careless way in which 
things at the time were done. As the 
business became more heavily capital- 
ized and plants improved the insurance 
cover rose in volume and Mr. Behrendt 
got his share of the business. He did 
his share in persuading movie people 
of the necessity of improved fire protec- 
tion. Many of the greatest stars are his 
personal friends. 
Career of New Yorkers 

Arthur W. Stebbins is another inter- 
esting character in the business. Once 
he was an amateur boxer in New York. 
He made friends quickly and when he 
went into the insurance business these 
friends counted. He has written some of 
the largest life policies on important 
persons in the motion picture world. 
They include Joseph M. Schenck, who 
carries $4,000,000, and Jesse Lasky, carry- 
ing more than $2,000,000. He has written 
a million each on the lives of such stars 
as Charles Chaplin, Douglas Fairbanks, 
Constance Talmadge, Gloria Swanson 
and Mary Pickford. 

The first insurance agency with which 
he worked was Gold & Lockwood in 
the Bible House Building where he was 
an endorsement clerk and then a policy 
writer. He became an assistant placer 
with another firm at $14 a week. He 
then became associated with Reuben 
Samuels, Inc., and in February, 1924, 
formed his own brokerage office. Sev- 
eral years ago he wrote the Warner 
Bros. Picture Co. (Vitaphone). ; 

Leterman & Gates merged with Ar- 
thur Stebbins in March, 1928, and the 
offices of Stebbins, Leterman & Gates 
are in the Loew State Building on 
Broadway near Forty-second street. 
Among the lines which Leterman & 
Gates handled were the various proper- 
ties of A. E. Lefcourt who owns many 
mercantile buildings in this city. Mr. 










JOHN HANCOCK SERIES 


Life Conservation Service 


JOHN HANCOCK MUTUAL. | 
LIFE INSURANCE COMPANY | 


Early Discovery means Early Recovery 
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Leterman had had experience with both 
Reuben Samuels and Arthur Stebbins & 
Co. when he decided to go into business 
with Albert N. Gates, who was a tech- 
nical insurance man of much experience, 


The National Tuberculosis Association is again 
calling attention to the vital importance of early 
diagnosis in the early cure of tuberculosis. 


The John Hancock Mutual Life Insurance Company, 
wishing to co-operate in this campaign, joins in focus- 
ing attention upon this idea. 

information about the early discovery of 
tuberculosis, the prevention and cure of the disease, 
write the National Tuberculosis Association, — 
Seventh Avenue, New York. 


For further information, send for our new booklet 
on the subject,—“ Three Portraits,—Is One YOURS?” 
Free copies will be mailed on request. 


INQUIRY BUREAU 


cme 
LiFe INSURANCE COMPANY 
ar BOSTON. MASSACHUSETTS 


197 Clarendon St., Boston, Mass. 


OVER SIXTY-FIVE YEARS IN BUSINESS-——— 


Address— 





starting with Crum & Forster and then 
becoming manager for Frank B. Hall ¢ 
Co. Gates was the inside man of Leter- 
man & Gates and Leterman was the 
man on the street. 








175 West Jackson Blvd. 
Chicago 
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snk 
British Dominions 
Insurance Company Limited 


149 William Street 


Underwriting Service Throughout The United States 


WESTERN DEPARTMENT PACIFIC ton DEPARTMENT 





of Bondow, England 


It believes in maintaining the splendid traditions of the old English fire insurance 
companies in this country for the prompt payment of losses, be they small or large. 


It believes in modern present day underwriting methods and ideas. 
It believes in the local agent and considers him the bulwark of the business. 
And it practices what it believes in. 


FRED S. JAMES & CO. 


United States Managers 


Star 


New York, N. Y. 


Sansome Street 
San Francisco 
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alteration and repair of buildings, 
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Suggested Ordinance to Safeguard 
Buildings in Course of Construction 


National Board of Fire Underwriters Acts to Assist Communities to 
Reduce Dangerous Fire Hazards on Building Operations 


{he committee on construction of 
buildings of the National Board of Fire 
Underwriters, of which Victor Koth is 
chairman and Clinton T. Bisseil asso- 
ciate consulting engineer, has prepared 
the text for a suggested ordinance pro- 
viding safeguards against fire hazards 
during the construction of buildings 
which is being recommended to munic- 
ipalities for enactment. The ordinance 
was prepared as a result of the large 
number of fires in the last few months 
in buildings not completed. 

The National Board committee sug- 
gests a penalty clause in keeping with 
local practice and also suggests that law- 
ful building operations in progress at the 
time of the adoption of the ordinance 
by a community, or for which permits 
were issued within six months prior to 
its adoption, be exempted from its re- 
quirements; but, that as affecting build- 
ing operations for which permits are is- 
sued thereafter, its provisions be made 
effective immediately upon adoption. 

Following is the complete text of this 
new model ordinance: 

1. General—The provisions of this 
ordinance shall apply to the erection, 
for 
the purpose of guarding against fire 
during the prosecution of the work and 
until its completion including the instal- 
lation in operative condition of such 
safeguards as are otherwise required for 
completed buildings. 

2. Scaffolds—Exterior scaffolds which 
extend wholly or in part more than 
seventy-five feet above grade, and in- 
terior scaffolds which are more than 
thirty-five feet high, or which are more 
than twelve: feet high and whose bulk 
exceeds thirty-six thousand cubic feet, 
shall hi ive the supporting framework of 
steel or iron; the “bulk” being the cubic 
space within the outermost lines of sup- 
ports extending from the footings of the 
supports to the topmost working plat- 


e form level. 


3. Exterior Hoists. Temporary con- 
struction hoists on the exterior of 
buildings extending more than seventy- 
five fect above grade shall, except for 
floor planking at the discharging levels, 
be constructed entirely of steel or iron. 


If enclosed, only incombustible material 
shall |. used for that purpose. 

Interior Hoists 
4 terior Hoists—Temporary con- 
wee 


struction hoists on the interior of build- 
ings, extending wholly or in part more 
than seventy-five feet above the grade 
floor if enclosed, shall have such en- 
closures made of incombustible material. 

5. Hoisting Machinery—When the 
hoisting machinery, including boilers, is 
placed within the building or within ten 
feet of any part of the building, only 
incombustible materials shall be used in 
the construction of enclosures that may 
be required or provided. 

6. Elevators—When a building is to 
be equipped with one or more elevators, 
at least one of such elevators shall be 
installed, in a fireproof shaft, as soon as 
construction conditions permit, shall be 
equipped for passenger service in con- 
formance with law or ordinance, and 
shall be maintained in operative condi- 
tion and ready for service at all times, 
in charge of a competent operator. 

When an existing building having ele- 
vator service is undergoing alterations or 
repairs, at least one of the elevators shall 
be maintained in service, in charge of a 
competent operator, until the comple- 
tion of the alterations or repairs. 

7. Temporary Stairs—When the con- 
struction of a building has progressed to 
a height exceeding sixty feet above 
grade, or when a_ building exceeding 
sixty feet in height is undergoing altera- 
tions or repairs, unless one or more 
permanent stairways have been installed, 
at least one temporary stairway shall be 
provided, continued in height as rapidly 
as the work progresses to the highest 
floor that has been installed, and main- 
tained in serviceable condition until a 
permanent stairway has been completed. 

Fireproofing 

8. Fireproofing—In every building of 
steel frame construction, the columns in 
all stories below and above grade, to 
a point at least thirty feet above grade 
shall be fireproofed as required by law 
or ordinance before any part of the con- 
struction is erected or maintained in ex- 
cess of sixty feet above grade. Until 
such fireproofing has been provided no 
part of the building shall be used for 
the storage of combustible material. 

9. Removal of Forms.—In every build- 
ing of reinforced concrete construction, 
forms of combustible material shall be 
removed as soon as conditions will per- 
mit. No part of such building shall be 
used for the storage of combustible ma- 





agents. 





NEWARK FIRE INSURANCE COMPANY 
Newark, N. J. 


Incorporated 1811 


A Company with a continuous 
and unblemished record of over 
a Century in protecting the 
interests of policyholders and 
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Represented 





terials until the forms have been 
moved. 

10. Storage of Material—Materials 
stored within the building or within ten 
feet of the building which require cov- 
ering shall be protected by incombust- 
ible material. 

11. Standpipes—In all buildings in 
which standpipes are required by law or 
ordinance, such standpipes shall be in- 
stalfed as the construction progresses, 
in such a manner that they are always 
ready for fire department use to the 
topmost floor construction that has been 
installed. Such standpipes shall be pro- 
vided with a fire department connection 
on the outside of the building at the 
street level, and with one outlet at each 
floor. All outlets, connections and fit- 
tings shall be designed to fit the fire 
department equipment. 

12. Fire Extinguishers—In every 
building operation wherever a tool house, 
storeroom or other shanty is placed, or 
a room or space is used for storage, 
dressing room or workshop, at least one 
approved portable chemical extinguisher 
of non-freezing type or protected 
against freezing, shall be provided and 
maintained in an accessible location. 

13. Access to Fire Extinguishing 
Equipment.—During building operations, 
free access from the street to fire hy- 


(Continued on Page 37) 
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FRANK L. BROKAW & CO 
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Frank L. Brokaw Walter jf. Nichols 
Howard C. Hill Stockton Cranmer 
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Charles W. Higley, President 


HOME OFFICE 
Hanover Building 
34 Pine St., 
New York City 
Howie, Jarvis & Wright, Inc., 
General Agents 
Metropolitan District 
| 99 John Street, New York 
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Che Standard Fire Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 


W. M. CROZER, Secretary 

















Royal Exchange Assurance 
THE STATE ASSURANCE CO. Ltd. 
PROVIDENT FIRE INS. CO. 


New Hampshire Corporation) 
CAR & GENERAL INS. CORP., Ltd. 


The First Company Organized to Insure Autemobiles 
95 Maiden Lane, New York 
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OVER A HALF CENTURY IN THE UNITED STATES 


U. S. BRANCH 
150 William Street New York City 
John H. Packard, United States Manager 
Everett W. Nourse, Assistant Manager 
C. D. Sheffe, Assistant Manager 


PON every milestone of LONDON ASSURANCE 

history covering more than two centuries has been 
stamped utmost fairness toward agent, policyholder and 
competitor. 


It believes in high ideals in business and has given this 
heritage to the MANHATTAN FIRE AND MARINE. 


An agent of the LONDON ASSURANCE or the 
MANHATTAN FIRE AND MARINE is to be con- 
gratulated because in the minds of those of good judgment 
in the insurance world, character and the LONDON 
ASSURANCE are so closely identified as practically to 
be synonymous terms. 





The Manhattan Fire and Marine Insurance Co. 


150 WILLIAM STREET NEW YORK CITY 


John H. Packard, President 
Everett W. Nourse, Vice-President 
Frederick A. Johnston, Secretary 


J. M. Mendell, Vice-President 
C. D. Sheffe, Asst. Secretary 
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Insurable Property Interest 


By C. D. McVAY 


General Counsel, Ohio Farmers 


It may be generally stated that anyone 
who has a direct interest in and who 
would sustain a direct financial loss from 
the damage or destruction of property 
has an insurable interest therein. This 
may arise out of ownership, legal or 
equitable. A person may be legally liable 
to preserve property in his possession. 
He may have a lien thereon. He may 
have a limited interest therein, either by 
way of part ownership or an interest in 
the whole for a limited time. 

Thus a mortgagor has an insurable in- 
terest in property to its full insurable 
value. A mortgagee has an insurable in- 
terest to the extent of his mortgage lien. 
A vendee in possession, or obligated to 
pay the purchase price, a bailee in pos- 
session, a warehouse man, a commis- 
sion merchant, a carrier, an agent, an 
executor or administrator may sustain 
such relationship to property as will sup- 
port a contract of insurance. 

McCarney vs. Newark Fire 

In the case of McCarney vs. Newark 
Fire Insurance Co. et al decided by the 
Court of Appeals of the state of New 
York on January 10, 1928, the doctrine 
of indemnity formed the basis of a de- 
cision which has been widely studied. 

In this case the plaintiff was the ven- 
dee of certain real estate purchased in 
1919 from a brewing company for $8,- 
000.00. Seven large buildings, designed 
for the manufacture of malt, stood upon 
the premises. Owing to national pro- 
hibition its manufacture was discontin- 
ued in 1918, and thereafter the build- 
ings ceased to be employed for any use- 
ful purpose. In January, 1920, policies 
of insurance insuring the vendee and 
vendor against loss py fire were taken 
out in the aggregate sum of $42,750.00. 

Thereafter the buildings were de- 
stroyed by fire. Proofs were made in 
which the buildings were valued at ap- 
proximately $60,000.00 and claim made 
for the total amount of insurance. An 
action was brought against one company 
for refusal to pay. The following ques- 
tion was submitted to the jury. ‘What 
was the intrinsic or depreciated structu- 
tal value of the buildings burned?” The 
jury returned a verdict specifying the 
value to have been $55,000.00. The lower 
court would not permit proof of an af- 
fidavit made by the plaintiff and filed 
with the local Board of Assessors where- 
init had been stated that the property 
had no value except for the production 
oe = had ceased and that the 

mers would accept the sum of $15,- 

000.00 for the property, and tg 

est offer which had been received was 
$6,000.00, and other evidence tending to 

Prove that the property had a relatively 
Ow market value. 

; Charge to the Jury 

_It is reported the court charged the 
jury: “Your answer shall not be the 
market value, shall not be the sum that 
the buildings would sell for, but what it 
would cost to build them—what it would 
Cost to build the structures, less depre- 
Cation proven in the case.” It was 
charged that the fact that the buildings 
— no longer be used for manufac- 
it of malt and the fact that they 

ould not be employed for any useful 
> aa were wholly immaterial and that 

’ € value was to be measured by the 

ost of replacement less deductions for 

Physical deterioration. 

a Court of Appeals quoting the ac- 
ai cash value clause heretofore set out 


fea, We cannot agree with the de- 
. ant that, under this clause, the mar- 
" 


alue of the buildings destroyed was 
exclusive measure of the plaintiff’s 
.. If ‘actual cash value’ were 
he ae with ‘market value’ the 

to have force, 


lo 


in parentheses, 
Would r 


subtracted.” 


“ ” court is of the opinion that the 
Tds “actual cash value” have a broader 


equire depreciation to be twice 


significance than “market value.” Other- 
wise property for which there was no 
market would not be insurable. In the 
case of articles of commerce having a 
market value the measure of damages 
through conversion or breach of contract 
is governed by the prevailing market 
price. The reason is that the loser may 
enter the market and with the sum 
awarded replace the article lost with a 
substitute identical in kind and quality 
thereby accomplishing complete indem- 
nity. 
No Established Markets 

There cannot be an established market 
value for any articles of property. And 
the court was of the opinion that the 
buildings involved in the case before it 
had no market value in the strict sense. 

On the other hand, the court says: 
“We do not agree with the plaintiff, that 
under the standard clause, the sole meas- 
ure of damage was cost of reproduction 
less physical depreciation,” and says that 
the fact that the policy provides for the 
recovery of actual cash value to be ascer- 
tained with proper deductions for de- 
preciation does not restrict the field of 
investigation to such cost or provide that, 
with depreciation, it shall constitute an 
exclusive measure of recovery. The court 
construes the contract to insure to the 
extent of the actual cash value to mean 
that the insurer does insure to the limit 
of actual value and in determining what 
will furnish complete indemnity refer- 
ence may be had to every fact and cir- 
cumstance including the cost and cost 
of reproduction, the opinions upon value 
of qualified witnesses, the declarations 
against interest which may have been 
made by the insured, the gainful uses to 
which the building might have been put, 
as well as any other facts tending to 
throw light on the subject. 

It is said in this case “The word de- 
preciation means. by derivation and com- 
mon usage, a fall in value; reduction of 
worth. It includes obsolescence. * * * 
An obsolete thing is a thing no longer in 
use.” And the court concludes: “It is 
a self evident proposition that manufac- 
turing buildings peculiarly adapted to the 
manufacture of malt must have depreci- 
ated in value when malt may no longer 
be manufactured; that buildings, useful 
only for manufacturing purposes, have 
lost value when they are no longer used 
or usable for such purpose.” 

Fundamental Principle 


While the court is interpreting the 
contract of insurance and discussing va- 
rious rules for determining damages the 
fundamental principle inherent in the 
decision and forming the basis thereof 
in the language of the court is that: “In- 
demnity is the basis and foundation of 
all insurance law.” . 

In Ohio and in some other states there 
is a legislative enactment which provides 
that a person, company or association in- 
suring any building or structure against 
loss or damage bv fire or lightning, bv 
renewal of a policy, shall cause such 
building or structure to be examined by 
his or its agent. and a full description 
thereof to be made and its insurable value 
fixed, bv him. In the absence of any 
change increasing the risk without the 
consent of the insurers, and also of in- 
tentional fraud on the part of the in- 
sured, in case of total loss. the whole 
amount mentioned in the policy or re- 
newal upon which the insurer received a 
premium, shall be paid. 

In other words, before the loss has oc- 
curred this statute determines the 
amount of loss in the event that the 
building is destroyed. 

As the standard policies insuring dwel- 
ling and mercantile risks in this general 
territory provide by endorsement a per- 
mission for other insurance. thereby 
abrogating the clause in the policy which 


(Continued on Page 37) 














REINSURANCE 
FIRE AND CASUALTY 


ROSSIA INSURANCE COMPANY 
America 


of 


THE FIRE REASSURANCE COMPANY 
of New York 


AMERICAN RESERVE INSURANCE COMPANY 
of New York 


| LINCOLN FIRE INSURANCE COMPANY 
of New York 


THE FIRST REINSURANCE COMPANY 


of Hartford 
115 Broad Street Hartford, Cenn. 


























SAN FRANCISCO 
RICHMOND 


MARSH & McLENNAN 
INSURANCE 
FIRE LIABILITY MARINE 


164 W. Jackson Boulevard, Chicago. 











NEW YORK 
MINNEAPOLIS 





























LONDON SEATTLE MONTREAL 
WINNIPEG DETROIT DULUTH 
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$42,729,318.71 
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$204,088,888.03 


HOME OFFICE 


ONE LIBERTY STREET, NEW YORK CITY 


WESTERN DEPARTMENT 
310 South Michigan Avenue, Chicago, Ill. 
CG. R. STREET, Vice-President 
PACIFIC DEPARTMENT 
233 Sansome Street, San Francisco, Cal. 
CLIFFORD CONLY, Manager. 
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ASSETS LIABILITIES 
Bonds and Mortgages $ 151,234.90 + eeeneee $ 7,000,000.00 
U.S. Liberty Bonds 505,000.00 1 37 .252.917.34 
Government, City, Railroad and ripen ecercerie 
other Bonds and Stocks 86,471,541.50 Reinsurance Reserve 24,332,695.62 
Cash in Banks and Office 3,471,419.30 Losses in Course of Adjustment...... 10,300,032.00 


Premiums in Course of Collection.... 7,356,287.74 


Commission and other Items............ 7,800,000.00 














Interest Accrued 225,533.04 hie 
Rijemurinre Rasweeble on’ eld Reserve for Taxes and Depreciation 11,505,000.00 
Losses 9,628.96 
| 98,190,644.96 $98,190,644.96 
SURPLUS TO POLICY HOLDERS. - - ---- $44,252,917.34 


Losses settled and paid since organization over $242,000,000 Losses settled and paid 1928 . . $17,030,337.70 


ISSUES POLICIES AGAINST 


Fire, Marine, Tornado, . Earthquake, Flood, Hail, Explosion, Riot and Civil Commotion, 
Sprinkler Leakage, Inland Marine Transportation, Parcel Post, Automobile, 


Aviation Insurance 


Agents in Canada, Manila, Shanghai, London and Principal European Cities 








E. C. Jameson, President 
Lyman Candee, Vice-President A. H. Witthohn, Secretary 
W. H. Paulison, Vice-President A. G. Cassin, Secretary 
J. H. Mulvehill, Vice-Pres. and Secy. J. L. Hahn, Assistant Secretary 
J. D. Lester, Vice-President Scott Coleman, Assistant Secretary 








Progress since Consolidation in 1899 





























Assets Reserves Surplus 
Dec. 31, 1899 $529,282.59 $66,832.54 $3,038.94 
Dec. 31, 1910 5,255,362.12 1,936,224.86 2,365,363.37 
Dec. 31, 1920 42,765,374.55 16,593,764.16 11,361,311.89 
Dec. 31, 1925 67,922,096.58 20,265,572.73 24,161,943.85 
Dec. 31, 1927 80,193,738.67 21,794,727.64 29,514,599.03 
Ny See I iiitiictnsehccianceabiaciciitinniiesssian 98,190,644.96 24,332,695.62 37,252,917.34 
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Underwriters’ Aids to Agents 


Home Office Department Head Often In A Position To Render 
Help To Agents On Moral Hazard, Classifications And 
Other Factors In Automobile Underwriting 


Local agents have read at times in 
the insurance press about what home 
office underwriters expect from them in 
the way of assistance in investigating 
and accepting risks, and in other ways 
beins of more assistance to their com- 
panics than merely selling new or addi- 
tional policies. The agent has the right 
to learn in what ways the home office 
underwriter can co-operate with him in 
his problems and along this line J. M. 
Hoyt, of the head office automobile de- 


partment of the Fireman’s Fund, has 
expressed himself on the teamwork 
necessary between underwriter and 


agent in solving automobile insurance 
problems in a recent issue of the Fire- 
man’s Fund “Record.” It says in part: 

Someone has said that the basis of 
all underwriting is “Common Sense.” To 
be a successful automobile underwriter, 
therefore, one should not only have a 
thorough knowledge of the history and 
mechanics of the various types and 
makes of automobiles as well as the rules 
and rates applying thereto, but should 
in addition be possessed of a liberal 
amount of that indefinable quality, 
known as “common sense.” 

However, despite these requirements, 
doubtless occasions arise when agents 
feel that the underwriter exhibits every- 
thing except the essential element re- 
ferred to. 

Each Needs the Other 


Such a condition is unfortunate from 
every viewpoint; first, because it leads 
the agent to think that the underwriter’s 
attitude toward him is one of antag- 
onism, and second, it robs the under- 
writer of the opportunity of being of 
service to the agent in meeting his 
problems. 

The agent being on the ground and 
knowing his clients and their automo- 
biles intimately, has; to this extent at 
least, the advantage of the underwriter. 

The underwriter on the other hand, 
by virtue of his position and the pos- 
sibilities it offers of gaining a correct 
perspective of the business as a whole, 
and keeping in close touch with the va- 
tious phases of it, to say nothing of 
the opportunity it affords of obtaining 
confidential information not readily 
available to the public, can render the 
agent a service, the advantage of which 
is not always appreciated and often over- 
looked 

It is not to be expected that an agent, 


unless he has a large, well established 
ofice with competent underwriters of 
his own, can have at his finger-tips all 
of the finer points of the business which 
so oiten represent the difference be- 
tween success and failure in the keen 
competition he is called upon to meet. 


Home Office Aids on Moral Hazard 


While in times of plenty the moral 


haza:d does not play the same important 
part it does when times are hard, still 
it is ever present, and constant vigilance 
is required if risks of this character are 
to be avoided. There are risks with an 
entire absence of moral hazard which, 
nevertheless, on account of ioss fre- 
quency, have demonstrated their unde- 
Strability from an insurance standpoint. 
It is here the underwriter can be of 
Value to the agent, as usually he is in a 
Position to determine the acceptability of 
a particular risk without resorting to the 
More costly expedient of establishing 
this fact by experience. 


While the rules for the orderly clas- 
Sification and rating of business repre- 
Sent an immense amount of thought and 
labor, and are designed to meet the re- 
quirements with the majority of risks, 
still there are border line cases con- 

Stantly coming up which require the ex- 
Pert attention of the underwriter if the 
assured is to receive the maximum of 
Protection at a minimum of expense. 

leets of automobiles on account of 


the comparatively large premiums in- 
volved, are a constant source of worry 
to the agent until the policies have been 
delivered to the assured and _ safely 
tucked away in his safe or vault. The 
experienced handling by a competent 
underwriter will avoid much of this 
stress, insure proper protection to the 
assured, and be of great assistance to 
the agent. 

The small and generally irresponsible 
companies which make their appeal 
largely on the basis of cut-rates, seem 
always to be with us. Agents are often 
sorely put to meet their competition, as 
many assureds find it difficult to dis- 
tinguish between insurance of the real 
and spurious kind. Here: again the 
underwriter can render the agent valu- 
able assistance by providing him with 
information concerning the history, re- 
sponsibility, and business methods of 
such competitors thus enabling him to 
retain business which might otherwise 
be lost. 

The fitting of the proper form of pol- 
icy to an automobile dealer’s needs 
would seem to be an easy matter, never- 
theless, many agents find it difficult to 
determine this point. The advice of the 
underwriter will insure the proper 
choice. 





EMPIRE FIRE REPORT 


In its first annual statement since 
starting business April 2, 1928, the Em- 
pire Fire of New York reports total 
receipts of $1,140,157, as of December 
31, 1928, including initial capital and 
surplus of $1,000,000. Total disburse- 
ments were $1,101,309, of which securi- 
ties and investments acquired were 
$966,936. Deduction of losses paid and 
expenses, including equipment, left a bal- 
ance in banks of $38,848. In the nine 
months of operation last year, gross pre- 
mium volume was $282,000. The volume 
for 1929 is estimated at $600,000. Net pre- 
miums collected, less returns and re- 
insurance but without premiums out- 
standing from agents, amounted to $89,- 
534, gains on sales of securities were 
$23,002 and interest and dividend re- 
ceived $27,621. 


POLAND COMPULSORY COVER 

By decree of the secretary of the 
treasury, fire insurance of agricultural 
material, furniture and fixtures, cattle 
and hail insurance has been made com- 
pulsory in Poland. The cover is to be 
taken in public fire insurance institu- 
tions. 





Insurable Interest 


(Continued from Page’ 35) 
makes.it void.in the event that other in- 
surance is taken out by the owner with- 
out the consent of the insurance com- 
pany, instances are numerous, both in 
the case of buildings and of personal 
property, where policies have been pro- 
cured and have been issued for amounts 
greatly in excess of the actual cash 
value of the property insured. 

The principle of indemnity is applicable 
and the actual cash value clause of the 
policy is enforceable in, the.case of per- 
sonal property, though not enforceable in 
the case of buildings except in the event 
that the loss is partial. While these 


clauses and principles are enforceable in ° 


the case of personal property it is néf 


too much to say that in the event of total 


loss the principle is not always fully ef- 
fective. 

We have seen that the doctrine of in- 
demnity is sound both from a standpoint 
of public policy and exact justice. If it 


is to be effective, however, in this state 
and in those states having a valued pol- 
icy law similar to that of the state of 
Ohio, either the use of the endorsement 
“other insurance permitted” 


should be, 


. 


if not altogether abandoned, at least lim- 
ited to policies insuring personal prop- 
erty, or some substitute or amendment 
to the valued policy law should be en- 
acted by the legislature which would 
preserve the common law doctrine of 
indemnity while at the same time giv- 
ing to the insuring public the protec- 
tion to which it is entitled. 

It is advisable in the analysis of the 
risk where several distinct insurable in- 
terests are involved to know what inter- 
ests are protected and in what way. 
Over insurance works not only a hard- 
ship upon insurance companies but an 
inequality among people having prop- 
erty to insure. 

The Eastern Underwriter is indebted to The 
Ohio Farmers publication, “The Broadcaster,” 
for this story. 





+ e e 
Building Ordinance 
(Continued from Page 33) 
drants, and to outside connections for 
standpipes, sprinklers or other fire ex- 
tinguishing equipments, whether perma- 
nent or temporary, shall be provided and 
maintained at all times. No material or 
construction equipment shall be placed 
within five feet of such hydrant or con- 
nection, nor between it and the center 

line of the street. 

14. Heating Apparatus—The perma- 
nent heating equipment shall be in- 
stalled and put in operation as soon as 
practicable. 

Use of Salamanders 

16. . Salamanders.—When salamanders 
or other temporary heating devices are 
used, if a temporary heating plant is im- 
practicable and until a permanent heat- 
ing plant is installed, they shall not be 
set on combustible flooring or platforms 
unless thoroughly insulated therefrom 
by a bed of sand or cold ashes not less 
than four inches thick, or by other effi- 
cient protection, extending at least two 
feet horizontally beyond such devices on 
all sides. The legs of such devices shall 
rest on the insulation and shall not ex- 
tend through it. 

Such devices shall be so located that 
there is a clearance of not less than six 
feet above nor less than two feet six 
inches on all sides, between such device 
and unprotected woodwork or combust- 
ible material, equipment or construction. 
Nor shall such devices be placed within 
ten feet in any direction of.tarpaulins or 
canvas covers. 

They shall be of a substantial type 
with protective screen covers, and shall 
be under constant attendance of a com- 
petent man on each floor, so long as 
they are in use. 

16. Electrical 


Equipment.—All  elec- 
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tric wiring, apparatus or equipment for 
light, heat or power purposes shall be 
installed, so far as practicable, in ac- 
cordance with the National Electrical 
Code. Only approved devices and 
equipment shall be used. 

17. Watchman.—At least one compe- 
tent watchman shall be kept on duty 
at all times when no work of construc- 
tion, alteration or repair is actually going 
on. 


A thorough inspection of the entire 
building shall be made at:the close of 
each day’s work by someone designated 
and instructed for that. purpose who 
shall report conditions to the watchman 
on duty. 


18. Disposal of Waste—Waste ma- 
terial and rubbish shall not be stored nor 
allowed to accumulate within the build- 
ing or in the immediate vicinity, but 
shall be removed from the premises as 
rapidly as_ practicable. Combustible 
waste and rubbish shall be removed at 
least daily. No material shall be dis- 
posed of by burning on the premises or 
in the immediate vicinity. 

19. Demolition—The provisions of 
Sections 10, 15, 17 and 18 shall also apply 
to buildings which are being demolished. 





The Gaffney Agency of New York 
City has been chartered at Albany. John 
F. Gaffney, Wm. J. Gaffney and Jos W. 


O’Connor are directors. 








CAPITAL PAID I 


F. D. Layton, President 





|| National Fire Insurance Company 
OF HARTFORD, CONN. 


es January 1, 1929 


Vice-Presidents 
R. M. Anderson, G. F. Cowee, C. C. Hewitt, C. 
F. Seymour, Secretary and Treasurer 
Secretaries 
R. C. Alton, L. C. Breed, H. B. Collamore 
Assistant Secretaries 
W. C. Browne, W. W. Corry, W. H. Hinsdale, W 
S. Prince 


26,805,114.51 


21,097,599.55 
Vice-President 


C. -B. Roulet 


S. T. Maxwell, 
L. Miller, 


. O. Minter, V. I. G. Petersen 














Franklin W. Fort 








.Fire Reinsurance Treaties 


Eagle Fire Insurance Company 
| Baltica Insurance Co., Ltd. 


18 Washington Place, Newark, N. J. 


(New Jersey) 
(Denmark) 


Thomas B. Donaldson 
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Lake Time Clauses 
Have Been Amended 


NEW SET OF CLAUSES ADOPTED 





Conditions of Time, Post Season Sail- 
ings, Ice Clauses, Abandonment, 
Disbursements Changed 


The Institute of London Underwriters 
has amended, after consultation with 
marine underwriters here in New York, 
the lake time clauses on hulls; on canal- 
lers only; and canallers only, free of 
absolutely, and adopted a new 
form entitled, “Lake Time Clauses; Dis- 
bursements and Excesses.” The revision 
is extensive and the principal alterations 
are as follows: 

Lake Time Clauses—Hulls 


Central Standard Time—The time 
throughout the clauses is stated as Cen- 
tral Standard Time, with a view to cor- 
recting misunderstandings that have 
arisen in a few cases where Daylight 
Saving Time is in force. 

“eee Fic into Port—The fixed 
rates for continuation into port have 
been omitted and the words, “pro rata of 
the season rate” substituted. 

Post Season Sailings—The post sea- 
son sailings _ rates which were omitted 
from 1928 Form have been reinstated. 
Lake owners having urged that it is 
necessary for them to know the rates 
early in the season in order to compute 
their costs. 

Ice Clause—The Ice Clause has been 
amended by the insertion of the words, 
“while on voyage or moving in port,’ 
after the words, “arising from damage 
by ice.’ 

Average Payable on Each Valuation as 
if Separately Insured or on the Whole. 
—The Clause reading as above has been 
embodied in the preceding Clause (de- 
duction “new for old” clause). 

Sue and Labor Clause—The Clause 
reading: 

“No abandonment shall in any case be 
effectual unless notice thereof be made 
in writing to the agents of the assurers, 
nor unless the amount of the loss ex- 
ceeds 75% of the combined value of this 
policy.” 
has been amended to read: 

“No abandonment shall in any case 
be effectual unless notice hereof be 
made in writing to the agents of the 
assurers, not unless the expenses of re- 
covering and repairing the vessels, as 
finally established, exceeds the combined 
value of vessel, etc., as stated herein.” 

The concluding paragraph of this 
Clause has been amended to read: 

“It is especially declared and agreed 
that no acts of the assurers or assured 
shall be considered as a waiver or ac- 
ceptance of the abandonment, and that 
if the assurers undertake to salve the 
said vessel (or to have her salved), they 
shall not thereby be deemed to have in- 
curred any obligation to make repairs, 
but shall have the right to tender the 
vessel back to the assured at the conclu- 
sion of the salvage operations, if at that 
time it appears that the expense incurred 
or to be incurred in recovering and re- 
pairing the vessel does not exceed the 
combined value.” 

Arbitration Act—The reference to the 
Arbitration Act of 1889 has been correct- 
ed by substituting 1925 for 1889. 

Log Books.—The clause to the effect 
that the log book of the vessel shall 
be properly kept has been inserted in 
the body of the Tender Clause, with a 
view of making failure properly to keep 
log books subject to the penalty provid- 
ed under the Tender Clause of 15% de- 
duction from claims. 

“Vessel.”—The word “vessel” has been 


damage 











substituted for the word “ship” through- 


out. 
Lake Time Clauses: Hulls—Canallers 
Only 
The amendments referred to above 


have been incorporated in these clauses. 
Lake Time Clauses: Hulls—Canallers 

Only (Free of Damage Absolutely) 

The clauses have been brought into 
line with the Lake Time Clauses—Hulls 
—with the exception that the post season 
rates are not set out but left “to be 
agreed.” 

Lake Time Clauses: Disbursements and 
Excesses 

This new form is based on the form 
at present in use in the United States, 
the chief exception being that the Stand- 
ard Excess Clause has been substituted 
for the Shipowners Liability Clause ap- 
pearing in the American form. The 
contributory portion of the Sue and La- 
bor Clause has been omitted. 

Items to note in connection with the 
foregoing are the reinstatement of the 
post season rates, the reason for which 
is given, and the inclusion of the words, 
“while on voyage or moving in port” in 
the Deductible franchise with regard to 
ice damage. The abandonment clause 
has also been fundamentally revised be- 
cause, whereas previously it was provid- 
ed that no abandonment should be ef- 
fectual unless the amount of the loss ex- 
ceeds 75% of the combined value of 
the policy, the basis of an effectual aban- 
donment is now altered so fhat the 
whole combined insured value is the de- 
ciding factor in this connection. There 
is also issued for the first time by the 
Institute a set of clauses covering dis- 
bursements and excesses on Lake hulls, 
of which the essential clause reads as 
follows: 

“This insurance is against the risks of 
total and constructive total loss only, 
but in the event of claims for general 
average, salvage, salvage charges, charges 
under the collision clause not being re- 
covered in full under the policies on hull 
and machinery by reason of the differ- 
ences between the insured value as ex- 
pressed in those policies, and the sound 

value of the vessel. this policy will pay 
such proportion of the excess as the 
sum hereby insured bears to the differ- 
ence between the vessel’s sound and in- 
sured values, or to the total sum in- 
sured against excess liabilities if it ex- 
ceed such difference.” 

“A total loss and-or constructive total 
los paid by the underwriters on hull to 
be a total loss under this policy.” 





Georve W. Warren and T. Garnett 
Tabb. both vresidents of the Insurance 
Fxchonge of Richmond, are now mem- 
bers of the new fire prevention commit- 
tee of the Richmond Chamber of Com- 
merce. 








APPLETON 


8 South William Street, New York 


Harbor Conditions 
At Valparaiso, Chile 


THEFT LOSSES ARE REDUCED 





Most Vessels Come Up to Quays, and 
Discharge Into Lighters Does Not 
Involve Much Delay 





Conditions surrounding the discharge 
of cargo at Valparaiso, Chile, are the 
basis of a report by H. Stehn, recom- 
mended by the International Union of 
Marine Insurance, which was recently 
submitted to that body. Mr. Stehn finds 
conditions fairly satisfactory there, with 
theft losses being reduced steadily and 
petty pilfering kept within bounds. Mr. 
Stehn’s report follows: 

The quayage which has been in the 
course of construction for years is about 
to be completed. The Customs Quay, 
intended for ocean-going vessels, as well 
as Espigon and Malecon Quays, which 
are mainly reserved for tramps and small 
craft, have already been opened to traf- 
fic. However, experiences have shown 
that owing to the heavy surf the east- 
ern part of Malecon Quay which con- 
sists of rocks thrown into the sea, can- 
not be used during the winter months 
and in summer only if the sea is not 
rough. 

The quays are protected by a break- 
water of 300 metres in length to the 
northeast and 700 metres to the south- 
east, but it is intended to extend it con- 
siderably so that loading and discharg- 
ing operations can be carried out with- 
out difficulty even in winter and stormy 
weather. 

Ample Room in Warehouses 


Nearly all liners discharge directly on 
to the quays, lighterage being only re- 
sorted to in exceptional cases in order 
to hasten dispatch. More especially in 
the winter months discharge into light- 
ers is avoided as far as possible since 
vessels riding at anchor in the open 
roadstead are exposed to the fierce 
northern gale. For the discharge of 
cargo electric cranes of the most mod- 
ern construction are available. Incom- 
ing goods are stored in three sheds, 
situated directly alongside the quays (a 
fourth will be completed in the near fu- 
ture) and in addition to these there is 
ample accommodation in eight solidly 
constructed warehouses to which the 
packages are carried either on bridges 
across the sheds or by rail. 

For the most part the general cargo 
is taken immediately to these ware- 
houses, except rice, goods in barrels, pa- 
per bales, motor car tires, etc.. which 
are stored in go-downs made of corru- 
gated iron. Machines, motor cars, bath 
tubs, tin plate, wire, pipes and the like 
are deposited in the open and it is the 
business of the respective consignees to 
see that their goods are properly pro- 
tected. By special permission of the 
customs authority, heavy cargo as well 
as paper in bales, sugar cane, cement, 
calcium and similar goods may be car- 
ried in lighters to the private piers at 
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AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $6,871,180.46 
Tokio Marine and Fire Insurance Co., Ltd., Tokio 
{ Admitted Assets, $10,841,544.57 
| Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,388,613.59 
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Malecon Quay, but here too they remain 
in the open. 

Generally speaking, discharge into 
lighters does not involve any consider- 
able delay, the cargo remaining hardly 
more than one night in the craft. Be- 
sides, practically without exception craft 
with firm deck is being used. 

Theft Losses Reduced 

It may be said that of late at Va pa- 
raiso heavy losses by theft are of very 
rare occurrence. This is chiefly due 
to the strict watch kept by the police 
force and also to the fact that since the 
completion of the quays lighters are \ ery 
seldom employed. On the other hand, 
petty pilfering frequently takes plac: in 
the course of the clearance operations, 
yet the amounts involved hardly cver 
rich the 3% franchise. During 1928 the 
number of notices of loss given to ay- 
erage agents at Valparaiso diminished 
by 20% on an average as against 1927, 
and 55% in comparison with 1926. 

The customs clearance could be ef- 
fected within a week or a fortnight pro- 
vided that all formalities were complied 
with in due time by consignees and cus- 
toms agents. However, as a rule it takes 
about one month owing to a certain 
amount of carelessness on the part of 
the parties interested. 

It may be of interest to point out that 
there is an ordinance of the Valparaiso 
customs authorities in which it is stipu- 
lated that marks and numbers on the 
packages have to be stenciled. Should 
shippers have failed to comply with this 
regulation, the shipping agents are un- 
der the obligation to effect the stencil- 
ing subsequently. 

Again it is to be recommended to mark 
each single package with its gross 
weight, so that eventual pilfering could 
be ascertained immediately even where 
the cases show no outward signs of 
having been tampered with and conse- 
quently a “clean” receipt was handed 
over to the shipping agent by the cus- 
toms. 

Cargo bound to inland places is at 
present forwarded from Valparaiso by 
rail, but in future motor lorries shall 
be employed to an increasing extent. 





DEATH OF C. SASS 





Vice-President of International Mari- 
time Conference Dies of Apoplectic 
Stroke 


The following appreciation of the late 
Chr. Sass, vice-president of the Baltic 
and International Conference, appears as 
a supplement to a Conference circular. 
It is written by J. F. Myhre, who was 
manager of the Conference from its in- 
ception in 1905 to 1925: 

“Death has again made a deep gap 
in the ranks of the pioneers in the Con- 
ference. These words will be echoed by 
all who hear of the death of Mr. Chr. 
Sass. For some time past, Mr. Sass 
had been failing in health. In May, last, 
he was forbidden by the doctors to go 
to Hamburg for our Conference meeting, 
although he had wished and hoped to 
attend. Since then his state of health 
gradually became worse until a few ‘ays 
ago he was seized with an apoplectic 
stroke and passed peacefully away. He 
was sixty-six years old. 

“With Mr. Sass, one of the most p:om- 
iment figures of our Conference p: 
away. From its earliest days he ; 
intimately connected with our ass cia- 
tion, and had ever since taken an a 
part in its development. With the 
hill and difficult work which marked 
first years, Mr. Sass always took 
brunt of the battle and never wav: 
convinced as he was of the great ft 
which was in store for our associa 
This made him even since an ent’ 





astic apostle of the great common cause 
which we all have at heart.” 
TRAVELERS FIRE SPECIAI 
Stanton R. Dahlen has been appo: ited 
a special agent in Minnesota, North and 
South Dakota for the Travelers ‘ire, 
with headquarters in the Minneaoolis 


branch office. He will be associa 
with Manager H. A. Welch. 
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CASUALTY AND SURETY NEWS 








Insurance Broker Is 
New Tammany Leader 


JOHN F. 





CURRY ACTIVITY 





Entered Insurance in 1912 and Now Has 
About $1,000,000 in Premiums; Fea- 
tures Casualty and Bonding Lines 





John F. Curry, elected leader of Tam- 
many Hall this week after a bitter fight, 
is the head of a prominent insurance 
brokerage firm at 2 Lafayette street, 
New York, which he organized in June, 
1912. This firm specializes on fidelity 
and surety bonds and casualty business, 
handling at the same time a consider- 
able volume of fire insurance. Mr. Cur- 
ry is president, a post he will continue 
to fill; Joseph Klein is vice-president 
and office manager; Isidor Shapero is 
treasurer, and John F. Curry, Jr., is sec- 
retary. John Baptiste, well known to 
casualty and surety men on. William 
street, and formerly with the Sun In- 
demnity, is also connected with the or- 
ganization. 

The John F. Curry Agency, Inc., first 
represented the Southwestern Surety 
Co, which was later taken over by the 
Southern Surety. The Curry agency con- 
tinued to represent the latter company 
in New York for some years. Then in 
1916 the decision was made to do a 
brokerage business exclusively which has 
been the policy of the firm ever since. 
It is interesting to note that Mr. Curry 
has received broker’s license No. 1 from 
the state for some years past. 

The clientele of the office is extensive 
with the emphasis being placed on con- 
tractors’ accounts. The total premium 
volume for all lines amounted to about 
$1,000,000 last year, according to infor- 
mation received from an officer in the 
agency. This year it will undoubtedly be 
greater. The business of the agency is 
distributed largely among the following 
companies: National Surety, Fidelity & 
Deposit, Hartford Accident and Inde- 
pendence Indemnity for bonding; 
Zurich for casualty, and Continental and 
Automobile of Hartford for fire. Both 
Bloss ratios and collections are good. 
Other Phases of Curry’s Career 


Mr. Curry, son of a cattle dealer and 
born in northern Ireland, left school as 
a boy to work for the Western Union 
Telegraph Co. While still in his teens he 
became interested in politics. As soon 
as he became of age, he became a mem- 
ber of the Tammany district organiza- 
ton and was appointed a clerk in the 
ofice of the Receiver of Taxes, where 
€ serve from September, 1897 to De- 


cember 1, 1902. Next he was elected to 
the Assembly where he served two 
‘rms. \fr. Curry’s service in the legis- 
latte Was not conspicuous, except for 
his ady acy for the first time of the 
ve-cent fare to Coney Island. As in- 
ttoducer of a bill providing for such a 
fare, he became the original five-cent- 
fare advocate and this won him consid- 
table popularity. He was the author of 
Rlaw to permit the Police Commission- 
T to appoint as many new patrolmen 
ach year as the growth of the city re- 
ured, 

= Was paymaster in the Comptroller’s 


ce during the year 1905 and Deputy 


‘containing 


County Clerk from January, 1906, to De- 
cember 31, 1909. In July, 1911, he was 
appointed Commissioner of Records of 
the Surrogate’s: Court of New York 
County, a position he still holds. 

Mr. Curry is a member of the Knights 
of Columbus, the Ancient Order of Hi- 
bernians and the New York Lodge of 
Elks. He is president of the John F. 
‘Curry Association and a Sachem of the 
Tammany Society. 

In his youth he had more than local 
fame as an athlete, excelling in the broad 
jump, in running races up to 440 yards 
and as a hurdler. He was then promi- 
nent in the New West Side Athletic 
Club and the [Irish-American Athletic 
Club. 

Mr. Curry, in his habits and personal- 
ity, is the direct opposite of the cartoon- 
ist’s idea of a ward politician. 





BUREAU MEETING TODAY 





New Constitution to Be Formaity Acted 
Upon Providing for Reorganization; 
Big Attendance Promised 


Company members of the National 
Bureau of Casualty & Surety Underwrit- 
ers and specially invited non-bureau 
companies are meeting today at No. 1 
Park avenue to take formal action on 
the adoption of the new constitution, 
important recommendations 
for the reorganization of the bureau. 
This constitution was submitted to the 
reorganization committee last week. 

It is expected that at this meeting 
some of the recently resigned compa- 
nies, such as the Travelers, Indemnity 
Insurance Co. of North America, New 
Amsterdam, Standard Accident and 
Preferred Accident will come back into 
the fold. Another important item—the 
selection of a general manager—will 
most likely be decided following the 
adoption of the constitution at a general 
meeting to be held soon. 





NEW PATENT CO. GETS GOING 

The newly formed Western Patent 
Protection Co., Inc., of San Francisco, 
announced a few weeks ago by The 
Eastern Underwriter, has started active 
operations on the coast with George W. 
Linch as its president. Mr. Linch for- 
merly represented the American Patent 
Protection Corp., the pioneer in this 
field. Associated with him are Baldwin 
Vale, San Francisco patent attorney, as 
vice-president, and Frank Rittigstein, in- 
surance broker and real estate man, as 
secretary-treasurer. The new company 
will offer three forms of contract—the 
Protection, Defensive and Customer and 
Users’ Defensive policies. 





HIGHER TAXI RATE APPROVED 
A request made early this week for 
higher rates on fleet taxicab liability, 
business has been approved in part by 
Superintendent of Insurance Conway. He 
will allow the New York City mutual 
taxi companies a flat charge of $40 per 
month per car for all cars operated un- 
der the fleet system. The new rate is 
to become effective on May 1, and the 
superintendent ruled that the excess 
charge of the new rate above the sliding 
scale of $32 to $38 per car must be held 
in escrow until experience had been de- 
veloped to justify such increase. 
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F. W. Hughes Takes 
Chicago Post On May 15 


V.-P. OF CONTINENTAL CASUALTY 








Resigns From Royal Indemnity As Its 
Bonding Head; Has Been in the 
Business Ten Years 





F. Wade Hughes has resigned as sec- 
ond vice-president of the Royal Indem- 
nity in charge of bonding to take up 
his new post with the Continental Cas- 
ualty as vice-president in executive 
charge of the surety departments of 
both that company and the National 





F. W. HUGHES 


Casualty companies. Mr. Hughes is ex- 
pected to be in Chicago on May 15. 

In connection with Mr. Hughes’ elec- 
tion, H. A. Behrens, president of the 
Continental Casualty, says, “The execu- 
tive committee of the company decided 
early this year on a more aggressive and 
comprehensive development of its surety 
and fidelity business so that the growth 
of its bonding department would keep 
step with the expansion of other depart- 
ments and in order to take full advan- 
tage of its geographic location and its 
financial affiliations. 

“In order to accomplish this it seemed 


desirable to procure an executive having 
an outstanding record of national prom- 
inence and success in the upbuilding and 
underwriting of surety business, and we 
are very happy, therefore, to be able to 
announce that F. Wade Hughes is join- 
ing our official family.” 


Attended Famous Heidelberg University 

Mr. Hughes has been in the surety 
business for the past ten years, starting 
with the Maryland Casualty. Before 
that he was for twelve years in general 
construction work. He received his edu- 
cation in private schools in the United 
States and Germany and completed his 
schooling at the famous University of 
Heidelberg. He had an active war rec- 
ord, enlisting as a private in 1915, serv- 
ing on the Mexican border with rank 
of sergeant-major, attending officers’ 
training school at Ft. Meyer, Va., then 
service abroad as a captain and adjutant 
of the 808th Pioneer infantry. 

After a year’s schooling in the home 
office of the Maryland, he was sent to 
W. W. Flannigan & Co. Pittsburgh, 
general agents of the company, where 
he was in charge of bonding activities. 
In 1922 he resigned this post to join 
the New York office of the Standard 
Accident as superintendent of its con- 
tract bond department. Successively he 
won promotion to assistant manager and 
associate manager of this office. He has 
been with the Royal Indemnity since 
June, 1927, where he has done effective 
work as executive head of bonding op- 
erations. 





GETS $400,870 RATING 

In cognizance of the recent increase 
in capital and surplus of the Independ- 
ence Indemnity, the Treasury Depart- 
ment of the United States has author- 
ized the company to take $400,870 as 
its net limit until the next rating chart 
is issued in September. This means that 
the company’s rating shown on the De- 
cember 31st list can be ignored in favor 
of the larger figure. 





WHITE SULPHUR SPRINGS DATE 
F. Robertson Jones, secretary-treas- 
urer, International Association of Cas- 
ualty & Surety Underwriters, announces 
that the 19th annual convention of the 
association will be held at the Green- 
brier, White Sulphur Springs, West Vir- 
ginia, from October 1 to 3 inclusive. As 
heretofore, this will be a joint and con- 
current convention with the National As- 
sociation of Casualty & Surety Agents. 
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Stories of Sing Sing 
Told By Warden Lawes 


BEFORE CAS. & SURETY CLUB 


Wallace Cox of Cox & Cox in Fine 
Form as Negro Spiritual Singer; 
Other Entertainment 





Warden Lewis E. Lawes, head of Sing 
Sing prison which he terms a million 
dollar industry, gave a sympathetic audi- 
ence at the Drug & Chemical Club meet- 
ing of the Casualty & Surety Club of 
New York last week such a vivid pic- 
ture of prison life that he could have 
talked for an hour more than he did 
without boring his listeners. Warden 
Lawes has come up from the ranks in 
prison supervisory work, having started 
as a guard in the Clinton prison. He 
has seen human nature at its worst and 
with it all retains his faith in mankind 
to such an extent that he believes even 
the most hopeless criminal case can be 
reclaimed to good citizenship with the 
proper treatment. 

It was along this line of thought that 
he centered his message to the casualty 
and surety men, knowing their interest 
in crime prevention. He emphasized 
that criminals must be dealt with as 
human beings and that a prison is not 


* doing 


necessarily a jail. He is opposed to 
newspaper playing up as heroes to the 
public such men as Hickman, the girl 
killer, and Gerald Chapman, both of 
whom were sent to the electric chair 
for their acts. He said that most of the 
crimes committed were exaggerated by 
the newspapers and that the big type 
and glaring headlines give the wrong 
conception to American youths. 

Particularly did Warden Lawes stress 
the beneficial effect of allowing prison- 
ers to have a part in running a prison 
organization. At Sing Sing, he pointed 
out, every forty men elect a delegate to 
represent them on a governing board. 
Those selected carry the idea still fur- 
ther by naming advisory boards and va- 
rious committees, all of which tend to 
give the inmates a sense of group re- 
sponsibility which they have never had 
before. He featured the fact that “if 
you run the prison so it won’t become 
one of the causes of crime, then you’re 
something constructive. And 
while he doesn’t feel that sentiment has 
any place in dealing with 2,000 men with 
criminal records, he maintains that com- 
mon sense and understanding are most 
essential. 

The Case of Mike, the Rat-catcher 

It was this sense of understanding that 
helped Lawes to win over to good citi- 
zenship a bad “actor” a few years ago. 


He had just been appointed superinten- 
dent of the New York City Reforma- 
tory school and his first act was to 
move it from the East Side to the coun- 
try which was quite an undertaking. 
Mike, the rat-catcher, so named because 
he had the ability to catch and tame 
rats, was the ringleader of the men and 
was in the thick of every outburst. He 
had been in institutions since he was 
four years old. Lawes sized up Mike 
as having certain mental deficiencies 
which could be straightened out with 
the proper handling. 

Mike wanted to be a “big shot” and so 
when Lawes put him to digging. ditches 
near the new home of the reformatory 
he stubbornly refused. Puzzled for the 


moment, Lawes happened to remember, 


Mike’s rat-catching ability, figured 
shrewdly that he might have the same 
ability in handling animals, and then 
transferred him to the farm. The “bad 
actor” made good in his new job taking 
care of the farm horses to such an ex- 
tent that he was subsequently released 
from the reformatory: was in the A. E 
F. during the war and is now living in 
Brooklyn with his family as a law-abid- 
ing citizen. 
Death House Stories 

The casualty and surety men got some 
idea of the responsibility vested in the 
warden of Sing Sing when Lawes told 





FILES OF A GREAT 


[INSURANCE INSTITUTION=% 


entered his office. A claimant, he guessed. 
Suddenly he remembered. A year ago, this 
man had come briskly in to cancel the disability 
endorsement on his life policy. Probably he would 
never need it, he had said, and he did not wish to 


ie agent glanced up as a haggard young man 


pay the extra premium. 


The man spoke —“tuberculosis— sanitarium —dis- 
ability benefits—arrange payment--my wife.” 





The Agent made the nec- 
essary arrangements, recal- 
ling the day when all his 
powers of persuasion had been neces- 
sary to convince this man of the value 
of the disability endorsement, its non- 


cancellable feature and waiver of pre- 
mium clause. The sick man spoke his thanks, left. 


Another day brought another visitor—the ill man’s wife, left 
without income or support. She was anxious about the disabil- 
ity benefits. The Agent reassured her. Payments would start on 
the sixty-first day and continue as long as disability lasted. She 
smiled pathetically, “That will enable me to keep my ‘Gi i 


children with me. 
will manage to get along.” 


Thirteen months passed, each bringing Continental's 


draft. Then death came. 


A few days later the Agent delivered Conti- 
nental’s final draft—$3000. Not a great sum, 


We will go to my mother’s and we 


ies 
1, 


but as he handed her the check and saw the gratitude in her 
eyes, he gave thanks for the renewed reali- 


zation of the part he had in a great work 

for a day when he had convinced a 
healthy young man that the future is un- 
certain and insurance the only safeguard. 


Chicago 






Continental Casualty Company 
Continental Assurance Company 


he Continental Compa- 
nies, their officials and 


every man and woman 
among their thousand em- 
ployees also have a full re- 
alization of their part in the 
performance of a great ser- 
vice--to individuals and _ to 
society. It is that realization 
that inspires and makes pos- 
sible the careful and con- 
siderate attention the Affil- 
iated Companies give to the 
needs, great and small, of 
their every agent and policy- 
holder. 


Illinois 





—.. 





them that it was up to him to select 
the day, hour and minute of an electro. 
cution. He said his biggest problem jas 
to prevent death house inmates from 
killing themselves before it was done of. 














ficially and for this reason they are no MGIVE 
allowed to handle knives, forks, pepper, 

etc.; their cigars and cigarettes are J Becon 
lighted for them and they must not be (EXP 
transferred from the cell to which they 

are first assigned. 

One man wanted to wear a white shirt The 
and tie to the electric chair and his wish JM State 
was granted in spite of the Sing Sing BR eontai 
custom that black shirts are ciways BBcufet, 
worn. Another asked the warden to let . 
him walk on his hands to the chair, hw g 
singing and laughing as he did so. His Mon Se 
parting words to Lawes were: “‘ood- form 
bye, Warden, oldtimer.” The speaker intend 





said this man was acting the part ofa 


“big timer” who wanted more than any- It is | 





thing else to prove to his friends on the called 
outside that he could go to his death gm Work 

gamely. form ¢ 

To show that there is genuine inter- tery 
duce 





est and good fellowship among the in- 
mates of Sing Sing, Warden Lawes told 
the story of a foreman in Buffalo who 
became involved in a holdup following a 
party and who was sent to Sing Sing 
for murder, accused and given the death 


New } 








sentence. Before he died he asked a : 
his last request that his two little chil YS ™ 
dren be taken care of. Not only did the B"" ° 
other prisoners take to this proposal but pc's" 
among themselves they raised $220 [R° ma 
which provided $50 payments for the (B'4™ 
upkeep of the children. in Ne 

Before hearing from Warden Lawes eo" 
the guests at the dinner were treated “a % 
to negro spiritual selections by Wal- §B°) &° 


ed cop 


lace Cox, member of the brokerage firm at the 


of Cox & Cox, New York. He went over 










big. And a humorist, introduced a Gor 
Professor Hommacher, a German “in- Whi 

oe : i 
surance authority,” kept the crowd in the pa: 


good humor. John McGinley, president 
of the club, was in his usual good form 
as toastmaster. 


ulating 
busine: 











BRUSHWOOD’S NEW POST 








Starts May 1 as Superintendent o 

Agencies of the Consolidated Indem- 

nity; Former Nat'l. Surety Man 

James W. Brushwood, formerly res 
dent vice-president of the Nationd 
Surety, joins the Consolidated Indemnity 
& Insurance Co., on May 1 as its st 
perintendent of agencies. In this capat- 
ity Mr. Brushwood will play an impor 
tant part in determining the agency pd: 
icy of the entire organization. 

His first insurance connection was @ 
the home office of the Royal Indemnity 
Thereafter he was active in the orgatl 
zation of the agencies for the Eagle Ir- 
demnity. From this post he joined the 
National Surety, first in ean work, 
next as superintendent of field claim of 
fices throughout the United States and 
latterly, as resident vice-president it 
charge of special work throughout the 
United States, acting under direct ir 
structions of the officers of the cot 
pany. He leaves this work to enter th 
service of the Consolidated. 
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PHIL BRANIFF’S PHILOSOPHY 
Says Phil Braniff, the Oklahovna Cit! 










philosopher, this week: “Lots of tht 

casualty companies are getting »unnilt f 
mates now. That’s O. K. Running mail 40... 
have always been a big help, bit. SO™ HMw oy, 







day there’ll be some divorces an’ I wot 


der who'll get the children? 












AN UNUSUAL REQUE‘T 
Among one of the unusual req: ests fo 
insurance protection in - Louis, lle las 
week was one asking for cover: 2% 
working quantity of radium in t 
of a physician. 














MORE MONEY FOR FREN~ 


The Compagnie Europeenne 
assurances intend to increase t! cit @ 
tal from 4,000,000 to 20,000,000 Fret 
francs. 
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4.A.A. Bills Become Law 
In New York, New Jersey 


GIVE SAFETY - RESPONSIBILITY 








Becomes Effective Here on September 1; 
Expected to Have Stimulating Effect 
on Sale of Auto Insurance 





The Governors of both New York 

State and New Jersey have signed bills 
containing the provisions of the A. A. A. 
Safety- Responsibility proposal. The new 
law goes into effect in New York State 
on September 1 and under it a special 
form of policy, approved by the super- 
intendent of insurance, will be required. 
lt is thought that a conference will be 
called some time during the summer to 
work out the details as to the general 
form of this policy. 

Senator George R. Fearon, who intro- 
duced the bill in the upper house of the 
New York legislature, declared last week 
that the immediate effect of the new 
lav would be to materially increase the 
number of persons carrying insurance on 
automobiles. 

The bill introduced in New York State 
was introduced simultaneously in about 
ten other states this year. Certain 
changes in the original draft were made 
tomake it conform to New York State 
requirements. A similar law was passed 
in New Jersey and approved by. the Gov- 
emor of that state at about the same 
time as the New York law was signed. 
So great has been the demand that print- 
ed copies of the bill have been exhausted 
at the Capitol in Albany. 


Governor Roosevelt Congratulated 








While the law was only signed within 

the past week, it has already had a stim- 
wating effect upon casualty insurance 
business. It also brought to Governor 
F. D. Roosevelt a congratulatory letter 
from John H. Wright, president, New 
ia State Automobile Association, who 
said ; 
“In signing the Fearon-Stone Safety- 
Responsibility bill, you have earned the 
commendation and appreciation of 90,000 
organized motorists represented in the 
New York State Automobile Association. 
“This law will be an effective safety 
measure. Few motorists will take the 
hance of being permanently barred from 
the highways because of reckless or neg- 
ligent driving. The drunken or reckless 
or irresponsible driver who damages life 
ot property cannot drive again unless he 
Protects the public against future acci- 
dents an’ pays damages rendered. 

We are agreed that this is one of 
the mos. far-reaching and constructive 
easures Your Excellency has signed 
this year, and when its effects make 
hemselyes felt, you and the legislature 
Wil have the general approval of the 
great bo. y of honest and considerate mo- 
Mtsts wo desire protection against the 
Mconsidcrate driver who has made him- 
elf 4 menace on the highways. 

€ are sure that in time you will get 
= 8rec-est satisfaction from the life- 
ong gratitude of widows and orphans 

10 wil: have been compensated finan- 
ally fo- the loss of husband or father 
hough the operation of: this new law.” 


H. <hlights of the New Law 
Accorv:ng to the terms of the new 


inj Owners of motor vehicles of any 
sid, aiter a judgment has been ren- 




































Hered acainst them or a conviction ob- 
ined, must be able to meet a judgment 
P to $5,000 for injury to one person or 





0,009 for injury to two persons and up 
i000 for property damage. Unless 
mes to pay such judgments in the fu- 
rey demonstrated licenses will be re- 





Under other provisions of the law any 


ap C0 utomobile owner who leaves the scene 
BENCH BBE an acci : 

; accident without reporting or who 

ne ound guilty of driving while intoxi- 

















tted also must give proof of financi 
ASO cial 
twousibility. "> 


Toof of financial responsibility, ac- 








cording to the law, may be either a 
bond, a cash deposit or an insurance 
policy. 

The proposal was passed by the legis- 
lature as a compromise on a proposal ad- 
vanced by the Democratic minority for 
a study of the proposition of compulsory 
insurance for all automobile owners. 


The bill had the backing of the Amer- - 


ican Automobile Association, which is 
sponsoring virtually identical measures 
in the legislatures of other states. 

The bill was opposed by truck owners 
and several motorist organizations at a 
hearing before the Governor on the 
charge that it was intended to benefit 
specially insurance companies in Buffalo. 


GATES BILL SIGNED 
Provides That N. Y.-N. J. Bridge and 
Tunnel Commissions May Make Com- 

pensation Payments to Employes for 

Sickness Or Death 

Governor Roosevelt has signed the 
Gates bill as chapter 682 of the laws of 
1929 providing that the New York-New 
Jersey bridge and tunnel commission 
may make such compensation to its em- 
ployes or their dependents for sickness, 
injury or death resulting from the per- 
formance of duty, provided that such 
awards shall be concurred in by the com- 
mission, public body or official represent- 
ing the state of New Jersey in said 
agreement. 

It is further provided that one-half of 
the amount of the award is likewise paid 
by the state of New Jersey. Also, that 
nothing contained in this provision shall 
be construed as authorizing or empower- 
ing the commission to commit the state 
of New York to any payment for the 
purposes ‘of compensation beyond the 
power of the commission to make pay- 
ment therefor out of funds available to 
the commission for its purposes at the 
time the award or the payments are 
made. 








AGAINST MERIT PLAN 


Sentiment among members of the 
Richmond, Va., local board as well as 
non-board agents appears to be largely 
against the merit rating plan for auto- 
mobile insurance under which the in- 
sured is offered a 10% reduction in rate 
if he has had no accident within the 
last two years resulting in personal in- 
jury or damage to the property of an- 
other. Those opposing the plan see pos- 
sibilities for all sorts of trouble and 
complications in the event of uninten- 
tional breach of warranties on the part 
of the insured. Herbert B. Race, presi- 
dent of the board, is in receipt of a 
communication from the National Asso- 
ciation of Insurance Agents seeking 
views of the board on the new plan. He 
has not yet laid the matter before the 
board but he infers from casual inquiry 
that most of the agents are opposed to 
it. 





WTIC AVIATION GUIDE 


The Travelers radio station, WTIC,; 
will serve as an aeronautical guide when 
the new sending station is completed. 
Two towers 200 feet high have been 
built on Avon Mountain, near Hartford, 
and are visible for ten or fifteen miles 
under best conditions. They are to be 
painted in such a fashion that the clear- 
ness against any background will be in- 
creased. There will be broad bands of 
white and chrome yellow with thin black 
strips between. At night they will be 
lit by special lights. Arrangements have 
been made with the Department of Com- 
merce to use the station in broadcasting 
special weather reports and in locating 
lost planes in emergencies. 


NICHOLS WINNIPEG MANAGER 
C. McE. Nichols, formerly with the 
insurance firm of Robert Hampson & 
Son, Ltd. of Montreal, has been ap- 
pointed branch manager for the Pru- 
dential Assurance of London at Winni- 
peg, Canada. The appointment fol- 
lowed the company’s entry into the cas- 
ualty field. 





100% Dividend for Motor 
Car Mutual Creditors 


RECOMMENDE BY CONWAY 





N. Y. Department Files Remarkable Re- 
port on Company Whose Failure 
in 1922 Created a Stir 





The New York insurance department’s 
report on the liquidation of the affairs 
of the defunct Motor Car Mutual was 
filed with the clerk of the Supreme Court 
of New York County this week, and it 
shows that remarkable results have been 
accomplished since March 7, 1922, when 
that company was placed with the de- 
partment. 

The chief feature of Superintendent 
Conway’s report is his recommendation 
of an immediate payment of a first divi- 
dend of 100% with interest to all persons 
injured in accidents by automobiles in- 
sured by the company and the owners 
of automobiles who paid injured persons 
and who filed claims with the insurance 
department for reimbursement. 


1,542 Suits Brought in 1922 


When the department took possession 

on March 7, 1922, the assets of the com- 
“pany available for the payment of the 
debts amounted to $165,822. The claims 
filed with the superintendent amounted 
to $1,325,069. The superintendent levied 
an assessment of 40% of the cash premi- 
ums written in the policies upon 6,681 
policyholders and members and has col- 
lected from 4,085 members and policy- 
holders on account of the assessment 
$99,505. In order to collect the assess- 
ment, the superintendent brought 1,542 
suits in the various courts throughout 
the state. 

The failure in 1922 of the Motor Car 
Mutual Casualty and its companion, the 
Motor Car Fire, created much comment 
in insurance circles. The companies were 
organized under the new mutual insur- 
ance law, Articles 10A and 10B. They 
did business in New York City, up-state 
and in Connecticut and were operated 
under one management by a general 
agency which was controlled by the offi- 
cers and directors of the companies. 
They were the second pair of companion 
companies organized under the new law 
and jointly operated, to fail. The first 
pair was United States Mutual Automo- 
bile Casualty and the United States Mu- 
tual Automobile Fire. Since that time 
nine other mutual companies have failed 
and have been placed in the hands of 
the department for liquidation. 

Recently a 100% dividend was paid to 
creditors of the Mutual Automobile Lia- 
bility and the United States Mutual Au- 
tomobile Fire. In the latter company 
only 50% was called of a 100% assess- 
ment, and 48.6% of the assessment called 
was returned to the policyholders and 
members as not needed. The creditors 
of the Motor Car Mutual will receive 
the 100% dividend and interest as soon 
as the court confirms the report filed by 
Superintendent Conway. 





REPORTS 20% INCREASE 
The North Carolina Accident reports 
for the first three months of this year 
a 20% increase in applications written 
under its Protection Plus and Continu- 
ous Income policies. 
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L. F. KOPPANG PROMOTED 





Now Vice-President of Union Indemnity 
Group; Has Advanced Rapidly Since 
1919 When He Was Statistician 


Lewis F. Koppang, comptroller of the 
Union Indemnity and its affiliated com- 
panies, has been elected a vice-president 
of these companies in recognition of 
good work. 

Mr. Koppang has the distinction. of 
being the first employe of the Union. 
Indemnity, starting in the organization 
as statistician in December, 1919, at the 
time of its inception. His untiring en- 
ergies and ability were soon recognized 
and he was made assistant treasurer in 
October, 1920. In December, 1924, he 
became comptroller of the companies. 
His career has been exclusively devoted 
to the field of insurance with a brief 
interlude of eighteen months, during 
which he saw service in France as a 
member of the A. E. F. 

Prior to joining the Union Indem- 
nity, Mr. Koppang saw service with the 
Hartford Fire, Aetna Life and the Hart- 
ford Accident. 





FRENCH AERO PASSENGERS 

The Compagnie Internationale de 
Navigation <Aerienne (“Cidna”) has 
taken out a collective policy for its pas- 
sengers in the amount of 150,000 francs 
in case of death or disability for each 
passenger. The German and Swiss com- 
panies co-operating with the Cidna in the 
services to the East and the Balkans 
have already had such coverage for 
quite some time, so that now the pro- 
tection for passengers to these parts is 
complete on all planes of the services. 





AMEND COMPENSATION LAW 

Governor Roosevelt has signed the 
Robinson bill as chapter 702 of the laws 
of 1929, amending the workmen’s com- 
pensation law by exempting from its pro- 
visions persons engaged in a clerical, 
teaching or non-manual capacity in or 
for a religious, charitable or educational 
institution, and providing that a minis- 
ter, priest or rabbi, or a member of a 
religious order, shall not be deemed to 
be employed or engaged in employment 
under the terms of the law. 









BOSTON 
Capital 
$4,000,000 





BUSINESS-BUILDERS 


Fidelity and Surety Bonds, Liability Workmen’s 
Compensation, Automobile, Accident, Health, 
Burglary and Plate Glass INSURANCE 


: APPRECIATE THE CO-OPERATION OF THE 
Massachusetts Bonding and Insurance Company 


Policyholders Surplus 
$8,900,376.30 
Write For Territory 


DEVELOPING 


T. J. FALVEY, President 
Assets 
$17,503,865.43 
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Commercial Casualty 
On Newspaper Policies 


TELLS WHEN THEY FILL A NEED 


Useful if Supplemented by a Complete 
Coverage of a Casualty Company; 
Proper Sales Talk 





In its current issue the agency publi- 
cation of the Commercial Casualty dis- 
cusses “Newspaper Policies.” Here is 
what the Commercial has to say on the 
subject.: : 

“Frequently we are approached by in- 
surance agencies and by emussaries of 
certain newspapers, concerning the edit- 
ing of a so-called newspaper policy—the 
limited accident form which has been 
used universally by newspapers 1n their 
campaigns to increase circulation. The 
idea originated years ago in England, 
but in recent years it has become ex- 
tremely popular in all sections of the 
United States. Millions of these poli- 
cies have been sold and an enormous 
premium income has resulted. Our man- 
agement has never felt inclined to enter 
the newspaper policy field, believing 
there would be too much conflict with 
our other accident and health as well as 
general, casualty and surety lines. How- 
ever, we do feel there is a certain need 
for that type of coverage when the in- 
sured is fully conversant with what he 
is getting for his dollar, and when he 
realizes his newspaper policy should be 
supplemented by a complete coverage 
policy such as is sold by the Commer- 
cial. igi 

“To criticize one of these policies 1s 
an absolute mistake; first, because the 
ethical insurance salesman never ‘knocks’ 
any type of insurance policy or the com- 
pany issuing it; second, because your 
prospect has paid his good, hard-earned 
money and resents your implication that 
he has spent his money foolishly; third, 
because his policy really does, in the 
final analysis, give him excellent limited 
protection—an additional protection 
which is really valuable—in return for 
the small expenditure of $1 per year. 

Not Advisable to Underrate These 

Policies 


“Instead of trying to underrate one 
of these policies, doesn’t it seem much 
more advisable to compliment a chap on 
his foresight in protecting his income? 
The fact that he considers it essential 
to protect his income is, we think, to 
the agents’ advantage. With this knowl- 
edge you have something to work on. If 
every prospect approached were already 
sold on the need of income protection, 
one-half your present labors would be 
eliminated. This being the case, why 
shouldn’t every person insured under a 
newspaper policy be a ‘hotter’ prospect 
than otherwise. 

“There is no reason why with a prop- 
erly framed sales talk, every person 
carrying a newspaper policy can not be 
sold a full coverage policy in addition, 
if he is not already so protected. There 
are innumerable arguments you can use 
to convince your prospect he should sup- 
plement his limited policy. It is impos- 
sible to list them all but if there are 
any of you who are not able to frame 
your arguments, we shall be only too 
glad to help you.” 





E. H. BABBAGE TALKS 

Details of how liability insurance 
companies operate, including their plans 
for fixing rates and adjusting claims, 
were explained by E. H. Babbage, 
president of the Lockport (N. Y.) Board 
of Underwriters in a recent address be- 
fore the Men’s Community Club of that 
city. 





COMMUNITY CASUALTY FORMING 

The Community Casualty, a new New 
York state enterprise, has filed its no- 
tice of incorporation as a casualty and 
surety carrier with the New York In- 
surance Department. Isaac Goldberg, 
141 Broadway, is listed among the in- 
corporators. 


ELECT I. S. CHANIN TO BOARD 





New Addition to Franklin Surety Direc- 
torate Is Prominent As Builder 
in New York City 

Irwin S. Chanin, one of the most 
prominent builders in New York City, 
has this week been elected a director of 
the Franklin Surety. He has been con- 
stantly in the public limelight during 
the past few years in connection with 
the construction of important structures 
in New York City, his latest accomplish- 
ment being the 65-story Chanin building 
at Forty-second street and Lexington 
avenue which he is erecting with his 
brother, Henry S. Chanin. 

Mr. Chanin is a member of the board 
of directors of many financial institu- 
tions including the National Title Guar- 
anty Co. and the Municipal Bank & 
Trust Co. He brings with him to the 
Franklin Surety an extensive following 
in building and financial circles. 





WHITNEY ON RADIO PROGRAM 

Albert W. Whitney, acting general 
manager, National Bureau of Casualty & 
Surety Underwriters, is taking the place 
of Louis F. Butler, president, the Trav- 
elers, on the radio program of the Na- 
tional Safety Council over the National 
Broadcasting Co. nation-wide network. 
Mr. Whitney goes on the air April 27 
at 7:15 P. M., having as his topic, 
“Death Through Accidents.” 





COMPLAINT DISMISSED 


Complaint against R. Lee Page, of 
Norfolk, charged with failing to settle 
for certain premiums which the National 
Surety claimed were due on it, has been 
dismissed by the Virginia state corpora- 
tion commission. In preferring the 
charges, the company asked that Page’s 
license as an insurance agent be either 
revoked or suspended. He formerly rep- 
resented the company in Norfolk. 


FRENCH-TURK TIE-UP 





Union of Paris Has Re-insurance Ar- 
rangement with New Government 
Monopoly of Angora 
The Turkish Reinsurance Law of 
June 25, 1927, which has not yet been 
put into force, has now been confirmed 
by the council of ministers. A reinsur- 
ance monopoly is given to the Turkish 
“Banque d’Affaires” (Ish Bankasi) 
which is to found a re-insurance fund 
with a capital of 1,000,000 Turkish 
pounds. The Union of Paris has a large 
interest in the new re-insurance enter- 
prise. Marine and inland marine busi- 
ness is not included under the scheme 
(evidently because it is unprofitable), 
and the activities of the companies will 
most likely be confined to fire insurance. 





H. & A. TOPIC 





“Comparative Analysis of Policy Con- 
tracts In Competitive Cases” to Be. 
Discussed at June Meeting 
One of the headline subjects to be dis- 
cussed at the June meeting of the 
Health & Accident Underwriters’ Con- 
ference will be a “Comparative Analysis 
of Policy Contracts in Competitive 
Cases.” A lot of interest is expected 
to be aroused over this topic which will 
be frankly discussed at a round table 
session with John A. .Keelan of the 

Time Insurance Co., as the leader. 





COLUMBUS APPOINTMENT 

The Equitable Casualty & Surety has 
appointed the C. F. Medaris Co. as its 
general agent with headquarters at Co- 
lumbus, Ohio. 

William R. Medaris as vice-president 
of the agency is the active insurance 
head of the firm which has been estab- 
lished in Columbus for nine years. Cyrus 
H. Watson, formerly connected with the 
Fidelity & Deposit, is manager of the 
agency which will have supervision of 
central Ohio territory. 
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wareR FAITH IN THE 
AMERICAN AGENCY 
N SYSTEM. 
We are firm believers in the 

American Agency System and the princi- 

ples on which the agency structure of this 

country rests We believe that the rela- 
= tionship between company and agent is 
one of mutual profit and dependence— 
their interest is a common interest. 


The American Agency System has been 
molded into its present form by the prac- 
tical experience of many years. We he- 
lieve it is mstrumental in keeping the 
ethics of our profession on a high plane 
We believe its representatives are con- 
sciuus of the trust invested im them by 
their assureds and by the compames they 


We are confident that the American 
Agency System as supported by the Nat- 
tonal Association of Insurance Agents is 
the best possible system of selling insur- 
ance Confidence loyalty ahd a spirit of 
helpfulness — these are the ideals we 
maintain m or agency relations and 
these are the ideals on which the Ameri- 
can Agency System has been built 
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Union Invemniry Comp 


Executive Offices: 
Union Indemnity Bldg., New Orleans 


Northwestern Casualty 
& Surety Company 
Bankers & Merchants Fire 
Insurance Company 


Detroit Life Insurance Co. 
There is no inter-relation of capital between these companies. 
Insurance Securities Company Inc. 


ay 
= 


Eastern D ent: 
100 Maiden e, N. Y. 


La Salle Fire Insurance 
Company 

Union Title Guarantee 
Company, Inc. 


They are all owned and controlled by 

















Attractive Program For 
N.Y. Federation Meeting 


GOLF AT ST. ALBANS CL 





Banquet Speakers Will Be Conway; 
Senator Russell and Gardner; Con. | 


venes at Coney Island 





Delegates to the fifteenth annual gath 
ering of the Insurance Federation , 
the State of New York are assured ( 
a splendid program of both entertai, 
ment and business activities wher: thing 
Start to move at the Half Moon Hot 
Coney Island, N. Y., on May 10 and] 
The golf tournament for the first & 
will be held at the St. Albans Golf Cy 
Jamaica, and the scheduled evetits ar 
18 hole medal play handicap, 18 hd 
medal kicker handicap, 36 hole meé; 
play handicap, 18 hole medal play han; 
cap, 18 hole medal kicker handicap. 

In the morning and afternoon med 
play events and the 36 hole event ther 
will also be prizes for low gross score 
The handicap of the player’s home chi 
or his M. G. A. rating will be his ha 
dicap in the tournament. Players why 
have no home club handicap and no \ 
G. A. rating will be assigned a handicy 
by the committee on their record. 

In the kickers events the plays 
chooses his own handicap. This ever 
is really a lucky tournament as the wir. 
ning net score is drawn from a hat an 
runs from 65 to 80. 

Welcome by Pres. Byrne of Brookln 

Friday evening the annual banquet wil 
be held at the Half Moon Hotel with 
an address of welcome by James | 
Byrne, president, Borough of Brooklyy 
and a response by David A. Terbusi 
president of the Federation. Then th 
golf prizes will be awarded. 

Speakers for the evening will be 4b 
bert Conway, superintendent of insu 
ance, New York state; Senator Charli 
E. Russell, Ninth Senatorial Distr! 
Brooklyn; Frank L. Gardner, past presi 
dent, National Association of Insurane! 
Agents. 

Saturday morning the business of thi 
convention gets under way with an opet! 
ing address by Mr. Terbush, followel 
by the report of the executive commit 
tee by L. A. Wallace, chairman; repot! 
of the finance committee by John $ 
Turn, vice-chairman; report on count) 
activities by H. H. Wadsworth, chai 
man: report of the national councillo; 
U. S. Chamber of Commerce, A. ¢ 
Hegeman; report of the treasurer, A). 
Young. 

The election of officers for the cot 
ing year and meetings of both the dire’ 
tors and executive committee will clo 
the convention. 

Alternate Entertainment 

Other entertainment features beside 
golf are listed as follows: 

Boat facilities will be provided for# 
trip around New York harbor. Bi 
sightseeing tours will be provided 1 
those desiring it. 

Passes will be provided for Luna Path 
Steeplechase Park and Ebbett’s basetl 
field; also a bridge tournament. Sv 
bathing accommodations will be at tl 
disposal of the Federation gues's of tH 


hotel. A dance will be given after tt 
dinner. 





NEW’ PROFESSIONAL CASUALT! 

The Professional Casualty of Ame 
ica, with headquarters at 16 Court strtt 
Brooklyn, will start soon in the casual 
and surety business. One of its orgie 
izers and proposed directors is Arth! 
Arnow, president of the General Brok- 
ers’ Association. ; 

The company has an authorized caf 
tal of $300,000, largely subscribed; 
plus of $300,000 and organization © 
pense fund of $60,000. Stock is 7 
being offered—60,000 shares, $5 pat? 
$11 per share, which will provide 
the initial financing. 
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“Independence Complete Protection” 
The Biggest Idea in Insurance 


Why multiply office work, complicate records and con- 
fuse customers with numerous policies expiring on as many 
different dates, when, by selling “‘INDEPENDENCE 
COMPLETE PROTECTION” 7 one transaction you 


can make things easier for yourself and for your customer? 


‘INDEPENDENCE COMPLETE PROTECTION” 
in one transaction is the modern method in insurance 
salesmanship. By applying it to their own sales problems, 
many Independence agents are making much more money 
with practically no increase in sales effort. 


The INDEPENDENCE COMPANIES 
Home Offices — PHILADELPHIA 
- forms of ay 


Casualty Insurance + Surety Bonds 
Fire Insurance «+ Aviation Coverage 





+#[ These Companies maintain Human Relations with their Agents, Brokers and Policyholders |#* 
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Company Investments 
In 1928 As Seen By Best 


NET GAIN WAS AS HIGH AS 17% 
One Company Wrote $1,000,000 As Fic- 


ticious “Loss”; 40 Carriers Report 
Voluntary Contingent Reserve 








Fifty-five casualty and surety compa- 
nies reported for 1928 a net gain of $10,- 
391,106 from appreciation of securities, 
according to a tabulation of Investment 
Results, by Alfred M. Best. On the 
other hand, 118 companies reported a 
net loss of $10, 849,249 from depreciation, 
the aggregate of all companies resulting 
in a loss of $458,143. Mr. Best points 
out that the total invested assets as 
of December 31, 1928, for 201 compa- 
nies ranged from $18,726 to $46,460,724. 

The analysis indicates further that 
twenty-seven companies showed no 
change in value of bonds and stocks 
held during the year and one owned no 
stocks and bonds. Its primary invest- 
ment was real estate. One small com- 
pany in this group owned bonds of a 
market value of $1,250. One company 
which owns approximately $27,000,000 in 
bonds and $350,000 in stocks wrote off 
approximately $1,000,000 last year—an 
entirely fictitious “loss.” Another com- 
pany possessing ‘bonds valued at ap- 
proximately $22,000,000 and stocks of 
$14,000,000 wrote off approximately $2,- 
000,000. The former company carried 
a reserve for fluctuations in market val- 
ue of ogee and contingencies in the 
amount of $6,520 

Only thirteen companies carried a re- 
serve for fluctuations in market value of 
securities, the amounts ranging from 
$22,000 to $5,200,000, the aggregate to- 
tal being $10,215,363. Forty companies 
reported voluntary contingent reserves, 
the amounts varying from $4,000 to $2,- 
500,000, or a total of $20,303,003. 

The net gain from investments for 
some companies was less than 1% but 
in other cases it was as high as 17%. 
The net gain of all companies having 
total invested assets in the amount of 
$986,918,624 was $45,972,735, or 4.7%, this 
item representing investment income less 
investment expense, profits or losses on 
sales and unrealized appreciation or de- 
preciation. 

Most companies owning large amounts 
of bonds show a very low net gain from 
investments, says Mr. Best. 





DEMING NEW COMPTROLLER 

Clifford E. Deming has been appoint- 
ed comptroller of the National Surety, to 
take effect on May 1. He succeeds H. J. 
Lofgren, resigned. 

Mr. Deming was graduated from the 
School of Commerce, Accounts and Fi- 
nance of New York University in 1915, 
and immediately joined the National Ac- 
counting Co. Two years later he went 
to Chicago as cashier of Joyce & Co., 
the Chicago agents of the National 
Surety. He returned to New York in 
1921 to become deputy comptroller of the 
company under Mr. Lofgren whose place 
he is now taking. 





H. T. COLE HONORED AT LUNCH 


H. T. Cole, claim department inspector 
of the American Surety, was entertained 
at luncheon last week in the company’s 
restaurant on top of its building at 100 
Broadway, by his associates in token of 
the completion of 35 years of service. 
During this time Mr. Cole has been in- 
strumental in the apprehension of many 
embezzlers and defaulters in various sec- 
tions of the country. 

The occasion was featured by an elab- 
orate birthday cake and by informal ad- 
dresses from several officers of the com- 
pany. 





GIVES SAFETY TALK 
Charles M. Senft of the Globe Indem- 
nity gave a talk on safety before the 
members of the Perth Amboy Rotary 
Club recently. 


A NEW SAFETY CHARACTER 





Standard Accident Introduces “Little 
Jack Horner” as Feature of Its 
Spring Auto Drive 
The famous Mother Goose character, 
“Little Jack Horner,” is being used by 
the Standard Accident as the basis for a 
child safety campaign prepared for the 
use of Standard Agents in helping to 
eliminate accidents to children and in 
building good will among parents, teach- 
ers and the. general public in their lo- 

calities. 

The campaign is in the form of a 
series of attractive blotters printed in 
three and four colors and embodying the 
most modern and up to date methods of 
teaching child safety. Each blotter is 
colorfully illustrated and is supplemented 
by interesting safety rhymes. Each blot- 
ter deals with a certain specific child 
hazard such as roller skating in the 
street, hitching on and running out with- 
out looking. On each blotter the figure 
of Little Jack Horner is shown advising 
against these dangerous practices. 

The Little Jack Horner safety cam- 
paigns are being furnished to agents of 
the company in connection with their 
drive for new automobile business which 
is being conducted during March, April 
and May. 

Agents are being furnished with com- 
plete instructions for the carrying on of 
a child safety campaign in their terri- 
tory, with their orders for blotters. 
These instructions include information 
regarding furnishing the blotters to 
schools, directors of public safety and 
public liabraries. Model letters to send 
to each of these places engaging the co- 
operation of teachers, principals and li- 
brarians, and a news story to furnish to 
the agent’s local newspaper, are included. 





LICENSE REVOKED 
The agent’s license of J. Francis Sul- 
livan, 1119 Nelson avenue, New York 
City, has been revoked. 


FRANKLIN SURETY’S PARTY 





First Annual Affair At Biltmore Attend- 
ed by Prominent Directors; Encour- 
aging Talk by President Glatzer 
The Franklin Surety held its first an- 
nual banquet and dance last Saturday 
night at the Hotel Biltmore, New York, 
attended by its stockholders, directors 
and employes. Manasseh Miller, presi- 
dent of the Prudential Savings Bank, 
president of the National Title Guaranty 
Co., and director of the Franklin Surety, 
acted as toastmaster. He presented Sig- 


mund Glatzer, president of the company; 
W. S. Evans, Justice, City Court; Wil- 
liam Hinton, directors of the Franklin 
Surety, and Emanuel Stern, general 
counsel of the company. Entertainment 
by Broadway stars was provided between 
the courses. 

Plans for the further development of 
the company were indicated by Mr. 
Glatzer. The Franklin Surety recently 
sponsored the traders protective bond, 
which protects margin balances against 
bankruptcy of the brokerage firm 
through which traders deal. 





PROMOTION FOR H. T. BARBER 





Now Assistant Casualty Actuary of the 
Travelers; With Company Since 
November, 1919 

Harmon T. Barber, of the casualty 
actuarial department of the Travelers, 
has been appointed assistant actuary of 
that department. Mr. Barber has been 
connected with the company since No- 
vember, 1919, when he associated himself 
with its casualty actuarial department. 

Mr. Barber is a member of the Cas- 
ualty Actuarial Society of America, and 
for the past few years has served on the 
examination committee of the society. A 
graduate of Trinity Colege, Hartford, 
he served during the world war as a sec- 
ond lieutenant in the field artillery. 





Our steadily increasing 


business makes it neces- 


sary that we have two 


additional home office 


CLAIM EXAMINERS 





(INSIDE MEN) 


Only those with experience 
and ability need apply 


United States Casualty Company 


EDSON S. LOTT, President 


80 MAIDEN LANE 


NEW YORK 





Address J. P. BENNETT, Assistant Secretary 








—> 


Ad Conference Meets 
Chattanooga May 6-7 

FOR REGIONAL GET-TOGETEHER 

Lorry A. Jacobs and R. G. Richards In- 


vite All Conference Members and 
Friends 








The Insurance Advertising Conference 
will hold its regional meeting in the 
south at the Read House, Chattanooga, 
May 6 and 7, as announced by C. E, 
Rickerd, president of the Conference. 
Lorry A. Jacobs, in charge of the pub- 


lic relations work of the Southland Life, 
Dallas, has been working to bring this 
southern meeting to a reality, the pri- 
mary purpose as explained by Robert G. 
Richards, agency secretary of the Atlan- 
tic Life, who is handling the program, 
being to bring together the southern in- 
surance advertising men, whether mem- 
bers of the Insurance Advertising Con- 
ference or not. Holding this meeting in 
the south will enable these men to get 
well acquainted and talk over common 
problems in a way that can be done only 
at a regional gathering. 

The meeting will not be confined to 
southern men, as all members of the I. 
A. C. are invited to attend, and it is 
hoped that members of the executive 
meeting of that body will make a special 
effort to be there and meet present mem- 
bers and prospective members. Presi- 
dent Rickerd will be on hand to talk 
about the plans for developing the ac- 
tivities of the I. A. C. and making it a 
still greater force in the insurance 
world. Mr. Rickerd will also discuss 
with the delegates the progress of the 
membership campaign, which was re- 
cently featured by his offer of a prize to 
the individual turning in the greatest 
number of completed applications for 
membership in the Conference between 
March 1 and September 1. 


E. B. CRAVEN GOES TO CHICAGO 








Made Claim Manager For Century In- 
demnity There, Succeeding R. H. 
Fornof, Resigned 

Edward B. Craven has been made 
manager of the Chicago claim division 
of the Century Indemnity, his appoint- 
ment to become effective immediately. 
He will succeed Ralph H. Fornof, re- 
signed. 

Mr. Craven joined the Century Indem- 
nity early in 1927 in the capacity of 
claim adjuster. He spent a short time 
in the home office in Hartford and was 
transferred to the Chicago branch of- 
fice in July, 1927. For three years pri- 
or Mr. Craven had been employed by 
the Aetna (Fire), parent of the Century. 
He served the Aetna as a special agent 
and also as a fire and later a hail claim 
adjuster. Mr. Craven was educated in 
the University of Minnesota and _ the 
Law University of Colorado. In 1923 
he was admitted to the Colorado Bar. 


TO ENTER 13 NEW STATES 








Norwich Union Indemnity Authorized 
To Take This Step By Its Directors; 
Making Good Progress 
The Norwich Union Indemnity, head- 
ed by H. P. Jackson and under whose 
capable management the company has 
made creditable strides, has been au- 
thorized by its board of directors to 
enter thirteen additional States, w hich 
step will place the company in all siates 
and territories except Montana, i laho 
and Mississippi. The new states ay | be: 
Alabama, Arizona, Arkansas, rida, 
Iowa, Nevada, North Carolina, acer 
Carolina, North Dakota, South Dakota, 

Tennessee, Utah and Virginia. 


CENTURY INDEMNITY IN CANADA 

The Century Indemnity has eniere 
Canada with A: M. M. Kirkpatrick of 
Toronto as chief agent for the Pro: ince. 
Mr. Kirkpatrick occupies a similar posi- 
tion with the Aetna (Fire). 
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... anda man’s LIFE SAVINGS were menaced! 


A brake rod snapped—an accident—no insurance—and a man’s life 
savings were in danger. 


Motorist-husbands know that no ore is immune from accident and 
that the protection of good insurance is a very comférting thought in 
time of need. 


That is why motorists, in increasing numbers, are depending on the 
coverage given by agents who write London Guarantee Automobile 
Insurance. 


London Guarantee agents are well qualified—they are leaders in the 
insurance business. It is always worth while consulting the London 
Guarantee Agent. 


LONDON GUARANTEE & ACCIDENT CoO., LTD. 


Head Office: 55 Fifth Avenue, New York—C. M. Berger, United States Manager 
New York Office: 90 Maiden Lane 
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These Advertisements Are Nationally Distributed by London Guarantee Agents 
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National Bureau Brings List of 
References on Aircraft Up-to-Date 


The rapidly growing interest in air- 
craft insurance on the part of the com- 
panies is reflected in the following com- 
pilation of articles on all phases of the 
subject published during the past year 
and brought up to March 31. This list 
of references was compiled by Miss Mil- 
dred Pressman, librarian of the National 


Bureau of Casualty & Surety Under- 
writers. 


Above the Clouds.—A new insurance field. 
G. L. Lloyd. In Spectator, July 12, 1928. Vol. 
II, pp. 73-113. 

Aircraft Coverage—In The Eastern Under- 
writer, May 18, 1928; p. 30. A reproduction 
of the William H. McGee & Co. proposal for 
aircraft insurance which the applicant must 
sign. 

Aircraft Insurance.—Charles H. Coates; in 
Fire Underwriters’ Ass’n. of the Northwest. 
Proceedings, 1920, pp. 52-65. The author clas- 
sifies the hazards in aircraft underwriting as 
follows: (1) The hazard that lies within the 
pilot and mechanjc operating plane; (2) Altitude 
of country for which plane is to be operated; 
(3) Relation of motor to plane; (4) Type of 
motor; (5) Type of plane; (6) Purpose for 
which plane is to be used; (7) Topography and 
climatic conditions of country over which plane 
is to be operated. 

Aircraft Insurance.—Walter 
Casualty Actuarial Society. Proceedings, Vol. 
6, pp. 31-51. Discussion, pp. 328-346. Traces 
the development in this country, as a means 
of transport, of the railroad train, trolley car 
and the automobile, the forerunners of aircraft. 

Aircraft Insurance in Europe.—Organizations 
and premiums. Holborn Letters on Foreign 
Insurance, New York, March 15, April 15, 
1926. 

Aircraft Insurance Application—Sample used 
by U. S. Aviation Underwriters; in, The East- 
ern Underwriter; Fire-Casualty Salesmanship 
ed. Dec. 7, 1928; p. 6. 

1928 Automobile and Aircraft insurance sell- 
ing edition. Special edition of The Eastern 
Underwriter, May 4, 1928; 42 pp. 

Aviation and Insurance.—Horatio Barber; in 
Spectator, Nov. 1, 1928; p. 39 

As to additional aviation insurance. H. Beck- 
with; in Finance & Industry, July 7, 1928; pp. 
11, 17. A discussion of the coverage available 
for men engaged in aviation either as passen- 
gers or pilots in event they wish to secure 
additional life insurance or acident insurance. 

Aviation.—Insurance restrictions, if any, of 
76 insurance companies; in Insurance Salesman, 
July, 1928; pp. 45, 47. 

Aviation and Insurance.—Notes for 
writers. Hugh Lewis and Gwilym Hugh Lewis. 
London: Stone & Cox Ins. Pub. Co., 1920; 
60 pp. Opinions formed by the authors through 
actual flying experience and a study of avia- 
tion in its varied aspects. 

Aviation and Life Insurance.—Henry Moir; 
in The Eastern Underwriter, Life Insurance 
edition, Sept. 7, 1928; pp.81-82. Some of the 
types of risks submitted to insurance compa- 
nies are: military and postal risks, officers, 
mechanics and other employes of the great aero- 
plane factories, aerial photographers, sky sign 
writers, reserve officers, pilots and passengers. 

Aviation and Life Insurance,—L. G. Sykes 
and W. B. Smith. Reprint of paper presented 
at annual meeting of the Association of Life 
Insurance Directors. Oct. 27-28, 1927, New 
York, 1927; 46 pp. Traces the rapid progress 
made in aviation in this country with particu- 
lar reference to safety factors involved. 

Aviation and Insurance Law.—H. D. Combs; 
in same; Aug. 9, 1928; pp. 22-23. 

Aviation Hazard; Experience of German Com- 


G. Cowles; in 


under- 


panies.—E. H. J. Werder; in same; Sept. 6, 
1928: p. 2 

Aviation in Britain— In The Eastern Un- 
derwriter, March 1, 1929; p. 22. 

Aviation Insurance—C. H. Holland; in 


Ounce of Prevention. (Hooper Holmes Inspec- 
tion Service) March, 1928; pp. 1, 4. 

Aviation Insurance.—Charles H. Holland; 
reprinted from Annals of the American Acad- 
emy of Political & Social Science, May. 1927; 

pp; same. In Casualty Actuarial Society: 
Proceedings, May, 1927; pp. 321-30. Outline 
of the history of transportation insurance, rates, 
types of losses covered, causes of loss, effect 
of protection on flying and the attitude of the 
practical airman towards aviation insurance. 

Aviation Insurance.—In Civil Aviation: A 
report by the Joint Committee on Civil Avia- 
tion of United States Department of Commerce 
and the American Engineering Council. New 
York: McGraw-Hill Book Co; 1928; Chapter 
XII. Table gives an outline of the practice 
and present status of aviation insurance in 
the United States, England and Germany. 

Aviation Insurance—In Ackerman, S. .: 
“Insurance; a practical guide for various forms 
of coverage, the policy contracts and the vro- 
tection afforded purchasers.” New York; Ron- 
ald Press, 1928. Chanter XVII; pn. 314-326. 

Aviation Insurance in America.—G. L. Lloyd; 
in Best’s Insurance News; Jan. 10, 1929; pp. 
485-91. 

Aviation Risks and How They Are Rated.— 
G. L. Lloyd; in The Eastern Underwriter, Dec. 
a1. . 1928: @. 32 

Best’s Insurance Guide, 1927.—List of com- 
panies writing aircraft insurance; pp. 400-416. 
New York: Alfred M. Best. 1928. 

Civil Air Accidents and Casualties in 1928.— 
In Domestic Air News (Department of Com- 
ene Washington, D. C.), Feb. 28, 1929; pp. 

“In the calendar year 1928 there occurred 
1,062 reported accidents in which 368 persons 


lost their lives and 672 were injured, includ- 
ing both pilots and passengers. . 9 were 
completely ‘washed out’—damaged beyond prac- 
ticability of repair. The majority of the ac- 
cidents, however, are of a minor nature, simi- 
lar to those occurring in automobiles in daily 
use . . . error in pilotage was the ascribed 
cause of 50.63% of the total of all accidents 
for the year.” 

Development of Aviation Insurance.—Stephen 
B. Sweeney; in Journal of American Insurance, 
September-December, 1927; pp. 5-7; 21-22; 15-17; 
7-9. March, May, July, August and September, 
1928; pp. 18-20; 9, 10; 25-27; 20-22; 23-25. 

Government Aids for Aviation.—In the sur- 
veys and regulations of the Federal govern- 
ment the insurance underwriter will find a 
valuable guide. W. B. MacCracken; in same. 
September 27, 1928; pp. 19, 23. 

Insurance.—A_ practical guide for various 
forms of coverage, the policy contracts and the 
protection afforded purchasers. New York, Ron- 
ald Press, 1928; 609 pp. Chapter XVII is de- 
voted to Aircraft Insurance. 

Insuring Aircraft.— Ennis B. Mallette; in 
Spectator, August 2, 1928; pp. 28-31. Shows 
the forms of coverage which some insurance 
companies have been underwriting and gives 
an estimate of the approximate annual rate 
for protection of a modern 12 passenger tri- 
motored plane. 

Insurance and Aeronautics—By Stephen B. 
Sweeney; in Domestic Air News (Department 
of Commerce, Washington, D. C.), February 
28-March 15, 1929; pp. 4-7; 10-14. Outlines: 
Self-insurance; Third party liability hazards; 
Passenger liability; Public liability; Property 
Damage; Workmen’s compensation; Fire insur- 
ance; Tornadoes and windstorms; “Crash” haz- 
ard; Theft, robbery or pilferage; Delivery flights 
and Co-insurance. 

Insurance Looks Into Flying —W. L. Crocker; 
in Nation’s Business, January, 1929; pp. 45-8. 

International Co-operation Concerning Classi- 
fication of Aircraft——Holborn letter on Foreign 
Insurance, New York, September 15 and Oc- 
tober 17, 1927. A translation from an article 
by Herr Bruders in ‘“Neuman’s Zeitscrift fur 
Versicherungswesen.” 

Insuring an Air-Minded City.—Frank _ T. 
Priest; in Fire-Casualty Salesmanship ed., The 
Eastern Underwriter, December 7, 1928; p.11. 

Insurance and Aviation.—An address by Nor- 
man R. Moray, Southern Surety of New York, 
home offices at St. Louis, June, 1928; 12 p. 
mimeo, 

Moray on Difficulties of Aircraft Cover.—In 
The Eastern Underwriter, June 22, 1928. Says 
companies are anxious to co-operate but must 
first put insurance on solid basis. 

Nature and Development of Aviation Insur- 
ance; A Thesis (Ph.D.)—S. B. Sweeney, Uni- 
versity of Pennsylvania, Philadelphia, 1927; 
158 pp. 

New Spanish Aviation Insurance Pool —Hol- 
born Letter on Foreign Insurance, September 
15, 1928; 2 p. mimeo. 

Pioneer of Aviation Now Underwriter.—In 
The Eastern Underwriter; Auto Insurance Sell- 
ing edition, May 4, 1928; pp. 7-8. Horatio 
Barber, New York aviation insurance expert, 
piloted first British passenger plane; taught 
flying in war; owned fleet of aircraft. Dis- 
cusses world-wide aviation insurance. 

The Problem of Aviation Insurance.—Henry 
H. Babos; in Aviation, June 11, 1928; pp. 
1680; 1709-11. A survey of available forms 
of coverage. 

Question of Agents About Aviation Cover 
Answered.—In The Eastern Underwriter, Au- 
gust 13, 1926; pp. 15-16. Gives questions and 
answers relative to fire and casualty aviation 
coverages which are being written by the In- 
dependence Companies. 

Rate Reduction to Cover Flying Hazard.— 
Barber & Baldwin statement. In The Eastern 
Underwriter, June 8, 1928; p. 11. Announces 
the reduction of 40 50% in the extra premi- 
um heretofore added to the regular premium 
on life policies to cover the flying hazard. 

Reducing the Cost of Fire Insurance.—W. 
Parker; in Aviation, May 28, 1928; p. 1521. 
The savings affected by the Swallow Co. by 
changes in their building. 

Relation of Aviation to Insurance.—Harry C. 
Fry: im United States Review, June 2, 1928; 


ae 

Sidelights on Aviation. Insurance.—W. Eu- 
— Roesch; in Spectator, May 12, 1927; pp. 
39: 41. 

Selected list of books and articles on aero- 
nautics for the insurance underwriter: covering 
airplane construction and design, development 
and uses, insurance, hazards and safeguards, 
Jaws and regulations. M. B. Pressman New 
York: National Bureau of Casualty & Surety 
Underwriters, Nov. 1, 1928. 29 p. mimeo. 

Simple rules for guidance of agents and brok- 


ers when submitting aviation insurance lines. 
In Weekly Und. & Ins. Press, Tuly 16, 1927; 


pp. 124-125: 127-129. Policy forms available 
and rates for various covers. Furnished by 
Barber & Baldwin and the Independence Com- 
panies. 

Simple Facts About Aviation Cover.—E. D. 
Lawson: in The Eastern Underwriter, Fire-Cas- 
ualty ed., Dec. 7, 1928; pp. 10, 53 
United States Aviation Reports.—Digest of 
legal decisions in aviation. Baltimore, 1928; 
670 pp. 

Via Air.—W. F. Turner; in Jersey City, Nov., 
1928; pp. 18-19. 

Writing Aviation Accident Risks——H. Jack- 
son: in Spectator. Sent. 13, 1928; p. 21. 

Why Europe Leads in Aerial Insurance.— 
Scandinavian countries make progressive move. 
In Weekly Und., February, 7. 1920: p. 233. 
Describes the Northern Pool for Aviation in- 
surance. 


DEATH CLAIMS GAIN IN N. Y. 


A total of 165 death claims were filed 
with the bureau of workmen’s compen- 
sation in Albany during March, as com- 
pared with 157 in February, according to 
— Commissioner Frances Per- 

ins. 

The largest proportion of the fatal 
falls occurred in construction work 
where the men work at great heights 
and in dangerous positions. 

Vehicle accidents were responsible for 
the second in number of workmen killed 
while the third largest number of deaths 
reported were as the result of handling 
objects. 





BROKERS’ AGE BILL VETOED 


Governor Roosevelt has vetoed the 
Tonry bill amending the insurance law. 
requiring that an insurance broker shall 
be twenty-one years of age. This bill 
has been in the legislature several years. 
Last year it passed the lower* house to 
die in the senate. The measure was 
vigorously opposed by former Superin- 
tendent of Insurance Beha on the ground 
that in many instances a young man pos- 
sessing all other qualifications excepting 
age would be deprived of opportunity to 
earn a livelihood. 





KNOCKS CREDIT INSURANCE 

In an address before the sixteenth Na- 
tional Trade Convention held in Balti- 
more last: week, John L. Thompson of 
Stamford, Conn., said that credit insur- 
ance for sales by exporters in this coun- 
try is unnecessary, expensive and eco- 
nomically unsound. 





GREEK SOCIAL BILL 
The Department of Commerce has sub- 
mitted to the house a bill providing the 
introduction of health, accident and pen- 
sion insurance. 





DR. VICTOR EHRENBERG DEAD 

Dr. Victor Ehrenberg, German writer 
and teacher of insurance (University of 
Goettingen), is dead. 
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Our 
service 
has 
produced 
our 
dependability 
Central West Casualty Co. 


HAL H. SMITH, President 


MASSACHUSETTS ACCIDENT 00. 


BOSTON, MASS. 











Established 1883 


OUR SPECIALTY : 
NON - CANCELLABLE DISABILITY COVERAGE 
Renewable to Age 60 


’ TOTAL DISABILITY INDEMNITY “J 
Unlimited 


& PARTIAL DISABILITY INDEMNITY 4 
T Unlimited or 12 Month Limit 


WAITING PERIODS 
q 14-30-60 or 90 Days 
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CHESTER W. McNEILL 
President 


V. R. WEsTon 
& Mgr. Commercial Dept. Yv 


INDEMNIFIERS FOR FORTY-FIVE YEARS 
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